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DETROIT 


Night Deliveries Reduce Operating Costs 


NATIONAL PETROLEUM NEWS presents in 
this issue the first of a series of articles to focus 
attention of all oil marketers on the importance 
of controlling operating costs. 

The opening article, prepared at NPN’s re- 
quest by C. C. Benedict, eastern marketing 


Fill boxes are identified with painted 
color coding as one of the aids to 
Socony-Vacuum’s driver in the night 


delivery of gasoline a 


East Needs More Propane Output 


Estimated 30 million gal. boost in 
refinery output of propane on East 
Coast will not meet present and con- 
tinually increasing demand, eastern 
LP-gas group told. More than 26% 
of all domestic gas ranges shipped in 
first eight months of 1947 are for LP- 
gas, appliance man reveals. P. 38. 


Many Agreeable to Pay Toilets 


Average motorist is satisfied with 
service station restrooms but of those 
who are not, most are willing to pay 
5c for use of restroom facilities, ac- 
cording to a 10-city survey recently 
completed. Study also indicates mo- 
torists have become more conscious 
of gasoline prices with a majority of 


the opinion that prices are too high. 
Increasing preference for quality 
products indicated too. P. 25. ° 


« 
” 


operations manager of Socony-Vacuum Oil Co., 
tells how Socony-Vacuum has developed a night 
delivery system to increase operating efficiency. 
See p. 30. 

Other articles in the series will appear from 
time to time over the next three months. 

















LARGE FUEL Ol FLEET 


Serves Industrial and Domestic Users 
— with Unerring Accuracy 









Through the use of BRODIMATIC PRINTERS 


View above sh u's When fuel oil loads are moving fast to keep pace with peak 
Jeli — demands, errors are bound to occur unless gallonage measure- 
et 5g cheapie ments are legibly meter-printed on Verified Delivery Re- 
Eureka, California, ceipts. Like so many other leading fuel oil fleets, Eureka Oil 


€ quipped u ith 

BRODIE METERS 
& BRODIMATIC Meters equipped with Brodimatic Printers indispensable in 
PRINTERS 


& Burner Company of Eureka, California, have found Brodie 


their operation of 13 tank trucks, serving industrial and 


domestic users. Deliveries can be made whether a customer 





is there to receive them or not. Duplicate printed receipts 
provide accurate and permanent records for inventory con 
trol and accounting. Exclusive Roller-type printing principl 
eliminates pounding shocks and damaging jolts to counter or 
meter. Once the delivery is started the receipt cannot be 
moved or removed until delivery is completed. Identification 
wheels clearly register product, meter, and operator on de- 
livery ticket. For automatic records of deliveries investigate 


Brodimatic Printers, today. Write for full details. 











RALPH N. BRODIE CO., Inc., Gist & LOWELL, OAKLAND, CALIF., U.S.A 
CABLE ADDRESS “BRODICO”™ e Dirision Offices: CHRYSLER BLDG., NEW YORK 
City e 59 E. VAN BUREN, CHICAGO 5 e 302 SOUTH PEARL ST., DALLAS 1 
TEXAS e 221-9TH AVE. NORTH, SEATTLE 9, WASH. e 2101 S. SAN PEDRO 
Los ANGELES 11, CALIFORNIA 

REPRESENTATIVES AND STOCKS IN ALL PRINCIPAL CITIES 
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EDUCATIONAL PROGRAMS 


—another important Ethyl service 


The public know you through the men they meet — 
service station personnel, tank wagon drivers and other 
people “‘on the selling-line.”’ 

The more completely these people are trained, the 
more they know, the better it is for your company and 
the entire petroleum industry. 

To help refiners keep their “‘contact’’ men up-to- 
date on modern gasoline and engines, Ethyl conducts 
extensive educational programs. Special movies, book- 
lets and slide films are always available for your use— 
and Ethyl representatives are always glad to cooperate 
at your dealer and jobber meetings. 

Ethyl’s educational programs, however, are by no 
means limited to selling activities—they also cover a 
wide range of technical subjects. Ethyl engineers are 
working daily with refinery staffs to help them utilize 
“Ethyl” antiknock fluid to greatest advantage. They 
serve as instructors on fleet maintenance, tune-up pro- 
cedure and knock-testing techniques 

These educational programs are another 
example of how the entire Ethyl! Corpo- 
ration serves the petroleum industry. 
Ethyl Corporation, New York 17, N. Y. 





Products sold under the ‘‘ETHYL"’ trade-mark —Antiknock Compound... Detergent Cleaner... 
Salt Cake... Ethylene Dichioride...Sodium Metallic... Chlorine (liquid)... Oi) Soluble Dye. 
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“*He’s so pleased with his sneiwtpte 
Rheem containers that he 
hates to part with them. 



































Rheem's 7 container plants are strategically located 
throughout the United States 


There’s one nearby yo mn 
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CHANGE ON THE WAY-—lIt’s a good bet that Chair- 
nan John M. Lovejoy’s five-man committee empowered 
to decide on the proposed organizational changes in the 
tublic relations program will go most of the way with 
he suggestions of the Public Relations Operating Com- 
littee. Though there is some objection to the idea of a 

aid director to assume the operational functions of 

PROC, the men serving on PROC have pretty well con- 
vinced industry tops (1) that running the program is 
1 full-time job and ought to be formally recognized as 
ich and (2) that API informational services should 

more closely co-ordinated with the industry program. 












CON VERSIONS—Changes in heating systems using coal 
and wood to those using fuel oil in numerous one-room 
school houses in rural areas throughout the Midwest pro- 
vide another phase of the expanding fuel oil market. 
For instance, in one small school district in North Da- 
kota school authorities recently purchased circulating oil 
heaters and had them installed in six of the schools. 
This added another 12,000 gals. annual “must” to fuel 
oil supply demands. 







EVERYBODY’S DOIN’ IT!—Watching with special inter- 
est, state gasoline tax and inspection fees as a check on 
gallonage sales of products to see whether or not sup- 
plier promises of equitable disstribution are being lived 
up to, has become a popular pastime. Major companies 
are checking on one another and Independent marketers 
are checking on the majors. Figures for first nine months 

1947 in state of South Dakota show the majors gained 
on Independents in handling fuel oil, but gain was in- 
significant and status quo is retained. 


ONE YEAR FROM TODAY—Present factors point to- 
vard a slim supply of gasoline for the Midwest for at 
ist another year. Important and weighing heavily on 
side of short supply are six conditions, which some 
iners believe will not be sufficiently changed to make 
ch difference in the overall picture. They are: (1) 
ufficient transportation, (2) Continued high domestic 
nand, (3) Large and possibly increased military re- 
rements, (4) Longer period for emphasis on fuel oil 
lds, cutting into gasoline production, (5) Not suffi- 
nt increase in refinery capacity, (6) Winter decline 
gasoline demand insufficient to allow build-up of ex- 
isted storage. 
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BUNKERED—U. S. Maritime Commission believes that 
bunker oil supply situation, already critically tight in 
some spots, will get worse in coming months. Five large 
dry cargo operators, including one of the major pas- 
senger lines, already have complained to USMC that they 
are having difficulty all over the world in getting bunker 
oil. In addition, even tankers are reported running into 
trouble. Some tankers loading in the Gulf are said in 
Washington to have had to pick up cargoes in one port 
and then shop around for bunker supplies in another. 
And on the West Coast, one tanker hauling cargoes for 
the Navy couldn’t find bunker oil anywhere and was 
tied up until the Navy filled her tanks with fuel from 
military stocks. 





PRICE OF NATURAL GAS—There may be a move for 
higher prices by the natural gas industry. Present 
natural gas prices are too low in comparison to fuel 
oil, according to testimony of a midwestern gas utility 
official in a recent public service commission hearing. 
The low price is an important cause of the natural 
gas shortage, he said, as it creates too large a demand 
for natural gas in relation to other fuels and induces 
consumers to make uneconomic use of gas, as for ex- 
ample, using kitchen ovens for heating. “It is being 
sold too cheap under present conditions,” he said. 








BILL FOR BILLS—A Florida supplier, Fred L. Sanford, 
De Funiak Springs, is looking for support for a plan to 
get through Congress, instead of the courts (See Nov. 
5 NPN, Page 5), the payments from the government 
indicated by hardship amendments made to products con- 
tracts upon the death of OPA-—-amendments which the 
Comptroller General has ruled were not authorized. Rep. 
Sikes (D., Fla.) already is doing spadework for iden- 
tical bills along this line for introduction in the Senate 
and House, and Sanford is urging that affected suppliers 
get behind them. He suggests action would be slowed if 
similar bills were proposed by lawmakers from other 
sections. His firm is the Sanford Service Co., Inc. 


WAX AT BALIKPAPAN— Indications are now that Bal- 
ikpapan refinery of Royal Dutch Shell in the East In- 
dies will be back in operation possibly in late 1948, more 
likely in early 1949. This plant supplied a substantial 
proportion of world paraffin wax production prewar, and 
return of at least some of this capacity will ease tight 
world wide supply of wax. Shell’s refinery, when back 
on stream, will also ease demand from Far Eastern 
markets for gasoline and fuel oil and take some of 
load off West Coast and Middle East sources. At pres- 
ent this plant is said to be doing some skimming with 
output limited to fuel oil and not much of that. 
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YOUR FREIGHT GETS THERE BY 


Facts Favor Your Future 
in the 


“Union Pacific West’: 





) Of special interest to the | 


Petroleum Industry 


Fact 1. Since V-J day, hundreds 
of industrial and commercial con- 
cerns have located factories, ware- 
houses and distribution facilities on 
the Union Pacific right-of-way in 
the western states served by the 
railroad. 


Fact 2. This vast territory is rich 
in raw materials, natural resources, 
skilled and unskilled workers... with 
ideal living conditions, good schools, 
and plenty of space for future ex- 


pansion. 


ae 
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Fact 3. Travel surveys show vaca- 
tionists favor the western area by a 
wide margin. Result — greater in- 
terest in the West leading to perma- 
nent residence... growing markets, 


more manpower for industry. 


Fact 4. Over its Strategic Middle 
Route, uniting the East with the 
West 


vides unexcelled rail transportation. 


Coast, Union Pacific pro- 


be Specific - 


say Union Pacific 





* Union Pacific will gladly furnish confidential in- 
formation regarding available industrial sites hav- 
ing trackage facilities in the territory it serves. 
Address Industrial Dept., Union Pacific Railroad, 
Omaha 2, Nebraska. 





UNION PACIFIC RAILROAD 
Whe Sialegic Middle Loulé 
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parent from what 
consideration it 
has given the in- 
terim and long-range foreign aid 
programs that Congress is acutely 
aware of the likely impact of both 
on the domestic petroleum position. 

The result is that it probably can 
be said now with certainty that 
whatever legislation is enacted at 
this session or at the regular ses- 
sion commencing in January, when 
the implementation of the Marshall 
Plan is to be undertaken, will re- 
flect a studied effort by Congress 
to avoid doing anything that might in 
any way add to the shortage situa- 
tion here at home. 

Lending substance to this view is 
the action of the Senate Foreign Re- 
lations Committee, just this past 
week, in providing that the petroleum 
requirements of France, Italy and 
Austria under the interim aid pro- 
gram shall be supplied “to the maxi- 
mum extent practicable” from 
sources outside the U. S. No other 
commodity was_ singled out for 
such treatment. Indeed, it was pro- 
vided by the committee with respect 
to all other supplies that no less 
than 75% of each MUST be pur- 
chased from within the U. S. 

Even more substantial support- 
ing evidence is to be found in the 
various preliminary reports pub- 
lished by the House Select Com- 
nittee on Foreign Aid—the Herter 
Committee, of which the Republican 
from Massachusetts is chairman. 

Of the seven or so documents 
thus far issued by that group, those 
on petroleum requirements and avail- 
ibilities, including equipment, and 
requirements and availa- 
bilities show an intelligent grasp of 
the oil situation and hold out the 

ry real prospect, if this particular 
ymmittee has its way, that Con- 
ress will not go off half-cocked 

here oil is concerned when it gets 
round to giving life to the longer- 


Ino 


nge Marshall program. 


Mr. Yocom 


n steel 


© ° o 


For one thing, the oil report gets 
ht down to the realities of the 
mestic situation by recognizing the 
Sirability of finding some means 
hereby companies may lawfully act 
gether on such things as eliminat- 

cross-hauling of products and de- 
phasizing gasoline in favor of 


eater distillate production. It also 
careful 


iphasizes the need for 
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WASHINGTON—By Herbert A. Yocom 


Congress Studies Effect of 
Foreign Aid on U. S. Supply 


screening of Europe’s estimated oi! 
requirements to prevent “unreason- 
able” increases. 

It suggests, moreover, a need to 
control competitive purchasing of 
oil with U. S. (aid) dollars, pointing 
out that if foreign offers for scarce 
products are reflected in the do- 
mestic market, “then the U. S. con- 
sumer would have to pay more for 
what he gets and at the same time 
suffer a reduction in the quantity 
available to him.” And, respecting 
equipment, it makes the following 
pertinent observations concerning the 
possible effect on American oper- 
erations both here and abroad: 


“Unless this(petroleum equipment) 
program is developed on an over- 
all basis, U. S. dollars might be used 
to build foreign-owned operations to 
the detriment of American com- 
panies. Besides possible inequities in 
the form of credit if materials were 


With the = ap- 
proach of winter, 
the supply of an- 
tifreeze and meth- 
ods of its distribution by manufac- 
turers have come into the limelight. 

Two state oil jobber asssociations 

South Dakota and Arkansas—and 
the National Council of Independent 
Petroleum Assns. have passed resolu- 
tions appealing to manufacturers to 
allocate a fair share of the available 
supplies to oil jobbers for resale and 
distribution. The permanent type so- 
lution is most in demand and very 
difficult to obtain. 

The oil jobbers are under the im- 
pression that manufacturers are fav- 
oring automotive parts jobbers as 
distributors of antifreeze, and be- 
lieve that oil and automotive parts 
jobbers should be treated on an equal 
basis. 


Mr. Lamm 


Service station operators, who do 
practically all of the work of drain- 
ing radiators and servicing motorists’ 
cars with antifreeze, are demanding 
that their oil jobber suppliers provide 









allocated for the 16-nation partici- 
pating countries, there is the pos- 
sibility that equipment would be 
supplied to foreign-owned but not 
to American-owned companies. 

“In view of the fact that a number 
of the larger foreign oil companies 
operate in countries in which com- 
mercial loans might be possible, the 
extent to which foreign-aid dollars 
would supersede commercial  dol- 
lars is a question of significance. 
Although there are no conclusive 
figures available as to the capacity 
of American industry to produce the 
materials needed for foreign aid, 
nevertheless, there is far from an 
easy supply. Consequently, there is 
danger that the foreign-aid demand 
superimposed upon the domestic 
may bid up the price.” 

There is the same down-to-earth 
grasp to be found in the steel re- 
port, wherein recognition is given to 
the great demand for pipe for do- 
mestic oil and gas lines and for new 
lines in the Middle East, and the 
suggestion advanced that the “ut- 
most effort’ be made to divert 
Europe’s own round mill and plate 
mill production from less essential 
uses into raw material for large 
diameter pipe. In other words, there 
are ways in which Europe can help, 
too, so let’s see that she does it. 


MIDWEST—By Earl Lamm 


Oil Jobbers Seek Better Deal 


In Allocation of Antifreeze 


them with antifreeze. Having none, 
or very little, it is necessary for oil 
jobbers either to refer the station 
operators to automotive jobbers for 
direct purchases, or oil jobbers must 
buy from automotive jobbers at the 
dealer price and resell to station op- 
erators without a margin of profit. 
* * * 

Looking into these jobber difficul- 
ties further, we were told by the 
Chicago office of one of the perman- 
ent antifreeze manufacturers that the 
company started in business in 1926, 
and has made no change in its sales 
policy or distribution setup since the 
1930’s, when it went on a consign- 
ment basis, whereby its jobbers 
mostly automotive—receive a percen- 
tage commission on sales. At that 
time, the manufacturer said, oil job- 
bers were not very much interested 
in sale of antifreeze and TBA gen- 
erally, so the company went the au- 
tomotive route in establishing dis- 
tribution. 

Military requirements took most of 
the output from 1941 through the 
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‘aBlaing Atolnd 


-_By THE OBSERVER 


SEEMS LIKE WE WORE THE 
SAME PAIR OF SHOES 


Guess Ill never forget the time I first He told me something I’ve never for- 
went around to Standard of California gotten. He said, “We keep this employ- 
looking for a job. ment office open in boom times or in 

I was scared. I’d never tried to “sell” — bad. When we need people, we ap- 
myself before. So I walked around the _ preciate being given a hearing. When 
oe a business in general isn’t doing much 
hiring, we figure that we in turn owe 
a hearing to others.” 

At the finish, after he had arranged 
to put me to work, he said “Thanks a 
lot for coming in. Our success as a bus- 





iness is in direct ratio to the caliber of 
the people who work for us. Mighty 





good luck to you!” 








If I'd been kept waiting long, I think 
I’d have up and bolted. But I wasn’t 
kept waiting. I was shooed right in. 
Fellow kind of grinned at me and 
said “Hi!” I said “Hi!” He said, “Sit 
down! Looking for a job?” I said 
“Kind of.” 
He said, “I remember just how it 
was. Yes sir, I sat right there where 
you are. Got any ideas about what you I felt fine when I went out of there. 
can do?” I’d found a place to start carving a 
Well, we sat and talked, and, shucks,  ©@7©°"- But even if | hadn't, I'd have 
he was a human being just like me. known I'd been treated white. 
Seemed like he’d put himself right in Wish that guy would come around 





my shoes. to me, looking for a job, some day! 


STANDARD OF CALIFORNIA 
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war, and since then the company has 
been unable to catch up with growth 
of civilian demand. A percentage of 
1940 sales is now being used as an 
allocation basis. The company is not 
taking on any new customers and 
said it sold nothing direct as all dis- 
tribution is through jobbers. 


* * ok 


TBA department head for a large 
oil company said that he also has had 
difficulty securing permanent type 
antifreeze franchise, and that if he 
buys a branded product, it is neces- 
sary to pay the dealer price—the 
same thing the oil jobbers com- 
plained about. The oil company now 
has its own brand, obtained from one 
of the manufacturers. 


In view of the continued difficulty 
of obtaining adequate supplies of per- 
manent antifreeze by oil marketing 
generally, some major oil companies 
reportedly already have begun to 
manufacture their own, or are con- 
sidering it. 

* * * 


At present, it appears that the only 
oil jobbers who are favorably re- 
garded by permanent type antifreeze 
manufacturers are the large ones 
with long established connections. 

One of these large jobbers agreed 
with statement of the antifreeze 
manufacturer that during earlier 
years oil marketing was not greatly 
interested in antifreeze and TBA gen- 
erally, and service station operators 
bought such supplies wherever they 
could. During the war, he pointed 
out, gasoline rationing reduced prof- 
its of oil marketing, and it turned to 
TBA for aid. Station operators also 
needed help in obtaining TBA sup- 
plies for their customers. 

° ° ° 

What this antifreeze situation re- 
veals for the average Independent oil 
jobber is that he has failed sufficient- 
ly to impress his financial stability 
and merchandising ability upon an- 
tifreeze and other TBA manufactur- 
ers to gain full recognition of those 
suppliers. If the oil jobber had done 
so, retail hardware and paint stores, 
that do not retail gasoline, very like- 
ly would not now be handling anti- 
lreeZe. 

Oil jobbers, co-operating through 
the National Council of Independent 
Petroleum Assns., have made _ sub- 
tantial progress in obtaining full 
ecognition of their importance by 
the oil industry. Similar recognition 

in doubtless be established with TBA 

anufacturers as soon as the jobber 
suncil reaches the subject and be- 
ns to push it. It is recalled that 
ie oil jobber, LeRoy Snyder, former- 

y of Nebraska-Iowa Oil Co., at Blair, 

‘eb., established good connections 

ith TBA manufacturers when he 

ent about it determinedly. (See 
‘PN July 3, 1946, p. 25). 
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Petrol Corp., 
an independent 
California refin- 
ing and market- 
ing company, has made an interest- 
ing move in its consumer advertising 
program—one that could well be 
duplicated by other marketers else- 
where in the country. 


Mr. Sweeney 


Radio advertising has commanded 
a large share of Petrol’s advertising 
budget for several years. Since Petrol 
had quite a large territory to cover, 
it used spot announcements (the 
short announcements between pro- 
grams) on several stations. Though 
attention-compelling and_ effective, 
the scope of this device is naturally 
limited, giving no opportunity for 
detailed sales arguments. No prestige 
nor institutional messages can _ be 
effectively conveyed in spot an- 
nouncements. 

The answer seemed to be a radio 
program which, apparently, Petrol’s 
advertising budget could well afford. 
But another question arose—-what 
to put on the air? Competitors al- 
ready had a corner on news programs 
and an ordinary record show could 
hardly fill the bill. 


Petrol solved this problem by 
buying a “co-operative program” on 
the American Broadcasting Co.'s 
network. A new wrinkle in radio, the 
“co-operative program” is one car- 
ried by the network to all its af- 
filiated stations, but without a na- 
tional sponsor. The individual af- 
filiated station sells the time and the 
program itself to a sponsor operat- 
ing in its own area. 

Petrol bought the program on four 
widely scattered California radio sta- 
tions—in Los Angeles, San Francisco, 
Bakersfield, and San _ Benardino. 
Though Petrol sponsors the same 
program on each station, it deals 
with the individual stations, not the 
network. 


The program chosen was “The Ab- 
bott and Costello Show,” a half-hour 
comedy program heard in the even- 
ing. It had well-known stars, excel- 
lent production, and an established 
listenership. Broadcast “live”, it has 
all the advantages of any other ma- 
jor network radio program and gives 
Petrol all of the prestige ordinarily 
accruing to the giant—by com- 
parison—sponsors of coast-to-coast 
programs. 

Perhaps the best feature of the 
deal is its cost. Petrol gets the show 
for relatively little. In the Los 
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PACIFIC COAST—By Don Sweeney 


Independent Uses Co-Operative 
Radio Plan to Push Products 


Angeles area it pays about $300 for 
the radio time and a “talent charge”’ 
of about $400. The cost in each of 
the other three areas is lower since 
the stations are smaller. The pro- 
gram Petrol gets—in the places it 
needs a program—for this money 
costs the network an estimated $8000 
to produce in talent charges alone. 

Though the word “co-operative” is 
raising some oil industry men’s blood 
pressure right now, the co-operative 
idea in radio advertising seems to 
be a useful tool in marketers’ ad- 
vertising efforts. 

° ° ° 


The many friends of Reese Taylor, 
president of Union Oil Co. of Cali- 
fornia, took considerable _ satisfac- 
tion from a national news magazine’s 
story quoting him on the subject of 
“high” profits. 

Mr. Taylor, in announcing Union's 
third quarter earnings, said, “If the 
company is to provide an incentive 
to shareholders to continue their in- 
vestment and at the same time pay 
the tremendously increased _ costs 
necessary to stay in business, it is 
obvious today’s profits are, if any- 
thing, not sufficiently high.” 

Though the’ statement “made 
news” this month, the occasion was 
certainly not the first time Mr. Tay- 
lor—and a few other industry ex- 
ecutives of similar stature—had 
said the same thing. Union's insti- 
tutional advertising efforts are well 
known in the industry and have dealt 
frankly with the subject of profits. 
Furthermore, in the West at least, 
Mr. Taylor’s frequent speeches on 
the duty of business to be frank with 
the public have hammered home the 
point that profits, and all factors re- 
lated to them, must be discussed and 
explained. 

In one talk last summer, Mr. Tay- 
lor expressed it this way: “As a 
unit of exchange the dollar will 
purchase no more for a corporation 
than it will for an individual. The 
buyer of a new house or automobile 
realizes that today he must pay a 
greater number of dollars for his 
purchases than he did _ previously. 
Therefore it is perfectly obvious that 
industry will have to pay more for 
its automobiles, buildings, machin- 
ery and so on as they become ob- 
solete and worn out.” 


Such a clear and understandable 
statement on a complex subject like 
earnings deserves the widest circu- 
lation possible. 
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Leonard F. McCollum 


On Dec. 1, when Leonard F. McCollum clears out his 
desk at 30 Rockefeller Plaza, Standard Oil Co. (N. J.) 
will lose an able geologist-executive and Continental Oil 
Co. will gain a young and exceptionally capable presi- 
dent with an entire business career devoted to oil. 

Mr. McCollum’s rise to the top ranks of the oil indus- 
try has been very much in the American tradition. Born 
in 1902 near Bradford, Tenn., the son of Samuel Win- 
field McCollum, a farmer and rancher, he moved to Texas 
as a boy. He was educated in the public schools of Ford- 
tran and Cuero, and attended the University of Texas 
working his own way. To get money for his education 
he left college for a year to work for the Swift Packing 
Co., but found he could make more money working at 
the university. 

As in the case of many men, he got into the oil busi- 
ness by accident. When he entered Texas U., he had 
every intention of becoming a journalist, but found he 
was required to take a course in a science as well as 
his liberal arts studies. He chose geology and soon found 
it had become his main interest. Upon graduation he 
went to work for Humble Oil and Refining Co. with the 
encouragement of L. T. Barrow, who had previously been 
one of his university instructors. 

Mr. McCollum served as a geologist for Humble at 


foal 





Leonard F. McCollum .. . 
Continental Oil Co.'s 
Young, New President 


Amarillo and San Antonio. In 1934 he was assigned to 
the Carter Oil Co. as chief geologist and manager of ex- 
ploration and rose to the presidency of the company. He 
came to Standard Oil Co. (N. J.), the parent company 
in 1943 as assistant co-ordinator of producing activities 
and a year later headed up this department, co-ordinat- 
ing the world-wide operations of the company. 


During the past four years Mr. McCollum’s activities 
have been largely in foreign fields, Venezuela, Canada 
and the Middle East. If Continental’s future production 
efforts are directed abroad, it will have a president with 
first-hand knowledge of foreign production and one who 
likes to be out in the field. Mr. McCollum has a distinct 
aversion to sitting behind a desk and believes an execu- 
tive can learn more from firsthand contacts than written 
reports. 


Mr. McCollum is married to the former Margaret Wil 
son of San Antonio. They have two children, L. F. Jr 
called Frank, who is 16 and a student at Trinity School 
and a daughter Olive, 18, who is studying at Radcliff 
College. They live now at 791 Park Ave. in New Yorl 
Mr. McCollum, outside of work has one absorbing hobby 
hunting and fishing. He hopes to do a lot more of th 
when he gets to Ponca City. 
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Congress Keeps Eye on 
Oil's Supply Troubles 


Truman Control Program Shelved by Republicans, 
But Talk of Possible Government Action Increases 


By HERBERT A. YOCOM 
Chief, NPN Washington Bureau 


W ASHINGTON—Congress is work- 
ing itself into a dither about “the 
oil shortage.” 

That fact became painfully ap- 
parent in a week that saw increas- 
ing pressure being applied from all 
sides to get idle government-owned 
tankers back into service post-haste 
and produced on Capitol Hill numer- 
ous direct manifestations of a mount- 
ing interest in the problem of fpe- 
troleum supply. 

Here, in a nutshell, was about the 
way the various phases of the situ- 
ation stacked up at NPN press time: 

GOVERNMENT CONTROLS—De- 
spite their frequently-voiced concern, 
few Congressmen were thinking as 
yet in terms of the Truman program 
calling for government controls on 
scarce commodities. That program, 
in the main, had been shelved by 
the Republican leadership for con- 
ideration and possible action at the 
regular session starting in January. 
However, one Republican senator 
threatened that fuel oil rationing was 
‘round the corner if the industry 
lidn’t take steps to prevent East 
Coast home owners freezing this 

inter (See story on Wherry hearing, 

13). In the opposite vein, OGD 
irector Max Ball told a meeting of 
he Indiana Independent Petroleum 

\ssn. that the industry’s “best in- 

irance” against government ever 
ndertaking to allocate or ration oil 
roducts “is to do voluntarily at 

ast as good a job as the govern- 
ent could do, and to convince the 
iblic that it is doing it’’ (See separ- 

te story on p. 21). 


TANKERS — Two committees of 
he National Petroleum Council re- 
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commended that all idle tankers be 
gotten into operation as rapidly as 
possible, with both agreeing that the 
result would be to alleviate if not 
completely eliminate the present ac- 
ute shortage of transportation. A 
similar viewpoint was expressed by 
the White House Shipping Expediter, 
Capt. Granville Conway, as Nebraska 
Senator Wherry continued his cam- 
paign to block sales of surplus bot- 
toms to foreigners. 


FOREIGN AID — The Senate was 
debating an interim aid bill which 
provides that petroleum products 
purchased for European consump- 
tion with American dollars be pro- 
cured from non-U. S. sources “to the 
maximum extent practicable.” The 
idea belonged to Sen. Lodge (R., 
Mass.) its aim—that of minimizing 
the stop-gap relief program’s im- 
pact on oil for domestic con- 
sumption. Earlier, the House 
Select Committee on Foreign Aid 
made some rather specific sugges- 
tions as to measures that might 
be taken to relieve the domestic 
shortage in reporting to the House 
that U. S. civilians would have to 
do with less if exports continued at 
even the same rate as the first 
half of 1947. Among other things, it 
cited the relief that might result if 
companies were permitted “lawfully to 
co-operate with each other;” also, the 
help that would come from changing 
products yields even if this meant in 
some cases a lowering of quality, 
meaning, obviously, a reduction in 
the octane count of gasoline. 


FEDERAL SUPPLY — There were 
still no signs of the government's 
own supply stringency beginning to 
ease in any substantial way, and 
there was an opinion in one quarter 
that refiners, despite all their as- 


surances, haven't lived up to them 
very well and the point has been 
reached where government, perhaps, 
has to do what they haven't done 
themselves. Some feeling appeared 
evident in military circles, however, 
that the situation won't call for al- 
location unless it deteriorates dras- 
tically, this despite the fact that the 
aviation gasoline outlook continued 
dark and promised to become more 
so if proposal to specify a minimum 
for aromatic content in view of mech- 
anical experience with low-content 
product is adopted. 


Two NPC Committees Report 

The two NPC committees report- 
ing were those on Petroleum Prod- 
ucts Supplies and Availability, chair- 
maned by Frank M. Porter, and on 
Petroleum Tanker Transportation, 
chairmaned by James P. Patterson. 
Both reports were forwarded to In- 
terior’s OGD, which had requested 
NPC’s advice as to measures that 
can be taken in the present supply 
situation. 

They centered government atten- 
tion on the central fact that getting 
idle tankers into operation is one 
big thing that can be done to mini- 
mize shortages this winter. The 
Porter committee put it in plain 
words by stating flatly that any 
supply deficiency that develops “can 
be charged to the failure of govern- 
ment to make tankers promptly 
available in sufficient quantity.” 

That committee asserted that (Sen. 
Wherry notwithstanding) the present 
controversy over sale of tankers to 
foreigners should not be allowed to 
delay refitting of idle bottoms to ex- 
tent that shipyard facilities are avail- 
able, and recommended giving U. S. 
Maritime Commission what funds it 
needs to make tankers available for 
short term charter where sales can- 
not be consummated promptly. 


Six-Point Program 

Tanker group found that “the 
present acute shortage of transporta- 
tion could be alleviated, if not com- 
pletely eliminated,” if following mea- 
sures were taken immediate'y: 

1. Take out of tieup and repair 
as soon as drydock facilities are 
available, every T2 and Liberty type 
tanker capable of operating after 
normal repairs. (As of Oct. 1, com- 
mittee said there were in tieup 100 
T2 tankers and 37 Liberty tankers). 

2. Process immediately all ap- 
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plications, consistent with the Ship 
Sales Act of 1946, now pending be- 
the Maritime Commission so as to 
hasten the transfer of ships to pri- 


vate ownership. 3. Continue in ef- 
fect, the temporary permission gran- 
ted by the Coast Guard, for emer- 
gency deeper loading in coastwise 
trade and extend, if possible, such 
temporary authority in respect to 
foreign voyages. 

4. If the Maritime Commission 
does not have the funds to effect 
necessary repairs on tankers brought 
out of layup, they should be fur- 
nished with such funds. 


5. Amend the 1946 sales act to 
extend the operating authority of 
USMC, this making it possible to 
maintain in operating service those 
vessels applied or contracted for sale 
but not physically delivered to buyers 
prior to March 1, 1948. (Present 
USMC authority expires Feb. 29). 

6. Amend the sales act to authorize 
sale of Liberty type tankers to non- 
citizens in event these are not all 
sold to U. S. citizens. 


Supplies Committee Report 


In its report to OGD, NPC Supplies 
Committee estimated that to re- 
plenish depleted Atlantic Seaboard 
stocks (now 10 millon bbls. below a 
year ago) and to move all available 
supplies from Gulf Coast and Carib- 
bean areas would require about 30 
T2 tankers, or their equivalent. These 
could take care of at least 250,000 
b/d of additional requirements this 
winter, it said, emphasizing that, 
unless tankers are available’ to 
lift all the products they can make, 
Gulf and Caribbean refineries ‘are 
in danger of being forced to run at 
less than capacity.” 

Noting that only tankers now in 
tieup are government-owned, com- 
mittee reported all could be utilized 
during the coming period of peak 
winter demand provided they were 
gotten into service as fast as ship- 
yards can recondition and _ repair 
them. 


Group suggested also that each 
unit of the oil industry should ‘do 
everything possible individually” to 
improve tanker situation, recommend- 
ing among other things the defer- 
ment of repairs on ships afloat and 
that turn-arounds be “further ex- 
pedited’”’ wherever possible. It said, 
too, that barges now under construc- 
tion in eastern ports should be rushed 
to completion to move _ products 
through inland waterways. 


Urges Better Tank Car Use 


Intending to make a fuller report 
later on other transport phases of 
supply problem, committee said, in 
the meantime, that it felt more crude 
and products could be moved in tank 
cars by improving efficiency of util- 
ization. Availability of cars for long 
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distance movements could be _ in- 
creased, it said also, by employing 
tank trucks “as far as practicable 
beyond the range of their normal 
radius even at the sacrifice of some 
economy,” while loading and unload- 
ing of trucks over longer period 
each day would stil] further allevi- 
ate “the crucial transportation situ- 
ation.” 


Only committee comment on actual 
supply phase of its studies was to 
the effect that it “is studying in- 
tensively the situation in regard to 
crude oil production and refining to 
develop every possibility of  in- 
creased supply, even though these 
operations have already been pushed 
to record levels.” 


However, group said that it “en- 
dorses and emphasizes the impor- 
tance of present activities to inform 
the public of the necessity of conser- 
vation of petroleum products as well 
as other forms of fuel.” 


Can Meet 33% of Tanker Demand 


In asserting, for his part. that he 
believed the present critical tanker 
shortage will be largely eliminated 
when 96 ships in the Maritime Com- 
mission’s laid up fleets are refitted 
and put into operation, Capt. Conway 
told NPN that 50 of these should be 
ready in January. In the meantime, 
the Commission estimated that it 
will be able to meet only one-third 
of requests by domestic operators for 
coastwise tonnage from its present 
177-ship operating fleet. 


Commission said that for December 
it has had requests for 331 liftings 
along the East Coast—the highest 
ever and double a year ago--but can 
cover only about 113 of these. 


All of the other 46 ships in layup 
have been allocated for foreign sale, 
and it is the disposal of these, along 
with others, that Sen. Wherry is 
trying to block, on grounds that this 
would be both “illegal and unwise.” 
He appeared last week to have 
achieved at least a temporary vic- 
tory, for USMC Chairman Smith told 
him at the windup of hearings into 
the attempted sale that all disposals 
have been halted until the Attorney 
yeneral can render an opinion cover- 
ing their legality. 


Two Oil Workers Sue OWIU 
For $275,000 in Damages 


Special to NPN 
GARY, Ind.—Two personal damage 
suits for total of $275,000 filed Sept. 
29 against OWIU (CIO) Locals 210 
and 513 as result of labor difficulties 
during refinery strikes in 1945, are 
now pending in Lake County Superior 
Court of Judge Homer E. Sackett. 


The union has responded with 
abatement pleas claiming the union 


is a “voluntary association and there- 
fore cannot be sued for damages.” 


Plaintiffs are Howard Kessler and 
Robert Dawson, employes at Stand- 
ard of Indiana refinery, who claimed 
they were beaten, clubbed and kicked 
by OWIU pickets while enroute to 
work near the 121st Street gate to 
the refinery. Mr. Kessler asked for 
$25,000 actual and $100,000 punitive 
damages, and Mr. Dawson, $50,000 
actual and $100,000 punitive dam- 
ages. 


Knight Sees Chance of 
Strike on West Coast 


Special to NPN 
FORT WORTH—Oil Workers In- 
ternational Union will walk out on 
two oil companies in California unless 
an agreement is reached on contract 
renewals by end of this month, Presi- 
dent O. A. Knight predicted to NPN 
Nov. 24. 


Mr. Knight also said that unless 
the special session of Congress halts 
rising prices “unions will have no re- 
course other than seeking wage in- 
creases to safeguard the living stand- 
ards of their members and families.” 


The West Coast dispute involves 
two refineries of Standard of Cali- 
fornia, one at El Segundo in the Los 
Angeles area, and the other at Rich- 
mond in the San Francisco area; and 
all California operations of the Shell 
Oil Co. where the union has contracts. 


Mr. Knight said Socal and Shell 
served notices that they wished to 
terminate their OWIU contracts and 
that the 60-day termination notice re- 
quired under the Taft-Hartley act ex- 
pires on Nov. 29. The company and 
union are still apart on several issues, 
he said, and “it looks like we won't 
have a_ contract.” Asked if this 
meant that the union would walk out 
on Nov. 29, he answered that it was 
quite probable. “They will not work 
without a contract,” he said. 


Demand 14.8c Increase 


The OWIU president said the two 
companies apparently were dissatis- 
fied with the union security clauses 
in their contracts and were also buck- 
ing union demands for a 14.8c per 
hour wage increase which Knight 
said was necessary to bring the West 
Coast scales into line with the rest of 
the country. 


In his plea for a halt to rising 
costs, Mr. Knight said OWIU has 
held off from asking for wage in- 
creases despite the steady lowering 
of its members incomes by rising 
prices. He specifically urged Presi- 
dent Truman to take some of th 
speculation out of the grain market 
by limiting speculative holdings in 
grain futures to a maximum of 1,000 


bushels. 
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Supply Homes or Face 


Rationing, Ives Warns 


New York Senator Makes Threat at Wherry Session; 


Chairman Tells Majors to Allocate to Spot Buyers 


By DANIEL L. HARBOUR 
NPN Staff Writer 

WASHINGTON— rine o1l industry 
was put on notice this week by a 
leading Republican senator that if 
homes go cold this winter, “it will 
have to mean governmental rationing 
of fuel oil.” 

This blunt warning was laid down 
by Sen. Ives (R., N. Y.) as Senate 
Small Business Committee launched 
an inquiry Nov. 24 into the petroleum 
supply and demand situation on the 
East coast. 

Sen. Ives told major company and 
Independent marketer witnesses, 
alike, that a return to rationing 
loomed ahead, “if you don’t get to- 
gether and if people are freezing 
this winter.”’ His prediction followed 
testimony by Independent marketers 
that they faced a 50% cut in supplies 
this heating season, while another 
witness said his jobbing business was 
doomed if he didn’t get immediate 
help on supplies. 

Subcommittee Chairman Wherry 
(R., Nebr.) also issued a warning, 
admonishing a Cities Service Oil Co. 
witness that if his company did not 

nmediately adopt a policy of allo- 
ating supplies to ‘“‘spot buyers” as 
vell as “regular customers,” he 
would subpoena W. Alton Jones 
Cities Service President, and ‘‘con- 
front him” with complaints of spot 
urchasers. 


Rathbone Explains Allocations 


At the same time, M. J. Rathbone, 
resident of Standard Oil Co. of New 
Jersey, got in a word to say that his 
ympany’s allocation system applies 

“everybodv-—including branded and 
nbranded jobbers, and we are doing 
lr Dest to carry it out fully.” 

Mr. Rathbone declared that his 
ympany’s “policy of equitable dis- 
ribution” means that “our reseller 
nd jobber customers are sharing 
juitably with our own direct mark- 
ting operations in whatever  sup- 
lies are available,” adding: 

“The small marketer is a vital part 

this distribution and of our bus- 
less. We have not cut off any regu- 
ir customer from his equitable share 

our supplies. 


“We recognize that even this policy 
eS not save everybody from incon- 
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venience. But these iniividual hard 
ships—relatively few in number 
must be weighed against the situa- 
tion as a whole.” 

In forecasting the future, Mr. 
Rathbone declared: 

“My own opinion is that no custe- 
mer of ours is going to be without 
heat this winter because of inability 
to get heating oil and no customer 
of ours will be kept from normal 
driving because he can’t get gaso- 
line for his car. 

“So far as heavy fuels are con- 
cerned, the picture is not quite so 
good and despite our best efforts it 
appears that our supply of this prod- 
uct will be somewhat below our 
customers’ demands through most of 
the winter. 

“Tf these predictions turn out to 
be true—and I think they will—it 
will be because crude oil supplies 
have been maintained at present 
levels, refinery operations have been 
kept at capacity and operated most 
efficiently, no additional require- 
ments for fuel oils have been as- 
sumed, all available transportation 
has been used at maximum efficiency, 
and the weather man gives us a 
helping hand.” 

As an example of efficient con- 
sumer use, he said lowering of tem- 
peratures from 72 to 70 degrees in 
the average home would result in a 
6% decrease in heating» oil require- 
ments. 


Explains Policy on Spot Buyers 


The representative of Cities Ser- 
vice—R. J. Hull, East Coast sales 
manager—told Sen. Wherry that his 
company did not consider spot buyers 
as “regular customers” and thus en- 
titled to supplies this season under 
the company’s allocation program. 


He said only those buyers with 
previous ‘“contractural agreements” 
were classified as “regular custo- 
mers” for participation in the alloca- 
tion program. 


Sen. Wherry demanded that Mr. 
Hull ‘‘take care” of spot purchasers, 
such as two subcommittee witnesses 
—-F. M. O’Connor, president of Conn- 
oil Corp., New York City, and How- 
ard P. Sears, president of Sears Oil 
Co., Rome, N. Y. 


News of the Oil Industry 





Mr. O'Connor testified that he 
bought 11 to 12 million gals. of fuel 
oil last season from Cities Service 
and Mr. Sears said he purchased 
almost 3,000,000 gals. of gasoline in 
1946. Both said they have not re- 
ceived any supplies this season, in 
case of Mr. O'Connor, and of this 
year, in the case of Mr. Sears. (The 
sub-committee defined the heating 
season as June-to-June. ) 

Mr. Hull said that Sears Oil pur- 
chased its gasoline in one transac- 
tion from a Texas broker and at time 
the gasoline was sold by Cities Ser- 
vice, the Cities Service did not know 
it was going to Mr. Sears. 


Demands Share for Spot Buyers 


Before its allocation system was 
put into effect, Mr. Hull said his 
company annually sold about 50,- 
000,000 gals. of products to spot pur- 
chasers. Sen. Wherry demanded that 
these buyers share in the allocation 
program, declaring that in Chicago 
hearings conducted by the subcom- 
mittee a Cities Service representative 
had promised to supply spot pur- 
chasers. 

Mr. Hull said that under the Cities 
Service allocation system on the East 
Coast, the company hopes to supply 
its “regular customers” with 10% 
more No. 2 fuel than they received 
last season, same amount of kero- 
sine and same quantity of residual 
fuel. 

Both Sen. Wherry and Ives as- 
terted the prospective increase in 
fuel deliveries to regular customers 
should be used for allocations to spot 
buyers. 


Urges Government Allocation 


Mr. Sears, who recommended gov- 
ernmental allocation as the ‘‘only just 
allocation,” testified that Cities Serv- 
ice was not the only company from 
which he was having difficulty in 
getting supplies. He said he pur- 
chased about 10,000,000 gals. of gaso- 
line and fuels in 1946 from all sup- 
pliers but has been able to buy only 
about 1,900,000 gals. thus far this 
year. 

However, Mr. Sears stated, he was 
able to buy 1,000,000 gals. of pre- 
mium gasoline from a new supplier 
this year—-Hartol Products—-but was 
forced to pay 1 to 3c above the 
posted price. This is only gasoline he 
has been able to purchase, Mr. Sears 
continued, and in order to hold his 
service station trade, he was required 
to sell some of it for regular-brand 
prices. 

The five fuel oil marketers testi 
fying were B. Heller, Paterson Fuel 
Oil Co., Paterson, N. J.; Leo E. Cav- 
agnara, Pioneer Fuel Oil Co., Union 
City, N. J.; and B. A. Parks, Parks 
Fuel Co., Ridgewood, N. J., all re- 
tailers; and F. M. O’Connor, Connoil 
Corp., New York City, and John F. 


13 











News of the Oil Industry 





DiLorenzo, Boulevard Fuel Oil Co., 
Bogota, N. J., both jobbers. 


Serves 1,000 Customers 


Heller said he had supplies on 
hand now for only about ‘five or six 
days” and doesn’t know where he can 
get any more. He stated that he 
serves about 1,000 consumers, has 
been in business for 14 years and has 
been getting bulk of supplies from 
Jersey Standard, Coastal Oil and 
Boulevard Oil. 

His principal supplier was Boule- 
vard Oil, he declared, but in this 
heating season—beginning last June 
1 and continuing to next June 1 
he has so far obtained only 17,000 
gals. from this source as compared 
with 1,052,000 gals. in prior season. 

Coastal Oil, he continued, supplied 
him with 951,000 gals. last season and 
had contracted to supply 1.5 million 
this season but is unable to fulfill the 
contract because of lack of supplies. 
On other hand, he said Jersey Stand- 
ard sold him 77,800 gals. last sea- 
son and during this season has al- 
ready provided him with 102,000 gals. 

Other two retailers said they de- 
pended primarily on Boulevard for 
supplies. Cavagnara said his company 
does about 2,000,000 gals. of business 
per year and Parks said his firm 
handled about 700,000 gals. last sea- 
son. 


Latter said he has been able to ob- 
tain only about 120,000 gals. of sup- 
plies this season and Cavagnara said 
his supplies average only slightly 
above 10% at present time. They es- 
timated that anticipated deliveries 
would bring their total receipts up 
to 50%. 


Tells Supply Problems 


DiLorenzo, who said Boulevard 
supplies dealers who in turn serve 
about 60,000 consumers, told the sub- 
committee his company was depend 
ent upon Connoil for about 2/3 of 
its supplies. He said Connoil had 
made no deliveries this season up to 
Nov. 1 but since then furnished an 
amount of product equal to about 
15% of 6,500,000 gals. of No. 2 fuel 
delivered last year. 

Other suppliers of Boulevard, he 
said, were Crown Central, which de- 
livered 1,500,000 gals. last season and 
about 60% of that amount so far this 
season; American Mineral Spirits, 
200,000 gals. last year and none this 
year; Jersey Standard, 800,000 gals. 
last season and now making deliveries 
at rate up to 85% of that figure. 

(In New York, Samuel Giamonco, 
president of Boulevard, said Crown 
Central had promised him it would 
try to furnish an amount of fuel oil 
equal to its shipments last year and 
he declared that Crown Central had 


met its commitments fully thus far. 
A Crown Central spokesman con- 
firmed that company was supplying 
3oulevard on basis of 100°; of last 
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Jobber Outlines Plan for 
Better Industry Relations 


WASHINGTON A four- 
point “harmony” program to 
promote better relations be- 
tween major companies and 
jobbers was presented to the 
Wherry Oil Subcommittee by 
J. H. White, manager of Hewitt 
Oil Co., Charleston, S. C., an 
Independent jobber of Pure Oil 
Co. products. 

He said the following pro- 
gram would “bring relief’ to 
the jobbers and develop “fair 
rules of play’ within the in- 
dustry: 

1. All majors should immedi- 
ately adopt programs to insure 
equitable distribution of sup- 
plies to jobbers; 

2. All majors should estab: 
lish special department devoted 
entirely to study of jobber 
problems and appoint repre. 
sentatives to meet and _ sit 
across the table of periodic dis- 
cussions of jobber problems 
with representatives of state 
jobber associations; 

3. All majors should give 
“badly needed”. wider margins 
to the jobbers; 

4. All majors, jobbers and 
distributors should adopt the 
policy of selling equipment in- 
stead of lending it to “other 
than owned or leased outlets”. 











year’s deliveries and fully intended 
to meet this commitment, supplies 
and transportation permitting.) 

O’Connor said Connoil could not 
provide more supplies for Boulevard 
because its own supplies were dras- 
tically cut. He said it was practically 
impossible to make spot purchases, 
particularly in New York Harbor. 

His principal supplier was Cities 
Service, which he said furnished him 
with 11 to 12 million gals. (about 
2/5 of his yearly purchases) and has 
made no deliveries this season. He 
said he has been informed verbally 
that he cannot depend on this source 
for any deliveries at all this season. 

In response to a question by Sen. 
Ives (R., N. Y.), O’Connor said he 
thought Cities Service should sell 
him as much oil this season as it did 
during past season. 


Ives Questions Sears 


Questioning of Sears was taken 
over by Ives, who lives only about 
50 miles from the Rome, N. Y. job- 
ber. Sears outlined in detail the fol- 
lowing purchases in 1946 and deliv- 
eries thus far in 1947: 

From Cities Service—2,098,331 gals. 
of regular grade gasoline and 842,000 
gals. of premium last year. No de- 





liveries this year. 

From Socony-V ac uu m—552,673 
gals. of kerosine and 538,749 gals. of 
No. 2 fuel last year. This year, de- 
liveries include 581,000 gals. of kero- 
sine and 534,000 gals. of No. 2 fuel. 

Royal Petroleum—Last year’s pur- 
chases amounted to 523,000 gals. of 
regular brand gasoline, 1,105,000 gals. 
of kerosine and 789,000 gals. of No. 2 
fuel. This year, no deliveries were 
made until “few days ago’’ when 
260,000 gals. of kerosine was _ re- 
ceived. 

Hartol Products—504,000 gals. of 
kerosine and 811,000 gals. of No. 2 
fuel received last year. Thus far this 
year, deliveries include 252,000 gals. 
of No. 2 fuel and 1,000,000 gals. of 
gasoline at ‘‘above’’ posted prices. 

From Coastal Petroleum—1,105,000 
gals. of kerosine bought last year. 
Purchases this year were 83,000 gals. 
of kerosine and 495,000 gals. of No. 
2 fuel at “above” posted prices. 

From Connoil—256,000 gals. of No. 
2 fuel bought last year and none this 
year. 

From Gulf Oil—Purchased 545,000 
gals. of No. 2 fuel and was able to 
buy none this year. 

From First National Oil—251,000 
gals. of No. 2 fuel last year. ‘“Some’”’ 
deliveries were made around first of 
this year. 

In his marketing territory, Sears 
said he was competing directly with 
Gulf Oil for heating fuel business. He 
asserted that while Gulf was cutting 
off his supplies, the local Gulf dis- 
tributor was taking on new custo- 
mers. 

Asked by Sen. Ives if this Gulf 
distributor was taking his customers, 
Sears said he was too busy trying to 
get supplies to find out where his 
old customers were going for their 
heating fuel. 

Mr. Sears said majors are channel- 
ing products so they will make a good 
deal more money—products that spot 
buyers ordinarily would have been 
abie to purchase. Consequently, he 
went on, operators such as himself 
are, for one thing, having to bid 
against Canadian companies who ship 
within 125 miles of them. 


Some “Lean Over Backwards” 


While some majors, he said, do 
everything they can—‘even leaning 
over backwards’’—-to meet require- 
ments of the independent, others, he 
charged, ‘“‘take the attitude, appar- 
ently, that if we're annihilated the 
better they’ll like it.” 


Pressed to tell why he thought hi 
should be taken care of by compan) 
of which he was not a regular custo- 
mer, Sears told subcommittee he just 
didn’t “think it fair for a major to 
contend we're a spot buyer and try 
to eliminate us.” About 25% of all 
products sold in New York Harbor 
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have been on spot basis, the witness 
estimated. 

O’Connor also was called on again 
and asked for suggestions as to what 
might be done to remedy present sit- 
iation. He answered that for one 
thing gasoline production should be 
cut back severely and, for another, 
that foreign sales of tankers should 
be blocked. There would be adequate 
transportation if latter were done, he 
added. 

Above all, O’Connor then said, he 
would stress that an important part 
f the picture would be maintenance 
of a free and open market “in which 
all buyers able to pay can purchase 
products.” 


Complains of Underselling 


Patson Hewitt, of Coastal Termi- 
nal, Inc., North Charleston, S. C., 
was the next witness. He complained 
that he and his 42 associates—most 
of them branded operators—in Coast- 
al Terminal are undersold in their 
territory by majors drawing prod- 
ucts from the Gulf Coast just as they 
do, adding that when Coastal adds 
transportation and handling charges 
to Gulf price it “invariably” winds up 
with figure higher than that at which 
the majors sell. 

Hewitt continued that even with 
product moved by pipeline, majors’ 
products sell “progressively cheaper” 
along the Eastern seaboard as one 
goes north to Coastal’s territory. 

Pressed for an explanation for 
such a situation, Hewitt said that one 
major had had “a lot of pressure put 
on it by both the public and the gov- 
ernment to hold prices down.” Also, 
he suggested that majors were di- 
verting product into the most prof- 
table channels, explaining that by 
‘channels” he meant “areas.” 

At one point in the hearing, Sen. 
Ellender (D., La.) brought out that 
installation of ‘‘about 600,000” new 
il burners during past year has ag- 
gravated the already short supply of 
heating fuel. 


Discusses South Carolina Prices 


W. J. Heinz, who said he repre- 
sented 70 Independent jobbers as sec- 
retary of South Carolina Oil Jobbers 
Assn., told the subcommittee that 
the price policies of the oil indus- 
try’ in South Carolina are “largely 

mtrolled” by one company—Stand- 
ird of New Jersey. 

He said that all majors operating 
n South Carolina, except SONJ, in- 
prices last August but re- 
irned to old levels about a month 
iter. A short time thereafter, he 

mtinued, SONJ advanced its prices 
ind all majors followed suit. 

Mr. Heinz said the South Caro- 
na price situation has resulted in 
increasingly diminished” margins 
ind that unless this situation is rem- 
died it will result in elimination of 
Independent jobber from the whole- 
ale market. 


reased 
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API Public Relations Group Releases Second 


Supply-Demand Report to Newspapers and Radio 


NPN News Bureau 
NEW YORK Bringing its dis- 
cussion of demand-supply situation 
up to date, subcommittee on Current 
Problems of API's Public Rela- 
tions Operating Committee released 
report Nov. 24 stating that although 
industry was currently refining more 
than 5,200,000 b/d of crude, tem- 
porary shortages of fuel oil and gas- 
oline might be expected in Midwest 
and on East Coast if public consump- 
tion continued at its present rate. 


Committee’s release is designed pri- 
marily for circulation among news- 
paper and magazine writers, radio 
commentators and those active in the 
industry’s program as background. 
A similar bulletin was issued last 
summer (see NPN Aug. 13, p. 26). 


Conservation by the public of gas- 
oline used in automobile and fuel oil 
for home heating will aid materially, 
committee said, during the temporary 
period of transportation deficiencies, 
general shortages of steel and other 
materials, and excessive demand. 


Cites Government Needs 


Although proven crude _ reserves 
had reached record high of 20,873,560,- 
000 bbls., material shortages had pre- 
vented full conversion into refined 
products. Also demand figures had 
been accentuated by governmental 
requirements “several times greater 
than prewar.” These needs, commit- 
tee said, must be met before those of 
civilians can be taken care of. 


Report breaks down increased de- 
mand by classifications, pointing out 
that motor vehicle registrations will 
reach an estimated total of 37,164,- 
405 by end of year, an increase of 
2,971,403 over 1946. This includes 
privately and publicly owned passen- 
ger cars, busses and trucks. In fuel 
consumption during past six years 
largest increases have been shown 
by trucks (32%), busses (26%) with 
passenger cars up slightly more than 
3%. 

Industrial, Farm Uses Rise 


Rising industrial production (av- 
erage index of 185 compared with 167 
for 1946) is another important de- 
mand factor, committee stated, and 
cited estimate of 17,000,000 bbls. of 
industrial lubricants alone as demon- 
strating increase from this source. 

Higher level of farm income and 
subsequent demand for power equip- 
ment has doubled agricultural use of 
petroleum products since 1941, report 
stated. 2,700,000 farm tractors will 
consume 2,821,000,000 gal. of gaso- 


line, tractor, or Diesel fuel this year, 
it added. 


Diesel engines in use by industry, 
railroads, busses and trucks were es 
timated at 51,250,000 horsepower in 
134,990 installations as of June 30, 
committee said, and coupled with ad- 
ditional engines now coming into serv- 
ice will require upwards of 70,000,- 
000 bbls. of Diesel fuels this year. 


Committee cited increase in burner 
installations for central home heat- 
ing to 3,350,000 as of Sept. 30, com- 
pared with total of 2,821,044 at end 
of 1946. 


Discussing supply problems, com- 
mittee declared that situation on East 
Coast has deteriorated since its first 
“memorandum of information’ was 
prepared. This memorandum cited 
need for increased tanker liftings 
from foreign sources and Gulf Coast 
to meet Atlantic Seaboard demand. 
These have not been forthcoming, re- 
port declared, and in spite of meas- 
ures being taken to provide additional 
tankers “it appears doubtful that suf- 
ficient assistance will be forthcoming 
to meet completely this winter’s re- 
quirements.” 


Central Military Oil Buying 
Unit Plan Being Considered 
NPN News Bureau 
WASHINGTON — A Munitions 
Board plan in broad outline for cen- 
tral military oil procurement unit per- 
forming buying and inspection func- 
tions, and guided by A-NPB, now 
is up for consideration by top defense 
establishment policy makers. 


Details such as talked-of cross-pro- 
curement and other operating meth- 
ods have yet to be dubbed in, but 
Munitions Board is recommending 
that purchasing chiefs of Army, Navy 
and Air Force form a procurement 
board along lines indicated, and pro- 
vide working staff drawn from pres- 
ent joint Army Navy Petroleum Pur- 
chase Agency and A-NPB. 


Staff would be constituted much 
as JANPPA now is, but operations 
would be headed by single individual, 
in contrast to decentralization of 
authority currently in effect. 


A-NPB’s own future still has not 
been so definitely traced. At same 
time, signs, such as provision in pro- 
curement unit plan for A-NPB to 
set policies, continue to point to like- 
lihood that defense establishment 
will continue to utilize A-NPB in 
much its present form. 
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Crude Runs to Stills Gain but Supply 
Becomes Tighter in East Coast Area 


Dist. 2 Burning Oil Stocks Increase; New York 
Harbor Terminal Operators Report Supplies Low 


By NPN Staff Writers 

Though the over-all petroleum sup- 
ply picture looked a little brighter 
from a purely statistical viewpoint 
the past week, reports from the East 
Coast gave indications that the crit- 
ical period of fuel oil supply is draw- 
ing closer as cold weather closes in. 

API reported crude runs to stills 
increased 41,000 b/d in Dist. 2 during 
the week ended Nov. 15. Stocks of 
gas oil and distillates and gasoline 
continued their steady gain. Nation- 
wide, crude runs showed a 40,000 
b/d gain while refinery operations 
were at 92.2% of rated capacity. Pro- 
duction also gained during the week, 
going up 17,550 b/d. 

In Dist. 2 gas oil and distillate 
stocks rose 174,000 bbls. during the 
week to total 900,000 bbls. above the 
same period in 1946. While gasoline 
stocks gained also, rising 335,000 
bbls., they were still some 3,163,000 
bbls. short of figures for the same 
period last year. 

Elsewhere on the supply front 
these developments were reported: 

Fuel oil supplies are in a precarious 
position, several Independent tanker 
terminal and barge terminal opera- 
tors in New York Harbor reported 
late last week. Two tanker terminal 
operators and three barge terminal 
operators stated flatly that they were 
out of No. 2 fuel. One said he had 
received one barge Nov. 21 but would 
be out again by the week end. 

Neither of the two tanker terminal 
operators saw any signs of obtaining 
relief in the near future and one de- 
clared he might expect to fill 15% of 
his December demand if he could get 
tankers. But, he said, he had been 
turned down for December by the 
Maritime Commission. Tanker and 
barge terminal operators said they 
either had been cut down or cut off 
by suppliers. 

Complaints of being cut on = sup- 
plies also were voiced by jobbers and 
large dealers within New York City. 
One large dealer said his supplies of 
fuel oil were about 50% of normal 
and stated that he was losing busi- 
ness rapidly to small dealers with 
no storage and one to four trucks. 
These dealers, he asserted, apparent- 
ly were able to get ample supplies 
from major company bulk plants. 

Three tanker terminal operators 
reported “fairly comfortable’ stocks 
of No. 2 fuel. One said he was com- 
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pletely out of bunker “C” fuel. All 
terminal operators said they were al- 
locating supplies strictly. Five said 
they were able to meet commitments 
to regular customers for No. 2 fuel. 
Six said they were not, and saw 
little chance of their position improv- 
ing before January. 


As signs of fuel oil shortage in- 
creased in the East, oil jobber repre- 
sentatives from Metropolitan New 
York area met Nov. 24 with Police 
Commissioner Wallander and repre- 
sentatives of city departments to 
consider recommendations made by 
the New York City Emergency Com- 
mittee on Fuel Supply Nov. 20. These 
recommendations included: 


1—Institution by Mayor O’Dwyer 
of an active program of fuel conser- 
vation in city installations with par- 
ticular attention to wasteful over- 
heating, and that the public be 
urged to join in fuel conservation. 

2-—One calling upon heavy fuel oil 
users to convert to coal wherever 
possible. Coal representatives pres- 
ent indicated current stockpiles were 
adequate to take care of this load, 
barring a winter coal strike or other 
unforeseen contingencies. 

3—Formation of an emergency 
supply pool. 

However, committee of five ap- 
pointed by Commissioner Wallander 
to draw up recommendations, did not 
officially disclose its final recom 
mendations pending action by the 
entire Fuel Supply Committee. 

New York City Housing Authority, 
already the largest single user of 
heating oil in the city, is due to open 
se ‘ions of several projects for oc- 
cupancy in December and January. 
Authority’s contract calls for 12 to 
14 million gals., and it has been indi- 
cated it may only get 80% of this. 
Meanwhile authority estimates its 
heating season requirements may hit 
16 to 17 million gals. Attempts to 
find the difference in open market 
have been unsuccessful so far. 

Board of Transportation which 
buys independently of Department of 
Purchase has covered all require- 
ments through the heating season, 
but to do this it went into the open 
market and paid $3.75 per bbl. for 
No. 6 fuel to run its 59th Street pow- 
erhouse, recently converted from 
coal. Board got no bids whatever on 
previous invitations for this project. 

Recurrent among reports of deal- 






ers, jobbers, and primary suppliers at 
the harbor was feeling that contrib- 
uting cause of supply dislocations at 
New York Harbor was reported ten- 
dency of some primary suppliers to 
cut off or cut down supplies to those 
wholesale customers who had used 
the “sloppy” spot market last winter 
to pick up cheap supplies. 

Primary cause of worsening situa- 
tion remained shortage of tankers. 


While adequacy of fuel oil sup- 
plies was being debated by mayor’s 
committee in New York City, uncon- 
firmed reports were received from 
Westchester County that some new 
home owners were unable to obtain 
fuel oil. However, a survey by NPN 
of representative jobbers indicated 
that while a new potential customer 
might have to shop around for oil if 
he hadn’t made a firm commitment 
when installing his burner, it was un- 
likely that he would be completely 
unable to get oil. Herbert Spade, 
secretary of Westchester Oil Trades 
Assn., said he had had no reports of 
individual hardship cases. 

Sales policies of jobbers and deal- 
ers in Westchester varied consider- 
ably. Some, such as Sylvestre Oil 
Co. were not taking on new accounts 
except new ex-G. I. homeowners and 
in some instances other home buyers, 
whose burners had been installed 
prior to purchase with no arrange- 
ment for supplies. Others were tak- 
ing on coal-to-oil conversion business 
which was the result of an emer- 
gency, such as boiler failure requir- 
ing replacement. 

Most jobbers and dealers said they 
were not soliciting new business, but 
two said they were taking on a “rea- 
sonable” number of new accounts and 
signing the usual contracts. One 
jobber said he was supplying new 
home owners if they sought supplies 
from him, but was emphasizing to 
the customers that he was making no 
guarantees verbal or written that he 
would be able to continue to do so 
throughout the heating season. 

All jobbers and dealers who also 
sold and installed oil burners said 
they were limiting sales, except fol 
some new homes and emergency con- 
versions, to replacement’ burners 
with the idea of lowering fuel con- 
sumption. 

There was some evidence that a 





Sees No New Engine in “48 


WASHINGTON—An in- 
formed congressional source 
told NPN last week that, from 
recent contacts with manufac- 
turers, he had reason to doubt 
that the automobile industry 
would go through with re- 
ported plans to bring out a 
high compression engine in the 
fall of 1948. 
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few dealers might be over-selling 
themselves on the assumption that 
their suppliers would have plenty of 
oil later in season, but no reports 
were received of these dealers refus- 
ing to serve a new home owner when 
approached. 

In Boston conditions were report- 
ed “a little better” than at New 
York, but terminal operators there 
were said to have avoided dry tanks 
only by swapping of supplies. At 
Providence, one supplier whose stor- 
age was previously reported at 50% 
of normal said there had been no 
improvement. In the New Haven 
area two jobbers were said to have 
dropped customers for lack of sup- 
plies and one was reported preparing 
to go to Connecticut’s governor to 
seek remedy. 

Michigan producer representatives 
were scheduled to meet Nov. 25 at 
Lansing, Mich., with Gov. Kim Sig- 
ler’s Fuel Oil Commission and State 
Director of Conservation J. P. Hoff- 
master to determine maximum safe 
production limit of Michigan wells 
during the present fuel emergency. 

Donald Leonard, commissioner of 
Michigan state police and head of 
the Fuel Oil Commission, told NPN 
that a meeting of the entire com- 
mission would be held some time 
later to study information received 
at the Nov. 25 and earlier meetings. 

Meanwhile, Socony-Vacuum Oil Co. 
last week reported receiving its sec- 
ond cargo of Middle East crude at 
its Paulsboro, N. J., refinery. Ship- 
ment consisted of about 108,000 bbls. 
of crude from Arabian American Oil 
Co.’s terminal at Ras Tanura. Third 
shipment is expected to arrive at 
Paulsboro about the first of the year. 





Antifreeze Warning Issued 


WASHINGTON—Citing ‘an 
impending antifreeze shortage,” 
American Automobile Assn. is 
suggesting to motorists of snow 
belt states that they not be 
stampeded into buying ‘‘danger- 
ous” radiator solutions employ- 
ing petroleum or inorganic salts 
as basic materials. 

“On the subject of petroleum 
base solutions,” says AAA press 
release, “the Bureau (of Stand- 
ards) points out that the prod- 
ucts quickly deteriorate radia- 
tor hose, the residue from which 
is carried into the radiator, re- 
ducing heat transfer and plug- 
ging the finer passages. While 


special types of radiator hose 
have been developed which re- 
sist the deteriorating action of 
petroleum base solutions, they 
are not in common use, nor are 
they readily available through 
service outlets.” 
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Shell Begins 10-Year 
Film Program to Tell 


Oil Industry's Story 


Shell Oil Co.’s new industry public 
relations motion picture, ‘“Prospect- 
ing for Petroleum”, is the first in 
a group of similar films that will 
make up a 10-year program under 
the general title “This Is Oil’. 

There will be, according to Shell’s 
present plans, five separate series of 
films. “Prospecting for Petroleum,” 
the first of six films in the first 
series, gives a brief history of the 
oil industry and explains funda- 
mentals of exploration. Others in the 
initial series will show how oil wells 
are drilled (this has been completed 
but has not been released), how crude 
oil is refined, how petroleum and 
products are transported, how prod- 
ucts are marketed and how the in- 
dustry conducts vast research pro- 
grams. 


New Technique Used 


The series employs a new anima- 
tion technique. The film is ‘acted’ 
by miniature wooden and_ plastic 
figures, two to three inches tall, 
photographed against miniature land- 
scapes and sets. 

The technique, according to Shell 
officials, was decided upon as the 
best way of explaining to the gen- 
eral public some of the complicated 
factors of petroleum production, re- 
fining, transportation and marketing. 

Conrad Nagel and H. B. Warner, 
well-known movie actors, are among 
those doing the dialogue in the first 
film. 


Will be Shown to Public 


The films will be shown to schools, 
colleges, church groups, lodges, civic 
clubs in addition to Shell dealers and 
employes. 

Shell makes minimum use of its 
own name in the opening film “Pros- 
pecting for Petroleum”, and the plan 
is to continue that policy. The ob- 
jective, according to H. L. Curtis, as- 
sistant to the president in charge of 
public relations, is to tell the whole 
oil industry story, thus to help cor- 
rect some of the misconceptions 
about business in general, and the 
oil business in particular. 


Brewster Asks Treasury Study 
Of Arabian Oil Profits 
NPN News Bureau 
WASHINGTON Question has 
been directed to Treasury Secretary 
Snyder by Chairman Brewster (R., 
Me.) of Senate War Investigating 
Committee whether Treasury can re- 
quire payment of taxes on Arabian 
oil profits of Bahrein Petroleum Co. 
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and California Texas Oil Co., since 
those Canadian and Bahaman corpor- 
ations are wholly owned equally by 
Standard Oil Co. of California and 
The Texas Co. 

Inquiring by letter whether Treas- 
ury is familiar with ‘‘a somewhat un- 
usual tax situation” in which $117 
million of profits of the foreign sub- 
sidiaries were “accumulated” in re- 
cent years without payment of tax 
to any government, Sen. Brewster 
asked also what statistics are avail- 
able as to extent of “this practice,” 
and whether Treasury has given con- 
sideration to legislation dealing with 
such situation. 

He recounted that, in hearings on 
California Standard - Texaco - owned 
Arabian American Oil Co.’s contract 
with Navy, representatives of the 
parent companies “stressed the 
American character of the enterprise 
and its significance to the United 
States, particularly from the tax an- 
gle.” He did not, however, recite 
that testimony also was that the Bah 
rein Petroleum and Caltex profits 
were put back into Arabian opera- 
tions. 


Support Grows for Repayment 
In Oil for U. S. Aid to Europe 
NPN News Bureau 

WASHINGTON Support for the 
idea that the U. S. should be repaid 
in oil for some of the aid extended 
to Europe under the recovery pro- 
gram came from both ends of the 
Capitol this week. 

On the House side, the Select Com- 
mittee on Foreign Aid suggested in 
a report that some U. S. participa- 
tion “in British Shell holdings in 
Venezuelan oil might well be con- 
sidered” as security against a U. S. 
loan to Britain. 

At the Senate end, Sen. Lodge (R.., 
Mass.) wrote to assistant Secretary 
of State Robert A. Lovett that he 
hoped “consideration will be given to 
the proposition .. . of repaying the 
U. S. in petroleum from the Middle 
East for the petroleum from this 
country which will be made available 
under the long-range Marshall Plan.” 

He noted testimony before Sen- 
ate Foreign Relations Committee 
that the Middle East will not be in 
large production before 1951, last 
year of the plan. 

Senator Lodge also called attention 
to recent statement of Governor 
Bradford, of Massachusetts, about 
fuel shortage this winter, expressing 
wish this would be borne in mind in 
formulating the Marshall Plan. 

House Select Committee, chair- 
maned by Rep. Herter (R., Mass.), 
estimated petroleum import require- 
ments of Europe “from the American 
continent” as follows: 

1948, $512 million; 1949, $555 mil- 
lion; 1950, $570 million; 1951, $550 
$2,187 million. 


million; total 
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Pure Reopens Toledo Refinery, But 
Few Report as OWIU Pickets March 


Local Union’s Demand for Welfare Fund Based on 
Output of Plant One Bar to Settlement of Strike 


By HOLGER RIDDER 
NPN Staff Writer 
TOLEDO—tThe strike at Pure Oil 
Co.’s 30,000 b/d refinery here ap- 
proached the end of its eighth month 
(as of Nov. 27) with only slight 
hope of an immediate settlement. 
Bulk of hope that strike might be 
settled was centered on a meeting 
between Pure officials and Local 346 
(OWIU) representatives called for 
Nov. 28 at Hotel Commodore Perry 
by Federal Conciliation Service. 


At that time the matter of seni- 
ority, one of the apparently major 
obstacles in the way of a truce, will 
be discussed. 


Meanwhile the company continued 
with its plan to move critically need- 
ed petroleum products to an already 
hard-pressed consuming public. 


Nov. 24 Pure followed through on 
its announced intention of opening 
the plant to any workers wishing to 
return to their jobs, but resumption 
of the OWIU picket lines at the 
plant’s two entrances served to dis- 
courage any back-to-work movement, 
and for a time prevented tank trucks 
from entering the plant to load gaso- 
line. Five trucks, however, did get 
in while five others were turned back. 

Briefly the situation at NPN press- 
time was this: 


Seven Men Appear at Gate 


Seven men who appeared at the 
main gate to return to work failed 
to enter, six of them after being 
told that it ‘“‘wouldn’t be safe.” The 
seventh said he didn’t know the strike 
was still on and that since it was, 
he wouldn’t cross the picket line. 
He said he held a Maritime Union 
card. 


Of 10 tank trucks which ap- 
proached the gate, five were turned 
away but five were permitted to 
enter, load and depart. The union 
gave no reason for permitting these 
five to enter. Clyde Shamblen, Lo- 
cal 346 chairman, did say, however, 
that the company could move all the 
products it wanted out of the plant. 


“They'll soon run out,” he added. 


On Nov. 25, however, trucks were 
permitted to move in and out of the 
plant freely. No men were reported 
to have attempted to enter the plant 
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the second day of the announced “re- 
opening” of the plant. 


Though a clear-cut picture of the 
dispute is difficult to obtain, even 
when viewed on the scene, failure to 
reach an agreement between Local 
346 (OWIU) and Pure seems to 
hinge on these factors. 


Pure has offered a contract similar 
to one in effect March 28 when the 
plant was struck, but granting cer- 
tain concessions and providing for a 
25c rate increase. 


Union Demands 


OWIU has come back with these 
demands: 


1—-The union wants 25c an hour 
raise, plus 18c an hour retroactive 
pay dating from Oct. 1, 1946, to Jan. 
1, 1947, and 22c an hour for the pe- 
riod Jan. 1 to March 28, asserting 
that this would bring Pure’s scale up 
to the level of other oil companies 
for those periods. 

2—Creation of a “welfare fund” 
with Pure paying 1c per _ barrel 
(about $300 a day) into the union 
treasury, this fund to be jointly ad- 
ministered. This the union would 
substitute for the present Pure sick 
benefit plan providing for one week’s 
sick leave pay for every year of serv: 
ice up to 20 weeks for 20 years. 


3—-Advancement by strict senior- 
ity. 


{—-An identical contract for office 


and laboratory workers. 
5—-A 36-hour week instead of the 
present 40-hour week. 


6—-Incorporation of schedules, as- 


signments and job preferences in the 


contract. 


7—Elimination from the contract 
of any “no strike’ pledge. 


Keeps Management Rights 


Though David S. Frank, plant su- 


perintendent, would not reveal con- 
cessions made in the company’s lat 


est contract offer, he said that one 
clause came as near to meeting the 
complete seniority provision as pos- 


sible without surrendering manage- 


ment’s rights. He also said the con- 
tract was essentially similar to those 
already signed by OWIU at Cabin 
Creek, W. Va., and Smith’s Bluff, 


Tex., with a few exceptions. 


Mr. Frank told NPN that about 





two weeks ago (NPN Nov. 12, p. 12), 
a contract was submitted to OWIU 
as a basis for reopening the plant. 
The offer was rejected by the union 
because it was verbal and therefore 
not binding, he said. About a week 
ago he submitted the same contract 
in writing. On Nov. 23 it was re- 
jected by the union. 

Interviewed, separately, Nov. 24, 
Mr. Frank, and Roy N. Freeman and 
Russel H. Brandon, OWIU interna- 
tional representatives from Chicago, 
made these observations regarding 
the dispute: 

Mr. Frank—‘“Up to mid-afternoon 
(Nov. 24), I have had no _ word, 
other than newspaper reports as to 
the action of the local union on the 
new contract. . . No counter-proposal 
has been received; neither have I re- 
ceived any comment on contract fea- 
tures which the membership does not 
like.” 

All efforts will be made to put the 
refinery into full operation. .. The 
first goal is to move products into 
an area already threatened with cold 
homes and gasoline rationing. . . This 
refinery is open for business... Re- 
habilitation work is going forward 
and those who desire to return to 
work are invited to do so. 

As a result of the strike some 6,- 
600,000 bbls. of refined products nave 
been “lost,” or, if transferred into 
terms of burning oil, enough to heat 
every home in Toledo for five years. 


Because the strike hit the plant at 
the end of the last heating season 
when production was being switched 
to gasoline, most of the 16 million 
gals. now in storage consists of gas- 
oline. Trucks have been moving 
some of this out for the past few 
days but with reforming of the 
picket lines, this movement was tem- 
porarily curtailed. 

When OWIU made its first demand 
for a ‘welfare fund’? payment, 10c 
per bbl., or about $3,000 per day, 
was asked. . . Strike to date has cost 
each employe about $3.25 per month 
of his potential retirement pay. This 
can never be made up. Average 
employe has lost so far about $2,000 
in wages. .. Average scale of $1.73 
per hour provided by latest offer is 
above average for Toledo and mosi 
employes who have obtained other 
jobs are earning less than that now. 

OWIU is seeking to encroach upon 
management’s rights. . . It wants to 
arbitrate questions both inside and 
outside the contract. 

Messrs. Freeman and Brandon 
Pure Oil hates labor. It has had a 
history of labor trouble. . . It seeks 
to destroy the union. . . In the past 
management has allowed a certain 
few employes to do what others 
couldn’t do. Maintenance mer 
have been among the favored, quit- 
ting their jobs as much as a halt 
hour early. 

We thought we were making prog- 
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Knight Views Pure Strike 


FORT WORTH—O. As 
Knight, president of Oil Wor- 
kers International Union, Nov. 
24 declared that he doubted if 
Pure Oil Co.’s “efforts to break 
the strike” at Toledo would be 
very successful. 

“The company put out a call 
last week for the scabs and 
strikebreakers to come in to- 
day (Nov. 24) but I haven't 
been advised yet how it’s com- 
ing out.” 











ress (Nov. 18) only to find Pure’s 
ads in the newspapers when we came 
out from the meeting. We were 
stabbed in the back. Before we 
meet to negotiate again we want a 
written statement of the company’s 
intent to bargain in good faith. . . We 
don’t intend to bargain in so-called 
good faith and then find we have 
been shot in the back. 

We will never ask for a merting 
with the company. They’ll have to 
oak Us... 

Pure’s sick benefit plan is not up 
to par. .. The lc per bbl. plan will 
do the job better and will be cheaper 
in the long run. . . The Texas Co. 
plan is a good one. Under it an 
employe gets 13 weeks sick pay each 
year after 10 years’ service. . . 

Mr. Brandon said he was leaving 
Toledo Nov. 24 and Mr. Freeman said 
he would leave Nov. 26. Both stated 
emphatically that unless the company 
“came around,” the Toledo refinery 
would “stay closed.” 

Clyde Shamblen, chairman, Local 
346, when asked why the union re- 
jected the contract, said, “Because 
it’s a ‘yellow dog’ contract.” 

Asked to explain what he meant by 
a “yellow dog” contract and to tell 
what portions of the contract the 
union disliked, he repeated: 

“It's a ‘yellow dog’ contract and 
the men won't go to work under it.”’ 

Both Mr. Freeman and Mr. Bran- 
ion said they wanted the dispute sub- 
nitted to Toledo’s Labor-Manage- 
ment-Citizens Committee and _ that 
the union would abide by its decision. 
Pure, however, has refused, they 
said. 

Pure officials told NPN that the 
LMC Committee was inclined to 
favor labor and it was felt a fair 
lecision would not be forthcoming. 
‘hey also expressed the opinion that 

ince the federal Conciliation Service 

the channel provided by law and 
hrough whose efforts labor disputes 
hould be handled, negotiations 
hould be continued through that 
ervice. It was pointed out also that 
he service is familiar with every 
ispect of the case and to ask an- 
ther group to become active now 
vould mean “starting all over again.” 
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Judge to Decide Dec. 1 
On Skelly’s Plea for 
Writ to Halt Merger 


Special to NPN 
CARSON CITY, Nev.—After day- 
long heated arguments by 17 attor- 
neys on Nov. 21, Federal Judge Roger 
Foley decided the Skelly suit against 
Mission Corp. should be argued via 
briefs instead of oral testimony. 
Judge Foley gave all parties until 
Nov. 25 to file briefs and affidavits. 


A decision on W. G. Skelly’s re- 
quest for a temporary injunction to 
prevent Mission stockholders from 
voting Dec. 6 on the proposed Sun- 
ray-Mission-Pacific Western oil mer- 
ger is expected on Monday Dec. 1. 

At Los Angeles on Nov. 24 hearing 
in another suit filed by Mr. Skelly in 
his effort to block the merger was 
postponed until Dec. 1. 


First step in the Nov. 21 hearing 
here was a motion filed by attorneys 
for Pacific Western and Sunray Corp. 
to intervene on behalf of defendant, 
Mission Corp. If granted this motion 
would put Pacific Western and Sun- 
ray on Skelly’s complaint with Mis- 
sion as coequal defendant. 


Judge Foley then heard lengthy ar- 
guments on Mission’s motion to dis- 
miss. Mission’s attorneys took the 
view that case should not be heard in 
federal court because less than $3,000 
is involved. Arguments for Skelly’s 
motion for temporary injunction were 
heard next in which Skelly’s pre- 
viously stated position that merger 
proposal would benefit Sarah C. Get- 
ty estate at expense of Mission stock- 
holders was read into record. 

Skelly’s complaint stated Mission 
Corp.’s assets are worth an estimated 
$91,505,525 at current market value. 
He said his interest in Mission was 
14,000 shares of which 2,000 are held 
in his name, 12,000 “beneficially 
owned by him.”’” Complaint estimated 
value of these 14,000 shares $707,000. 


Report Describes How Germans 
Made Paper Motor Oil Cartons 


NPN News Bureau 

WASHINGTON How the Ger- 
mans made bottle-shaped paper mo- 
tor oil containers is described in a re- 
port now on sale by the Office of Tech- 
nical Services, Commerce Depart- 
ment, designated “PB-78267, the man- 
ufacture of paper tubes, bobbins and 
cones in German,” and priced $1.25. 
The chip board containers were 
sprayed inside with ‘“mowalith,” a 
special coating described in another 
OTS report, ‘‘PB-15158, paint, var- 
nish, and lacquer industry of Ger- 
many,” $1.75, and wrapped with an 
aluminum coating and printed label. 
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They were closed with small metal 
caps. 

They were said to have been pro- 
duced for 15 pfennigs each and sold 
for 18 pf. 

While report says it is doubtful if 
a similar product made with equip- 
ment described could be produced in 
the U. S. on a competitive basis, un- 
less the equipment were redesigned, 
and quality declined during the war, 
the authors believe “‘some operational 
mechanical practices are of possible 
interest.” 


Court Considers Pure Oil's 
Appeal in Rail Rate Case 


Special to NPN 
DES MOINES — Appellate Court 
justices of 8th Circuit District Court, 
St. Louis, are considering Pure Oil’s 
appeal of a $10,188.66 lower court 
judgment rendered against them in- 
volving industry practice of charging 
Group 3 plus rail freight rather than 
Group 3 plus actual (pipeline) trans- 
portation cost. 


Decision in the case, according to 
Howard L. Bump, attorney here for 
plaintiff, L. D. Tucker, Knoxville, 
Iowa, jobber, is expected “sometime 
in December.” Bump told NPN 
that original judgment rendered by 
U. S. District Court, Southern Dis- 
trict of Iowa, for alleged transporta- 
tion overcharges for gasoline cov- 
ered period from June 11, 1941, to 
Sept. 1, 1944 (see NPN, Jan. 22, 
1947). 


Bulletin Interprets 
Portal-to-Portal Act 


NPN News Bureau 

WASHINGTON An interpreta- 
tive bulletin explaining how Wage- 
Hour Administrator McComb sees 
the Portal-to-Portal Act of 1947 af- 
fecting the Fair Labor Standards Act 
is being made available by the Labor 
Department as “a practical guide to 
employers and employes.” 

Copies may be obtained at various 
state offices of the department’s 
Wage and Hour and Public Contracts 
divisions. 

The bulletin is intended “to indi- 
cate the construction of the law which 
the administrator believes to be cor- 
rect and which will guide him in the 
performance of his administrative 
duties under the Fair Labor Stand- 
ards Act, unless and until he is 
directed otherwise by authoritative 
rulings of the courts or concludes, 
upon re-examination of an interpreta- 
tion, that it is incorrect.” 

As has been the practice in the 
past, says the bulletin, the adminis- 
trator will receive and _ consider 
statements suggesting changes in his 
interpretations. 
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Florida Jobbers Ask Equal Profits 


For Producing, Refining, Marketing 


Special to NPN 

DAYTONA BEACH, Fla.—Florida 
Petroleum Marketers Assn., meeting 
at Sheraton Plaza Hotel here Nov. 
21, called upon large integrated oil 
companies to distribute equally the 
over-all margin of profit among the 
production, refining and marketing 
branches of the industry. Associa- 
tion said too much of the profit is 
being placed in the production and 
refining departments and not enough 
in marketing. 

Association also asked in a reso- 
lution that smaller non-integrated 
marketers not be discriminated 
against and that they receive the 
same proportionate share of avail- 
able supplies as the large integrated 
units, commensurate with quantities 
they had previously been receiving 
from suppliers. 

Fred I. Bond, vice president, South- 
ern Oil Stores, Inc., Jacksonville, op- 
erating a chain of Independent serv- 
ice stations in eight southeastern 
states, was elected president of the 
association, succeeding John B. Love, 
president, Colonial Oil Co., Jackson- 
ville. 

Other officers elected are (*indi- 
cates re-election): 

E. A. Rood, Pioneer Oil Co., Braden- 
ton, yice president; *Helen Dorman, 
Southern Oil Stores, Inc., Jackson- 
ville, executive secretary and treas- 
urer. 

The board of directors was increased 
from seven to 10, new directors be- 
ing: 

J. O. Price, Imperial-Florida Oil 
Co., Tampa; Cliff Fordham, Royal 
Palm Oil Co., Tampa; Mr. Rood; Mr. 
Love; Mr. Bond; Fred Lakey, South- 
eastern Oil Co., Jacksonville; Cecil 
Thebaut, Livingston & Thebaut Oil 
Co., Jacksonville; N. J. Nahoon, Cit- 
izens Oil Co., Tallahassee; R. J. 
Grove, Superior Oil Co., Miami; L. 
A. Johnson, Woods Fuel Oil Co., Or- 
lando. 

Dr. John W. Frey, director of mar- 
keting, API, was principal speaker. 
He stressed the importance of work 
being done by state jobber associa- 
tions, citing especially their organi- 
zation as an effective defense against 
attack. 

Dr. Frey expressed concern over 
the tendency displayed in some quar- 
ters to run to the government on the 
slightest pretext and expressed the 
opinion that some of those advocat- 
ing uniformity in marketing prac- 
tices throughout the nation were un- 
mindful of the fact that such uni- 
formity might lead to the strait- 
jacket of public utility regulation. 
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If this were to happen, Independents 
in marketing would be lost. 

He said the job of distributing avail- 
able petroleum supplies can best be 
done by the oil industry itself. He 
added that his experience during the 
“code” period and during the days 
of PAW made it clear to him that 
regulation by mandate, police power 
and court action is an administrative 
task of such herculean size as to be 
virtually impossible. 

To remain independent, Dr. Frey 
stated, a marketer must be able to 
bargain for the lowest possible price 
on his purchases and to sell at a price 
consistent with the competition he 
has to meet and the service expected 
of him by the public. He said he did 
not believe in arriving at a solution 
of these two problems by any system 


of striking an average because con- 
ditions of operation differ. The av- 
erage tends to destroy initiative of 
the more efficient operator and low- 
ers the level of competition, he con- 
cluded. 

Mr. Love, retiring president, in his 
report to the association, called at- 
tention to the role being played by 
the Florida association in National 
Council of Independent Petroleum 
Assns. He also told of arranging a 
liaison meeting for the council with 
producing and refining association 
secretaries during the Chicago API 
convention. Mr. Love also reported 
the plan for permanent financing of 
the jobber council as proposed by 
Miss Dorman at the August meeting 
had been accepted at the November 
session of the council. 

Miss Dorman introduced new mem- 
bers and submitted a general report. 

Joseph Mader of the Fred Eldean 
Organization, gave a report on the 
progress of the oil industry public 
relations program. 


Arkansas Jobbers Oppose Federal Controls; 


Association Board to Study Margin Problem 


: Special to NPN 
LITTLE ROCK, Ark. Arkansas 
Independent Oil Marketers Assn. has 
called a board of directors meeting 
for Dec. 8, and, among other things, 
will consider a resolution protesting 
revival of OPA or any other govern- 
ment controls over the oil industry, 
according to Bruce B. Cook of Ozark 
Oil Co., secretary-treasurer of the 
association. 

Cook told NATIONAL PETROLEUM 
NEWS that Arkansas oil jobbers are 
definitely and strongly opposed to 
government regulation such as Presi- 
dent Truman is urging upon Con- 
gress. 

The 0.6c reduction in margin which 
the jobbers assert followed recent 
price increases on crude and prod- 
ucts is another matter coming be- 
fore the board meeting, Mr. Cook 
said. Resolution appealing to sup- 
pliers to adjust the margin was 
passed at annual convention of the 
association here on Nov. 18. Copies 
of the resolution have been mailed 
all suppliers with request for imme- 
diate consideration and reply and 
results will be checked at the board 
meeting. 

“The reduction in margin is mainly 
due to ‘hold the line’ policy of Stand- 
ard of New Jersey,” Mr. Cook said, 
“and we hope it will be adjusted vol- 
untarily. We dislike to take the mat- 
ter to court and have delayed filing 
our case.” (See NPN, Nov. 19, 
p. 20). 

A resolution calling upon manu- 
facturers of antifreeze to give oil 


jobbers an even break with automo- 
tive parts jobbers in the sale and 
distribution of their products was 
also passed during the association 
convention. 

The 125 jobbers attending the con- 
vention re-elected C. K. Elliott, Jr., 
Elliott Oil Co., Pine Bluff, as presi- 
dent, and elected seven area vice 
presidents Christopher, 
Prescott; Henry Burford, Conway; 
E. V. Sheeks, Corning; E. L. Dick- 
son, Pocahontas; Ira Foster, Pine 
Bluff; R. G. Johnson, El Dorado, and 
Claud Blevins, Sr., Arkadelphia. 
3ruce B. Cook was elected secretary- 
treasurer. 

Robert H. Green, Green Oil Co., 
Little Rock, was elected chairman of 
the board of directors. Other mem- 
bers elected were: A. M. Herringer, 
Jr., Jonesboro; M. E. Massie, Stutt- 
gart; George Williams, Fort Smith; 
William Owen, Little Rock; Gene 
Loughridge, Little Rock; Jesse Cox 
and George Haering, Hot Springs. 


George 


Sovreign Service Name Adopted 
Special to NPN 

WICHITA — The Independent Re- 
finers Service Corp., Wichita, Kans., 
has changed its name to Sovreign 
Service, Inc., effective Nov. 1. Ac- 
cording to J. E. Chandler, manager of 
Sovreign Service, the corporation is 
simply adopting the name by which 
it has long been known. 

There has been no change in per- 
sonnel. Officers are: J. B. Smith, 
president; H. B. Alspaugh, vice presi- 
dent; C. A. Keller, secretary. 
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By HERBERT TAYLOR 
NPN Staff Writer 
INDIANAPOLIS — Opposition to 
the introduction of new higher com- 
pression engines which would require 
high-octane gasoline was voiced in 
resolution adopted at 25th annual 
meeting of Indiana Independent Pe- 
troleum Assn. here Nov. 21-22. 


The association resolved that a 
committee from its organization se- 
lect a group representing all branches 
of the marketing industry to call up- 
on proper officials at General Motors 
Corp. to ask them to hold up the 
new engines until supply and demand 
for oil products have leveled off. 

Other resolutions asked that the 
Illinois River be kept open to navi- 
gation this winter and that every 
available tanker be kept in American 
service. 

Morris Parker of South Bend, Cen- 
tral Western Oil Corp., was elected 
president of Indiana Independent Pe- 
troleum Assn. He succeeds R. J. 
Rogers of Indianapolis. 


American petroleum industry lead- 
ers must do a good job of supplying 
petroleum products to customers in 
the nation to preserve their freedom 
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Opposition to High Compression Auto 
Engines Voiced by Indiana Jobbers 


Urge New Units Be Held Up Until Supply-Demand 
Picture Improves; Ball Lauds the Oil Industry 


from any form of governmental con- 
trol, and must leave nothing undone 
to meet present emergencies, Max 
W. Ball of Washington, director of 
Oil and Gas Division of Interior De- 
partment, told the meeting. 

Mr. Ball continued: 

“Our duty as oil men is clear, 
whether within or outside govern- 
ment, for we must leave nothing un- 
done to meet present-day emergency. 

“We must take no step that will 
lessen the incentive or restrict the 
opportunity to increase available sup- 
plies, and we must be sure that in 
meeting the mergency we do not pro- 
long it. 


Lauds Job Industry Is Doing 


“The price of continued freedom 
is to continue to do a good job, a 
job so good that no one will be 
tempted to appeal to the government 
to try to do it better. I have mar- 
velled at the job that the industry 
is doing. At the top of the war 
program crude oil production and re- 
finery runs were about 4,800,000 b/d. 
Everyone thought they were at peak 
capacity. In recent weeks, two years 
after the removal of wartime con- 
































































Gene L. Williams (left), Gaseteria, Inc., Indianapolis, recently elected director 

of Indiana Independent Petroleum Assn., is congratulated by one of the asso- 

siation’s “old timers” and directors, Emmit Farmer, Capitol Oil Co., Camby. who 

is also the association's treasurer. At right is Morris Parker, Central West Oil 
Co., newly elected president of the association 
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William H. Trimble, Trimble Corners, 
Indianapolis, presided at 25th anniver- 
sary meeting of Indiana Independent 
Petroleum Assn. in Indianapolis Nov. 
21-22. Retiring president R. J. Rogers. 
was unable to attend because of illness 


trols, they have been hitting 5,300,- 
000 b/d, an increase of a half mil- 
lion bbls. a day with little increase 
in equipment or facilities. 


“In 1946, for the first time in his- 
tory, more energy consumed in the 
U. S. was supplied by oil and gas 
than by coal, more by 546 trillions 
of Btu’s. Such a performance is al- 
most unbelievable. 


“Today in the oil business we have 
our economic freedom, but the price 
of that freedom is do a good job of 
it, a job so good that no one will be 
tempted to appeal to government to 
try to do it better. Yet we are fac- 
ing a time when people will need pe- 
troleum products that they cannot 
get. We must do the best job we 
can do in the situation.” 


Other speakers at the conventiom 
were Barney L. Majewski, vice presi- 
dent of American Petroleum Insti- 
tute’s Division of Marketing; J. G. 
Sinclair, chairman of Indiana oil in- 
dustry Public Relations Committee 
and division manager of Shell Oil Co.; 
C. F. Niessen, assistant sales promo- 
tion manager of Mid-Continent Pe- 
troleum Corp.; Lyle W. Munson, sales 
manager of Calumet Refining Co.; 
and Rev. Laurance Hall of Cincinnati, 
British-American humorist and phil- 
ospher. 


Urges Protests Again Rationing 


Mr. Majewski told the Hoosier oil 
men that the petroleum industry did 
not want rationing or price control, 
and he urged the marketers to pro- 
test to their congressmen in Wash- 
ington against the enactment of such 
legislation. He also stressed the im- 
portance of government co-operation 
in releasing and reconditioning of 
government-owned tankers in the At- 
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lantic Seaboard areas to prevent an 
imminent petroleum shortage. 


Mr. Majewski said: 


“The increase in consumption of 
petroleum has been unprecedented in 
history, the demand being estimated 
for 1947 as 34.4% over 1941, and 
9.6% over peak demands of the war 
years. 

“We cannot kid ourselves, nor fool 
the consuming public, about a short- 
age of oil in this country, but we 
must co-operate now to do something 
about it. The National Petroleum 
Council has been working on prac- 
tical plans to help alleviate the pres- 
ent shortage of oil, and we are con- 
fident that plans will be put into ef- 
fect soon that will help solve the 
problems confronting us.” 


Warns of Further Restrictions 


Mr. Sinclair in his talk on “Oil 
Man’s Program for Building Good 
Will” told the meeting that present 
trend is towards governmental regu- 
lation and further taxation of the in- 
dustry, and he insisted that further 
governmental restrictions would work 
a hardship on the industry and the 
public. 

In his talk on salesmanship, Mr. 
Niessen used showmanship to drive 
home his points—-he even threw a 
dollar bill out of the hotel window to 
point out that too many oil men 
“threw their money out of the win- 
dow” by inefficient methods of han- 
dling their business. Then he pro- 
ceeded to demonstrate how to sell 
effectively, using a hammer as an ex- 
ample, telling of its qualities and 
how they ‘should be presented in good 
salesmanship. He wound up by sell- 
ing the hammer for a profit. 


Five basic principles of salesman- 
ship stressed by Mr. Niessen were: 
knowledge of product, creating the 
need for the product, proper presen- 
tation of the sales message, getting 


action, and proper preparation for 


selling. ‘He emphasized the impor- 
tance of WORK-WORK-WORK by all 
salesmen. 

Mr. Munsen told the Hoosier job- 
bers that the principles for which the 
independent phase of the petroleum 
industry stands are the basic prin- 
ciples of American democracy and 
it is economically and normally sound 
to have healthy, agressive competi- 
tion within the industry. 

Sanctity of Individual Is Paramount 

Mr. Munsen said: 

“Regardless of how the world is 
going now, the sanctity of the in- 
dividual is still paramount. Man 
must have the right to think and 
act as he sees fit, as long as his acts 
and deeds are for the good of all men. 

“We must retain independence 
within our phase of an important in- 
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Three of five new directors and officers of Indiana Independent Petroleum Assn. 

Left to right: William Hardin, Hardin Oil Co., Shelbyville, director; George Hor- 

ton, Horton Oil Co., Indianapolis, director; and P. Herbert Logan, president Hoo- 
sier Petroleum Co., Indianapolis, director and vice president 


dustry. This kind of independence 
has been the backbone of our country 
and the petroleum industry as a 
whole. Yet along with our independ- 
ence we must have the right kind of 
inter-dependence, too. 

“There is a lot of bad blood within 
the ranks of the independent mar- 
keters, refiners, transporters and pro- 
ducers, due to inadequate or misin- 
formation. We must have right 
thinking, honest, upright business 
principles. We must investigate all 
that we hear and think and do. We 
must check and double-check every- 
thing. We must see the truth in its 
pure, unvarnished light. 

“There is a definite need today for 
good labor relations within our phase 
of the industry, and we must be pli- 
able and flexible enough to cope with 
them. There can be no real ground 
for any feeling of insecurity if we 
independents work together—produc- 
er with refiner and refiner with mar- 
keter. There can be no real justifi- 
cation for any feeling of inferiority 
in our ranks. We do need a real 
public relations program within the 
independent phase of our industry. 
We must approach our problem from 
the angle that we are inter-depend- 
ent. We must tell the people who 
we are, what we have to sell and 
why it is good. 

William H. Trimble, vice president 
of the association, wielded the gavel 
in place of President R. J. Rogers 
who was unable to attend the meet- 
ing because of illness. 

Two members—Mr. Trimble and C. 
W. Huber of Crown Point, Ind., who 
joined the association 25 years ago 
were honored at the meeting. 


Phillips Boosts Salaried 
And Non-Union Employes 


BARTLESVILLE, Okla. — Phillips 
Petroleum Co. has announced re- 
visions in the base rates and supple- 
mentary payments of salaried em- 
ployes receiving $833.33 per month 
and less and of hourly-paid employes, 
who are not represented by labor or- 
ganizations, because of the continu- 
ance of unsettled price conditions. 
Changes are effective as of Nov. 1. 

An additional 4c per hour base rate 
increase will be made for such hourly- 
paid employes and the supplemen- 
tary payment of $20 per month will 
be continued through June 30, 1948. 
This additional 4c per hour base rate 
increase and continuation of extra 
payments totals 25.54c per hour in- 
crease since price controls were lift- 
ed in October, 1946, according to 
company officials. 

Salaried employes receiving $833.33 
per month and less will, in lieu of 
present supplementary’ payments, 
have their base rates increased 10% 
of the salary rate in effect on Oct. 31, 
1947, or by $24 per month, whichever 
is greater, the increased salary rat 
to be calculated to the nearest even 
dollar, and a supplementary payment 
of $20 per month will be paid to such 
employes, and will be continued 
through June 30, 1948. 

Supplementary payments for both 
salaried and hourly-paid employes 
will be made by separate checks and 
will be included in calculations ot! 
over-time payments. 

Provisions have heretofore been 
made for employes who are represent 
ed by labor organizations. 
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: ORE important and more effective, undoubtedly, 

than the words that may be printed in advertise- 
ments throughout the country in the API’s public rela- 
tions program, will be the point of view of every oil man, 
and particularly of the executives, and the extent to 
which they actually in their day-to-day operations live 
good industry and good public relations. 

Kind words printed about the industry in expensive 
advertisements or eloquently spoken before noon-day 
lunch clubs cannot overcome the results of company and 
employe acts that seem to others, at least as unfair, 
unjust and unnecessary. Nor will printed words of praise 
of the industry generally offset unfair opinions of major 
companies due, perhaps, to ignorance on the part of 
the critics of all the facts within the possession of the 
major. 

Nor can failure by major executives, and their asso- 
ciates and employes, to give thoughtful and fair atten- 
tion to complaints of competitors be permitted by the 
backers of this campaign, without seriously jeopardizing 
the success of the campaign. 

Good public relations stem from good industry rela- 
tions and such relations must be lived every hour of 
every day by every man in the industry. This will not 
be an easy or short task because for too many years 
big companies and their employes have given to some 
the impression of being too much inclined to bull their 
way along regardless of the other fellow just so long 
as the big company gets the gallonage or the price, and 
because these majors felt that they had the power to 
get away with it. 


The Price of Ignoring Complaints 


There are two facts that stand out most prominently 
n the almost 90-year history of the oil industry: 
1—-All suits, investigations and other legal and 
legislative attacks on the majors have come as the 
result of acts by the big companies against gen- 
erally the smaller companies within the industry 
which the latter thought were unjustified or even 
illegal. 
2—These attacks have always been well heralded 
even for years in advance by those who thought 
they were unduly injured but the managements of 
the big companies have so often (we do not recall a 
Single exception) ignored these complaints or dis- 
counted them as “industry squabbles” or made fun 
of the complainants, generally because they were 
small, or even loudly excoriated them. 


The result of this highly unintelligent policy was even- 
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Public Relations Campaign Can Help Keep Industry 
Free It All Apply the Rules of Fair Competition 


tually to make the complainants so mad that they 
stirred up all the trouble they could for the majors and 
they succeeded often even beyond their fondest dreams. 
Fair and thoughtful consideration of the complaints un- 
questionably should have brought such explanations or 
a change in major company operating policy as to have 
avoided by far the greater number of these successful 
attacks, if not even have avoided all of them. But these 
old boys of the oil industry did not know anything about 
“public relations,” they felt their great industrial power 
and were accustomed to ride roughshod over whomever 
stood in their way. They took some beautiful beatings 
in doing so. 


At the API meeting the other week, a meeting partly 
dedicated to the new public relations campaign, a meet- 
ing to which Independent marketers were for about the 
second time in API history rather cordially invited, a 
meeting at which the API announced it would raise 
almost two million dollars for this campaign and would 
undertake to get part of it from the Independents, 
at this meeting dedicated to good will and brotherly love 
there was quite evident a disposition on the part of 
several important speakers to look down upon the “little 
fellers,’’ as one major man called them. 


Not one word was said at the general sessions, so 
far as we can find from a study of the printed speeches, 
about the responsibility of the majors watching their 
steps, their actions and their tongues. Not one word 
of caution or admonition was given a single one of the 
“big fellers’. These speakers showed terrifying ignor- 
ance of the industry’s past and the causes of its 
“troubles”, terrifying because if this ignorance is not 
overcome and soon, the public relations campaign will 
go down the drain and the fights will continue as of old. 

Nor did the speakers tell of the excellent public re- 
lation work some of our biggest executives have already 
begun, tell of their personal contacts with the “little 
fellers”’, of their plans to better co-operate with their 
competitors not only to see that they live, but to see 
that they live profitably. Nor did the speakers tell of 
the great importance, in fact the absolute necessity, to 
have the “little fellers’” participate in this campaign and 
how royally they are welcome. There was no call to the 
best standards of competitive conduct by all, no sugges- 
tion that there might be some justice to some of the 
complaints of today, just as there was much justice to 
many of the complaints of the past, no plea for major 
executives and their managers and employes that not 
only the co-operation of the “‘little fellers’ in the cam- 
paign is dependent upon it but the very success of the 
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campaign depends upon the majors’ fair conduct toward 
their competitors. 

Nor was it said, and this is the nub of the majors’ 
defense today, that the majors simply must have Inde- 
pendent competition, competition from the “little fellers”’ 
and from lots of them, in producing, refining and mar- 
keting or the majors, no matter how they may com- 
pete with each other, may find it impossible to con- 
vince court and jury, Congress and the public sufficiently 
of that competition to prevent conviction as ‘“monopo- 
lists” and regulation by the government. The majors 
can talk all they want to about “understand rivalry and 
you understand America” and the majors can point 
with pride at the red apples and ripe tomatoes that oil 
men and other Americans grow, but the fact remains 
that the majors are accused of far more than truck 
garden rivalry. They are accused of being so big and 
having so much power that they are akin to ‘“monop- 
olists” and require regulation in the “public interest’. 

The majors have a wonderful and true story to tell 
against such charges, but that story must be based 
primarily on the public’s seeing and believing in the 
strength of all the competitors—‘the little fellers’— 
that compete for the public’s patronage and in satisfy- 
ing the just complaints, or so explaining the unjust, 
that the complainants will not get mad and instigate 
investigations and suits against the majors. 


Some Charges Are Not Based on Fact 

NPN knows perfect'y well that many of the charges 
leveled against the majors, and the industry, have not 
been true. NPN also knows that even some of the 
true ones have been distorted and filled with much venom. 
But NPN also knows that when human beings, strong 
upstanding ones, get mad, they don’t mince words wheth- 
er they are “majors” or “independents.” 

NPN also knows that behind many of these charges 
are: (1) ignorance or misinterpretation of facts which 
the majors have in their possession and which are by 
no means secret but the majors have never studied their 
public relations problem enough to realize that these 
facts should be told; and (2) behind other of these 
charges are facts that warrant the complaints, facts 
oftentimes not known to or authorized by any board 
of directors. 


Today of all days, with national politics as bitter and 
socialistic as they are, with all industry under attack 
by those who would destroy the private enterprise sys- 
tem, the leaders of the oil industry should set up, each 
within his own company, unbiased machinery for the 
most careful consideration of all complaints, even the 
seemingly unjust ones. After ascertaining the facts ma- 
jor executives should do all in their power, perhaps a 
little bit more, to correct unfair situations and to give 
the company’s side of the dispute. 


A Time for Understanding by Competitors 


These are days that call for the best of business con- 
duct and for patience and understanding of one com- 
petitor by another. Rumors and second hand stories 
should not be believed. Each competitor should give 
the other the benefit of the doubt until he has care- 
fully checked all the facts, then, an assumption might 
well be made and acted upon, that the top man of the 
competing organization does not know what is going on 
or does not know the facts but if he is informed, he 
will remedy any injustices. Majors have been bull- 
headed, high-handed and even stupid toward their com- 
petitors oftentimes but on the other hand some Inde- 
pendents have cried before they were hurt, or made ac- 
cusations without investigating the facts, or even when 
given the facts have continued their false charges just 
because they thought it sold more goods. But these are 
very much the exceptions. 


If the vast majority of men of majors and Independ- 
ents make an intelligent and honest effort to get along 
by the rules of fair competition and sound business meth- 
ods, the industry then will be able to make such a suc- 
cess of its public relations campaign as to preserve this 
industry as one of America’s greatest and freest private 
enterprise industries. 





The chief reason for editorial opinion pages is not to impose 
the writer’s views on the reader, but to arouse the reader’s own 
constructive and independent thinking according to the facts 
at his command and his own point of view. Hence your com- 
ment, or criticism, on these discussions is warmly welcomed. 
Warren C, Platt, editor. 














Backlog of Research Urged 
At Opening of New Lab 


Special to NPN 
EVANSTON, ILL. — There should 


be developed now a backlog of scien- 
tific research to serve workers in ap- 
plied research 50 years hence, said 
Robert E. Wilson, chairman of the 
board of the Standard Oil Co. (Indi- 
ana), keynote speaker at the opening 
of a new laboratory for the teaching 
of catalytic and high pressure proc- 
esses in chemistry, at Northwestern 
University. 

Two major functions of the new 
laboratory will be to introduce stu- 
dents to scientific research methods, 
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and to simulate for them the opera- 
tions in catalysis which they will lat- 
er employ in industry. The new unit 
is named in honor of Vladimir N. 
Ipatieff, emeritus lecturer in chem- 
istry at Northwestern, and director 
of chemical research for Universal 
Oil Products Co. 

At an informal, private luncheon 
honoring Mr. Ipatieff on the occasion 
of his 80th birthday, brief congratu- 
latory talks were made by Franklyn 
B. Snyder, president of Northwest- 
ern; Edwin F. Nelson, vice president 
of the Universal Oil Products Co.; 
and Dr. Ward V. Evans, professor 
emeritus of chemistry at Northwest- 
ern. 


Navy Arctic Oil Program 
May Run Past ‘Target’ Date 


WASHINGTON — Navy’s Alaskan 
oil exploration job is proving ‘‘much 
greater’ than anticipated and prob- 
ably cannot be completed by July 1, 
1950, as had been planned, in opinion 
of operating committee on Naval Pe- 
troleum Reserve No. 4. 


Group is “more confident than ever’’ 
of results, however, and is putting 
finishing touches on plans for con 
tinuing seismograph work in Arctic 
next summer. Congress appropriat 
ed $9,600,000 in 1946 for 1947-50 ex 
ploration program. 
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Motorists Not Satisfied with Restrooms 
Agreeable to Pay Toilets, Survey Shows 


10-City Study Also Indicates User More Conscious 
Of ‘Gas’ Price with Most Saying It’s Too High 


Most motorists are satisfied with 
the general appearance of service 
station restrooms, and of those who 
are not satisfied, a large majority 
are willing to pay 5c for use of rest- 
room facilities. “to help maintain 
cleanliness.” 


This conclusion was reached in the 
Hearst Nwspapers’ ‘Second Consum- 
er Study” in which 5,000 motorists 
in 10 large cities (Baltimore, Boston, 
Albany, New York, Pittsburgh, De- 
troit, Chicago, Los Angeles, San Fran- 
cisco and Seattle) were interviewed 
in their homes. Customers’ replies 
to some of the important questions 
asked were described at the API Mar- 
keting Committee group session in 
Chicago Nov. 11 by Wallace M. 
Hughes, Hearst automotive adver- 
tising manager. 


While motorists were favorable to 
present conditions of service stations, 
they were increasingly conscious of 
the price of gasoline and a majority 
thought the price of gasoline was too 
high. At the same time the motor- 
ists interviewed showed an increasing 
preference for quality products, par- 
ticularly in their choice of. motor oil 
and tire tubes, and were willing to 
pay more for superior TBA articles 
if they believe they would increase 


the safety or length of service of their 
cars. 


Although the majority thought gas- 
oline prices too high, an almost ident- 
ical proportion expressed preference 
for premium gasoline over regular- 
grade. Following was the detailed 
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breakdown on the two questions: 


57.8% Say ‘Gas’ Price Too High 


In the 10 cities 40.9% of motorists 
interviewed said the price of gaso- 

e was “‘fair’’. 

17.8% said “too high.” 


c 


7% said ‘“‘too low.” 
6% said they did not know. 


A year ago, in another survey, Mr. 
ighes said, 69% of the motorists 
id gasoline prices were ‘‘fair’’ while 
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only 13% thought they were too high. 
“Perhaps this abrupt change in public 
opinion might be worth thinking 
about,” he observed. 


As to preference for premium or 
regular-grade gasoline: 


58.8% said they had last bought 
premium. 


36.6% bought regular-grade. 


Questioned on their preference for 
various grades of motor oil, 52% said 
they customarily bought 35c oil as 
against 36% who bought this grade a 
year ago, according to the Hearst 
survey then. There was a drop in 
preference for 25c oil from 18% a 
year ago to 11.3%, and buying 30c oil 
declined from 29.4% to 18.6%. (De- 
troit, which dropped to a preference 
of 34.7% for premium gasoline, 
showed the biggest increase in use of 
35c motor oil—58.9% as against the 
national average of 52%.) 


Desire for useful quality also was 
apparent in motorists’ reactions to 
questions as to preference for “anti- 
blowout” tubes and whitewall tires. 
Asked “if anti-blowout tubes were 
available at double the price of reg- 
ular tubes, which would you buy?” 


46.9% said anti-blowout tubes. 
44.9% said regular tubes. 


On the other hand, asked what tire 
they would buy if white-wall tires 
were available at 25% extra cost: 

76% replied regular tires. 

11.7% said white-wall tires. 

6.8% said metal or plastic rings. 


62% Satisfied With Restrooms 


On the subject of restroom cleanli- 
ness, Mr. Hughes reported that 62.4% 
of the 5,000 motorists interviewed 
in the 10 cities said they were satis- 
fied with the general appearance of 
service station restrooms. 

28.1% said they were not satisfied. 

9.5% did not know. 

Then the 28.1% who were not sat- 
isfied were asked, “To help maintain 
cleanliness would you be willing to 


pay 5c for a restroom as they do in 
hotels?” 


68.6% said yes. 
28.5% said no. 
2.9% did not know. 


Other questions asked in survey 
directly concerned with marketing 
problems included motorists’ con- 
sciousness of gasoline taxes, use of 
credit cards, preference as to opening 
and closing hours of stations, tire- 
buying habits. 


Poll takers asked motorists, ‘How 
much do you think you pay in taxes 
on each gallon of gasoline?” Al- 
lowing a half-cent margin for error: 


23.4% stated the correct tax. 

21.7% thought the tax was higher 
than it actually was. 

11.9% though the tax was less. 

43% didn’t know what tax they 
paid. 


Percentage of motorists who buy 
tires at service stations have in- 
creased slightly, Mr. Hughes reported. 
This year 36.7% bought tires at their 
stations as against 35.2% a year ago. 
Of the former percentage 25% bought 
at regular service stations while 
11.7% said they bought at “super” 
service stations. Seattle and Los An- 
geles reported 49% of all tire sales 
to motorists interviewed were at serv- 
ice stations. 


83.8% Pay Cash 


Question as to use of credit cards 
showed that: 


83.8% paid cash. 

15.4% have credit cards. 

8.1% have personal charge ac- 
counts with their dealer. (Multiple 
answers given in some cases, ac- 
counting for a total exceeding 100%.) 


Of those who reported that they 
had credit cards the following per- 
centages were tabulated for frequency 
of use at home and on trips. Around 
their home cities: 

34.9% used credit cards exclusively. 

25.5% quite regularly. 

25.6% occasionally. 

On trips, however: 

53.3% used cards exclusively. 

21.7% quite regularly. 

10.5% occasionally. 

Motorists’ preferences as to open- 
ing and closing hours of service sta- 
tions appeared to favor business hours 
before 7 a. m. and closing hours after 
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Eaton’s quality plus distribution plus service 

. add up to greater profits for you. Every 
piece of Eaton-made or Eaton-distributed 
equipment is designed to help you merchandise 
more effectively, serve your customer more 


efficiently . . . and at low cost. 


Eaton’s complete line includes everything to 
meet the oil man’s merchandising needs . . 

from hose nozzles to huge bulk stations. Our 
valued customers range from one-man filling 


stations to nationally-known refineries. 


Typical of Eaton products is our truck tank 
line, production-line built to give you greater 
dollar value. Special Eaton-engineered features 
make our truck tanks the best investment you 
can make in delivery equipment. Eaton further 
assures you lasting satisfaction by providing 
free factory mounting service at its strategic- 


ally-located plants. 


EATON METAL PRODUCTS 


ALBUQUERQUE BILLINGS CASPER DENVER HUTCHINSON KANSAS CITY OMAHA 
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10 p. m. or at least after 8 p. m. 
Preferences were as follows: 


Opening Hours 
8.3% before 6 a. m. 
24.1% 6 to 7 a. m. 
29.3% 7 to 8 a. m. 
11% 8to9 a.m. 
3.8% after 9 a. m. 
Others didnt care. 


Closing Hours 
3.8% before 6 p. m. 
18% 6 to 8 p. m. 
23.4% 8 to 10 p. m. 
20.0% 10 p. m. to midnight. 
13.3% after midnight. 
Others did not care. 


Members of committee which helped 
prepare the questionnaire used in the 
survey were: 

Samuel B. Eckert, chairman-vice 
president of marketing, Sun Oil Co. 

Harry J. Kennedy, vice chairman- 
vice president of marketing, Continen- 
tal Oil Co. 

Eric V. Weber, president, Ohio Pe- 
troleum Marketers Assn. 

Royal E. Decker, Plymouth Oil, De- 
troit. 

Jess Knowles, vice president of mar- 
keting, Skelly Oil Co. 

Fred G. Bannerot, Jr., executive 
vice president, Elk Refining. 


API Marketing Division Elects 60 
Members to General Committee 


NPN News Bureau 

CHICAGO - API’s Division of 

Marketing elected 60 elective mem- 

bers of General Committee at meet- 

ting on Nov. 11. Men who were 

named to the group are listed as 
follows: 


A. TT. Atwill, Quaker Manufacturing Cx 
Chicago, Il. 

R. F. Baity, Standard Oil Company (Ind.) 
Chicago, Il. 

Fred G. Bannerot, Jr., Elk Refining Co., 
Charleston, W. Va. 

A. Clarke Bedford, Standard Oil Co. of New 
Jersey, New York, N. Y. 

J. P. Birmingham, White Fuel Corp., So 
Boston, Mass. 

R. 8S. Bohn, Oil-Heat Institute of America, 
New York, N. Y. 

W. C. Burns, Richfield Oil Corp. of N. Y., 
New York, N. Y. 

Warren Butler, Carter Oil Co., Tulsa, Okla. 

Harvey D. Carter, 30 Rockefeller Plaza, New 
York, N. Y¥. 

W. J. Carthaus, Deep Rock Oil Corp., Chi- 
cago, Ill. 


Walter A. Crawford, National Congress of 
Petroleum Retailers, Seattle, Wash 

Royal E. Decker, Plymouth Oil Co., Detroit, 
Mich. 

B. E. Devere, Pathfinder Petroleum Co., Los 
Angeles, Calif. 

W. T. Dinkins, Richfield Oil Corp., Los An- 
geles, Calif. 

John Dressler, Eastern States Gasoline Deal- 
ers Assn., Hackensack, N. J. 

S. B. Eckert, Sun Oil Co., Philadelphia, Pa 

Louis M. Faber, National Cnogress of Pe- 
troleum Retailers, Milwaukee, Wisc 

F. E. Fankell, Puritan Oil Co., Rapid City 
s. D. 

Bert Fischer, Kendall Refining Co Brad- 
ford, Pa. 

Harry K. Franklin, National Congress of Pe- 
troleum Retailers, St. Paul, Minn. 


John Gardner, Republic Oil Corp., Pitts- 
burgh, Pa. 

Parks Gwaltney, Gwaltney Oil Co., Durham 
N.. <. 


Cc. Z. Hardwick, The Ohio Oil Co., Findlay 
Ohio. 

John L. Harper, Harper Oil Co., Inc., Long 
Island City, N. Y. 

Harvey T. Hill, Diesel Engine Manufactur- 
ers Assn., Chicago, Il. 

A. M. Hughes, Phillips Petroleum Co., Bar- 
tlesville, Okla. 

Ernest L.- Hughes, Sinclair Refining C< 
New York, N. Y. 

Carl R. Johswold, Arrow Petroleum Co 
Forest Park, Il. 








Harry J. Kennedy, Continental Oil Company, 
Ponca City, Okla. 

R. L. Kent, Kent Oil Co., Salina, Kans. 

Harry J. Kiritz, Empire State Petroleum 
Assn. Inc., New York, N. Y. 

Jess Knowles, Skelly Oil Co., Kansas City, 
Mo 

P. E. Lakin, Shell Oil Co., Inc., New York, 
nN. F 

J. A. Lentz, Continental Oil Co., Denver, 
Colo. 

Cc. L. Mayhall, Anderson Prichard Oil Corp., 
Oklahoma City, Okla 

A L. Nickerson, Socony-Vacuum Oil Co., 
Inc., New York, N. Y. 

Joseph L. Nolan, Farmers Union Central 
Exchange, St. Paul, Minn. 

G. A. Olsen, Sunland Refining Corp., Fresno, 
Calif 

Ray M. Parker, Hartol Products Corp., New 
York, N. Y. 

Rankin P. Peck, National Congress of Pe- 
troleum Retailers, Detroit, Mich. 

T. S. Petersen, Standard Oil Co. of Cailif., 
San Francisco, Calif. 

A. F. Meed, Lion Oil Co., El Dorado, Ark 

M. H. Robineau, Frontier Refining Co., Chey- 
enne, Wyo. 

R. J. Rogers, Guarantee Oil Co., Indianap- 
olis, Ind, 

W. F. Roth, Standard Oil Co. (Ky.), Louis- 
ville, Ky. 

J B. Saunders, Triangle Refineries, Inc., 
Houston, Tex. 

R. L. Saunders, The Texas Co., New York 
BM. &. 

Henry Schwartz, Paragon Oil Co., Brooklyn, 
N. Y¥ 

J. W. Scott, Buckley & Scott Utilities, Inc., 
Watertown, Mass. 

A. A. Stambaugh, Standard Oil Co. (Ohio), 
Cleveland, Ohio. 

A. C, Stewart, Union Oil Co. of Calif., Los 
Angeles, Calif. 

Hugh L. Thatcher, Thatcher Oil Co., Chat- 
tanooga, Tenn. 

H. B. Van Cleve, Maritime Petroleum Corp., 
New York, N. Y. 

W. W. Vandeveer, Allied Oil Co., Cleveland 
Ohio 

Burl S. Watson, Petroleum Advisers, Inc 
New York, N. Y. 

Frank A. Watts, Humble Oil & Refining 
Co., Houston, Tex 

Russel S. Williams, Gaseteria, Inc., In- 
dianapolis, Ind 

W. C. Yeager, The Atlantic Refining Co., 
Philadelphia, Pa. 

K. W. Yeates, Wasatch Oil Refining Co., 


William R. Boyd, Jr., API presi- 
dent, has appointed five members of 
the board of directors to serve on 


General Committee, Division of Mar- 
keting, as follows: 

Cc. M. Gile, Gulf Oil Corp., Pittsburgh, Pa. 
Salt Lake City, Utah. 

B. I. Graves, Tide Water Associated Oil 
Co., New York, N. Y. 

R. W. McDowell, Mid-Continent Petroleum 
Corp., Tulsa. Okla. 

W. K. Warren, Warren Petroleum Corp., 
Tulsa, Okla. 

E. V. Weber. Ohio Petroleum Marketers 
Assn., Cincinnati, Ohio. 


TRA Groun Completes Prortram 
For Mceetine December 2-9 
Special to NPN 

KANSAS CITY, Mo.—The Oil In- 
dustrv TRA Groun headonarters here 
has released program details for the 
annual meeting to be held in Chicago 
Dec. 8-9 in the grand ballroom of the 
Blackstone Hotel. 

The orranization consists of oil com- 
pany TBA managers and others inter- 
ested in this division of oil marketing. 
Objective of the group is to study and 
exchange ideas on latest developments 
in the TBA field, with emphasis on 
study of merchandising both TBA and 
service. 

The group is divided into four re- 
gions in which TBA executives hold 
frequent regional meetings. Annual 
meetings are attended by the regional 
groups. Secretary of the whole group 
is Dan Breen, Skelly Oil Co., Kansas 
City. Regional chairmen are: W. M. 
Schmitt, Sun Oil, Philadelphia-East- 
ern; C. W. (Bill) Henking, Pure Oil, 
Chicago - Midwest; T. M. Davis, Ar- 
kansas Fuel, Shreveport—Southwest; 
R. S. Davis, Shell Oil, San Francisco- 
West Coast. 


The sessions, which will get under 
way at 10 a. m. each day, will be 
open to representatives of supplying 
companies and others interested in 
TBA merchandising. 


Subjects to be discussed and as- 
signed speakers follow: 

TBA Potentials for the Next Five 
Years—G. L. Switzer, manager, retail 
department, Shell Oil Co., New York. 


Sales of Non-Automotive Items 
Through Service Stations—J. D. Ham- 
mond, vice president in charge of 
sales, Franklin Transformer Manu- 
facturing Co., Minneapolis. 

Problems of Co-ordination in Mer- 
chandising—J. A. Holland, manager, 
store design and engineering, B. F. 
Goodrich Co., Akron. 

TBA Sales and Service Through 
Service Stations—R. F. Baity, general 
manager of sales, Standard Oil Co 
(Ind.), Chicago. 

Salesmanship — Paul Smith, sales 
manager, dealer sales, General Tire & 
Rubber Co., Akron. 

Inventory Control — W. S. Block, 
Remington-Rand, Inc., New York City 

The timing of the meeting has been 
arranged, TBA group said, to permit 
visitors to devote succeeding days t 
the Automotive Service Industries 
show. This group which is composed 
of suppliers of automotive accessories 
will stage its exhibit during the sam¢ 
week at Navy Pier. 
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SEZ SHORTY TO SLIM, 


“FREE AIR BRINGS 
Fil Mt. e°@ 






Outstanding in Exclusive 
Design, Operating and 
Construction Features 

















New PRECISION ACCU- 
RACY ... Eco Tireflators are 
factory-sealed and placed in weath- 
er-proof, tamper-proof housings. 
Eco’s precision mechanism is thus 
protected and no field calibration 













is necessary. 
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INSTRUCTIONS 




























New SERVICE RANGE 
(5 to 110 Pounds)... Eco’s universal 
RCPS capacity range of 5 to 110 pounds 

Eco enables inflation of every automo- 
TIRGFLATOR 





bile or truck tire. 





New EASY READING... 
Large numerals on drum-type dials 
make reading and setting simple, 
fast, positive! 








New DELIVERY SPEED 


e «Eco admits air at a high rate 






of speed, stops at precisely the cor- 


but the new ECO 
ITREFLATORS 
bring ‘en back!” 


@ Here they are—the new, amazing Eco Tireflators—time-saving, 
profit-building, completely automatic tire inflation machines! 


rect pressure and eliminates testing 


and reading! Four passenger car 









tires can be correctly inflated in less 
than a minute, and Eco’s exclusive, 
automatic shot-lengthener control 





speeds up truck tire service. 








New OPERATING ECON- 
OMY... Eco’s fast action saves 
attendants’ time; its permanent ac- 











With these new Eco Tireflators you can provide fast, safe, absolutely 
accurate tire inflation service—and you can turn free air into a new, profit- 
able service that builds good will and greater profits for your business! 


curacy protects against out-of-service 
time; its automatic Lock-Out device 
eliminates waste air and it will oper- 
Never before have you had a chance to really capitalize on tire in- ate on an air supply only 10 pounds 
flation service. Never before have you had either the equipment or the more than the required tire pressure 
program to back you up. Now—through the combination of the exclusive (peak period insurance). 
construction and operating features of the new Eco Tireflators and the 
new Eco BALANCED INFLATION * program, your opportunity is here! 
Don’t delay—see your Distributor or write for complete details on 
the new Eco Tireflators and the new Eco BALANCED INFLATION* 


program today! 


Plus many other outstanding 
features! 










*Copy right 1947 Service Station Equipment Company, Muskegon, Michigan. 





Model 94 
Remote Control 
Tireflator 





Profit-wise, Performance-wise 
--- The Automatic Tire Inflation 
Equipment Youve been waiting for! 














Model 93 


COMPLETE LINE AVAILABLE NOW Reel Type 





4 : ut Tireflator 
The complete line of Eco Tireflators, as Model 97 
illustrated at right, is available now. The Model 98 Wall Type 
new Eco Tireflators will be displayed in Post Type Tireflator 
booth B40-12-44 at the A. S. 1. Show. ——— 
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Simple record forms are filled in by the Socony-Vacuum driver and 
left at the station for the dealer who checks the data on his arrival 


in the morning 











Trucks Haul Greater Gallonage Due to Extra Shifts, 
Less Traffic and Elimination of Delays at Stations 


This is the first in a series of special articles on reduction of mar- 
keting operation costs, prepared by operating experts of several large 
oil companies at the request of NATIONAL PETROLEUM NEWS. 

NPN’s primary purpose in this series is to focus the attention of 
all oil marketers on the everlasting need for developing—and for 
following through—programs for operating cost reduction. The need 
for operating economies was never greater than today when the in- 
dustry must apply every available dollar to expansion of facilities 
to handle the stupendous demand for petroleum products. 


Socony-Vacuum Oil Co.’s eastern marketing division operations 
manager has prepared this first article in the series. In addition 
to making this contribution to oil marketing’s thinking on cost re- 
duction, Socony-Vacuum has offered to furnish additional detail about 
various phases of the night delivery system in response to specific 


questions from oil marketers. The questions should be addressed to 
C. C. Benedict, Socony-Vacuum Oil Co., Room 1211, 26 Broadway, 


New York 4, N. Y. 


Keen competition in the petroleum 
industry today is impelling oil com- 
panies more than ever to find new 
ways to reduce costs. 

One of a number of methods adopt- 
ed by Socony-Vacuum Oil Co., Inc., to 
reduce costs is to increase the amount 
of service from available truck equip- 
ment by the night delivery of gaso- 
line to service stations. The system 
is one that offers such distinct ad- 
vantages to both dealer and supplier 
that, since its introduction, it has 
grown to a point where—in a number 
of delivery circuits—the company is 
now delivering more than 50% of its 
gasoline on the night shift. 

The round-the-clock use of truck 
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and plant facilities has lowered the 
over-all cost of operation because of 
increased gallonage transported by 
each vehicle, operating on double and 
often on triple shifts. Because traffic 
invariably is lighter at night, making 
fewer stops and slow-downs neces- 
sary, and because of the elimination 
of delays at dealer locations, a tank 
truck gives better output for each 
hour of operation than it does during 
the day. 


Operating Costs Kept at Minimum 


Operating costs are kept at a mini- 
mum by securing a maximum return 
from truck investment and fixed over- 
head factors. In addition, the more 


By C. C. BENEDICT 


Operating Manager 
Eastern Marketing Region 
Socony-Vacuum Oil Co., Inc. 


intensive use of fewer trucks results 
in a quicker turnover of the fleet. This 
serves to minimize the factor of ob- 
solescence and results in the opera- 
tion of a more up-to-date and effi- 
cient fleet than would otherwise be 
economically practical. 

The dealer finds that night deliver- 
ies offer him a decided convenience 
over daytime deliveries. Deliveries 
made during the day, when he and 
his attendants are busy servicing 
customers’ cars, waste precious mo- 
ments given to checking the amount 
of product he needs, clearing a lane 
so that the truck can reach the tanks 
and taking additional time to make 
payment for the amount of product 
received. If it is rush time, the truck 
takes up valuable space, blocks the 
path of customers’ cars and at times 
discourages customers from entering 
the service station. 

The night delivery system permits 
the dealer to arrange for deliveries 
by the company at their mutual con- 
venience. He returns to work in the 
morning to find his tanks filled and 
ready for the day’s business. 

In order for the system to function, 
there must be a sufficiently large 
number of accounts able and willing 
to accept night deliveries within a 
given tank truck circuit to provide a 
well-rounded night shift operation. 

Each station must generally be able 
to receive a full truckload. In cases 
where full truckload deliveries are not 
possible from the standpoint of limited 
service station storage, two accounts 
totalling a full truckload are some- 
times combined. A minimum drop of 
1,800 to 2,000 gals. is desirable, and 
sufficient storage to make a delivery 
of this size should be available. A 
single delivery in some cases amounts 
to 3,800 gals. and, in areas where 
larger trucks are permitted, this 
quantity may reach 5,000 gals. In any 
event, the minimum delivery should 
be equivalent to 60% of available 
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itIDelivery System Decreases Costs 








storage. In the majority of cases the 
delivery approximates 80%. 

In building up a night delivery 
system, an area is selected that of- 
fers a sufficiently large number of 
accounts of the required gallonage, 
all of which must have credit limits 
which will allow for deliveries in 
agreed quantities or where some form 
of payment satisfactory to the com- 
pany and the dealer is agreed upon. 


Initiating the Program 

To initiate the program, a list of 
customers to whom night delivery 
service is to be offered for a par- 
ticular area is made up at a sales- 
men’s meeting called by the Socony- 
Vacuum district sales manager. A rep- 
resentative of the company’s operat- 
ing department also attends the meet- 
ing to outline the plan and answer 
salesmen’s questions concerning it. 

Following the preliminary meeting, 
company salesmen check the lists, in- 
dicating Mobilgas dealers whom they 
believe eligible for night delivery ser- 
vice. Lists of prospective night de- 


Socony-Vacuum’s 
driver checks the 
amount of gaso- 
line in each tank 
by gauge stick to 
make sure that 
the quantities 
agree with those 
shown by the 
dealer on his or- 
der. After deliver- 
ng the product, 
the driver again 
hecks the amount 
in each tank 
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livery accounts contain addresses, 
storage facilities with tank capacities 
given by grades, sales volume exper- 
ience and the credit status of each 
dealer. The list is rechecked by the 
company credit department. 

Each salesman, accompanied by the 
representative of the operating de- 
partment, then calls on dealers elig- 
ible for night delivery. The procedure 
and advantages of the plan are ex- 
plained to the dealer and, if he agrees 
to accept night delivery, he is given 
a supply of necessary forms and his 
name placed on the operating depart- 
ment’s list for the night service. 

The fill boxes of each tank at the 
service station are then identified by 
numbers. Numbers may be shown by 
metal tags securely fastened to the 
fill boxes or imbedded in the concrete 
apron, or they may be painted on the 
concrete next to each fill pipe. Fill 
caps are not numbered because of the 
possibility that they may be switched 
in error. As an additional precaution, 
fill pipes, fill boxes and often the 
concrete aprons are painted red for 








Mobilgas and red and white for Mobil- 
gas Special. A master list of tank 
numbers and grades is made for each 
station. 


Every station is provided with a 
gauge stick graduated in feet and 
inches. 


An employe of the operating de- 
partment visits the station to deter- 
mine the tankage layout, observing 
the exact location of all fill pipes 
and their relative distance and direc- 
tion from the pumps. These details are 
shown in blueprints mounted on 5-by- 
8 inch cards. One copy of the blue- 
print is kept in the dealer’s station 
at all times and another copy is filed 
at the bulk station with the dealer’s 
name, address and station or account 
number on the reverse side of the 
card. Photographs may be substituted 
for blueprints. 


At the time of the initial call on 
the dealer it is often possible to com- 
bine the various steps outlined above 
and accomplish the complete job of 
providing forms, numbering fills, sup- 
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AQwners Choose BUTLER 


_ Many of L. A. Wilsey’s Fleet of BUTLER-BUILT Transports Have 
== > Ks; Gone Over 300,000 Miles Without Overhaul! 


~~ 


\ Like hundreds of other experienced fleet operators, Mr. 
| Wilsey, president of Indianhead Truck Lines, is standardizing 
his entire fleet on Butler Transports. 
‘“‘Indianhead Truck Lines started buying Butler Transport 
units in 1942,” says Mr. Wilsey, ‘‘and at the present time have 
33 Butler semi-trailer transport tanks in their fleet. Many of 
the Butler tandem units have gone over 300,000 miles without 
overhaul. Safety is emphasized in Indianhead operations. This 
is another reason why we choose Butler Transport tanks.” 
Whatever your fleet requirements for cross country, short 
haul or local deliveries, you will find sizes and styles of Butler 
Transports to carry more payload at lower cost and with greater 
safety. Full construction information on Butler Single Axle 
and Tandem Axle Transports will be sent on request. Mail 
coupon today. 


BUTLER MANUFACTURING COMPANY 


FACTORIES: KANSAS CITY, MISSOURI e@ GALESBURG, ILLINOIS @ MINNEAPOLIS, MINNESOTA 


For Prompt Reply, Address 
7454 E. 13th St., Kansas City 3, Mo. or 954 6th Ave. S. E., Minneapolis 14, Minn 


Please send information on Butler Safety Transport, viz: 


L] Tandem Axle Gals. Capacity | Single Axle..........Gals. Capacity 


Transport Train Gals. Capacity 
FIRM NAME 
ADDRESS 


CITY ‘ ZONE .-.- STATE 
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plying gauge stick, and taking photo- 
graphs to show exact location of fill 
pipes, etc. 


Delivery Arrangement Simple 


Arrangements for delivery of a load 
of gasoline are simple. The Socony- 
Vacuum dispatcher telephones the 
dealer during the afternoon of the 
day when the dispatching record in- 
dicates that the customer should re- 
quire more product asking him the 
quantity of Mobilgas and Mobilgas 
Special he wants delivered that night. 
If the dealer is operating on a C.O.D. 
basis, the dispatcher tells the dealer 
the amount of the check to be left at 
the station; if load-to-load, the dis- 
patcher tells him to leave a check for 
the amount for the previous load. 


The dealer makes out a night de- 
livery record in duplicate on which 
he notes his name, address, and the 
grade of gasoline assigned to each 
tank and the amount of gasoline re- 
quested for delivery into each tank. He 
leaves both copies of this at the sta- 
tion with his check, together with 
any credit memos or retail credit 
sales tickets, properly listed, so that 
the total of these items will cover the 
amount agreed upon with the dis- 
patcher. 


When the tank truck driver arrives 
at the station that night, he checks 
over the papers left for him to see 
that the dealer’s order agrees in gal- 
lonage and cost with the information 
that has been given him by the dis- 
patcher. He then inserts the date, time 
and truck equipment number in the 
space provided on the night delivery 
record. After checking the amount of 
gasoline in each tank by gauge stick 
to see that the measurements agree 
with the figures noted down by the 
dealer, the driver makes delivery and 
records the amounts he has put in 
the tanks. If a _ serious difference 
should occur between what the dealer 
Says remains in his tanks and what 
the driver finds has been left there, 
he has instructions not to make de- 
livery but to report to the plant so 
that the delivery can be made early 
in the morning. Experience has shown 
that this seldom occurs. After he has 
completed his delivery, the driver 
again gauges each tank and records 
the results on the form in feet and 
inches. 


On C. O. D. deliveries the driver 
makes out and signs an invoice for 
e amount of the load, and on load- 
load or other credit deliveries he 
erely prepares an invoice for the 
rrent delivery but does not sign 
since no payment has been re- 
ived for that load. If the dealer has 
left an invoice covering the previous 
livery, which has been paid for, 
driver signs this and leaves it at 
service station. 


If a delivery is made on a load-to- 
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Freedom from 
traffic, both on the 
street and at the 
station, speeds up 
the delivery of 
gasoline to sta- 
tions. Color cod- 
ing on the fill box- 
es allows quick 
identification of 
gasoline grades 


load basis, the driver makes out a 
collection receipt for the previous 
load and leaves it at the station. 

After noting the number of the 
invoice on the night delivery record 
form, the driver leaves the original 
form at the station with the original 
invoice and retains the duplicate copy 
of the night delivery record to turn 
in to the dispatcher at the plant. 


When the dealer opens the station 
in the morning, he gauges the amount 
of gasoline in each tank to see that 
it agrees with the data written down 
by the driver on the night delivery 
record. The dealer acknowledges re- 
ceipt of the load by inserting the 
invoice number and signing the night 
delivery record, which he then mails 
to the Socony-Vacuum dispatcher at 
the bulk plant. The dispatcher com- 
pares the delivery data with the du- 
plicate turned in by the driver. 

The accounting and credit depart- 
ments receive the original copy of the 
night delivery record signed by the 
customer and file this with a copy of 
the invoice as proof of delivery. 

The paper work involved, as ex- 
plained in detail, may appear com- 
plicated, but actually it is a simple 
and automatic process that is a pro- 
tection for both the company and the 
dealer. 

The night delivery system offers so 
many advantages that both the com- 
pany and those dealers who have 
participated in its operation are 
agreed that it is an operating method 
that is here to stay. 


Night Deliveries 





Platt, Hamon to Address 
Arkansas Oil Dealers Assn. 


Special to NPN 
LITTLE ROCK, Ark. — Warren C. 
Platt, publisher of NATIONAL PETRO- 
LEUM NEWS, and Jake L. Hamon In- 
dependent oil producer of Dallas, are 
the out-of-state speakers scheduled 
for the 30th annual convention of the 
Oil Dealers Assn. of Arkansas. Con- 
vention will get under way at 10:30 
a. m., Dec. 9, at Hotel Marion. 


Other speakers on the one-day pro- 
gram include: Sam Wassell, mayor 
of Little Rock; Fred Simmons, Brink- 
ley, Arkansas Fuel Oil Co. distribu- 
tor; Ira Foster, Pine Bluff, Pan-Amer- 
ican Petroleum Corp. distributor; L. 
Phillip Magee, district manager, Gulf 
Refining Co., Little Rock; Guy E. 
Williams, attorney general, state of 
Arkansas; H. J. Geiger, assistant dis- 
trict manager, Standard Oil Co. (N. 
J.), Little Rock. 


Mr. Platt will talk on the subject 
“How the Oil Industry Is Living Up 
to Its Opportunity” and Mr. Hamon 
will discuss the industry’s public re- 
lations program. 


The convention will be preceded 
with a pheasant dinner on Dec. 8, at 
which more than 200 oil executives 
are expected to attend. Included in 
the activities, arranged by M. R. 
Springer, chairman, and W. F. Scar- 
borough, association secretary, will 
be a floor show and dance. 
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Gradual Switch to Heavy Duty Trucks 


Seen as Production Shows 48% Gain 


Labor Costs Seen Biggest Factor in Shift 
To Larger Vehicles; Other Factors Listed 


By NPN Staff Writer 


Production of motor trucks for the 
first eight months of 1947 is running 
48% ahead of the output of last year. 
Significant factor, however, is large 
increase in the number of heavy duty 
trucks as compared with last year and 
in 1940. 


According to Automobile Manufac- 
turers Assn., motor truck factory 
sales for the first nine months of 
this year are 48% above those for 
a similar period in 1946, the totals 
being 913,089 and 615,028 respective- 
ly. 


Largest factory sales gain thus far 
this year is in the 5-10,000-lb. gross 
vehicle weight classification, showing 
a gain of 178% over last year. Next 
largest increase is in the class 26,- 
000 lbs. or over, gaining 117% over 
’46 sales. Third in line is the 16- 
19,500-lb. class, gaining 105%; 
fourth, 19,500-26,000-lb., up 97%; 
fifth. 14-16.000-lb., un 79%: sixth, 
10-14,000-lb., 22%; seventh, 5,000 Ibs. 
or less, 15%. 


Cite Reasons for Shift 


Several reasons are advanced in 
trucking circles for the gradual shift 
from smaller to larger trucks. One 
reason is evident from factory sales 
figures. The production of trucks 
5,000 Ibs. or less has not kept pace 
percentagewise with output in heavi- 
er types, though the volume may 
seem large. Likewise, the output has 
not been able to make a real inroad 
on heavy demand for door-to-door de- 
livery units and panel delivery trucks. 
Principal cause for lag in turnout of 
lighter units is seen in the need for 
more sheet steel (still hard to get) 
in fabricating this type of unit. 


In addition to comparative scarcity 
of the lighter trucks, other factors 
favor the swing to larger vehicles. 
Foremost, perhaps, is the effect of 
labor costs. Today truck users see 





1947 
First 
Weight Class 9 Mos. 
5G. OG8 Tie8. OF TABS 0 cecciccs . 831,425 
Over 16,000 Lbs. .. a a . 81,664 
OR a ge” ee ee 269,665 
Se oan. cawawnedsne 132,632 
oe are 
Le | ree ree 211,490 
9,000 Lbs. to Less Than 16,000.. - 
DO Re BAR, caecaceveucseas ; 217,638 
16,001 to 19,500 Lbs............ 30,482 
5G, GO8 tO BOGS ERG. i ciccicecccecs 
19,500 to 24,000 Lbs. ........... 31,085 
DE.CGE TG. SOE OVOP occ csvcvecs 
Over 26,000 Lbs. .. 20,097 
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Factory Sales Figures—— 


an advantage in hiring’ one driver 
for a big truck rather than two 
drivers for two trucks half the size. 


Legislation Another Boost 


Another boost for heavier trucks 
may lie in state trucking legislation. 
For example, a new North Carolina 
law provides that 40,000-lb. gross 
vehicle weight loads can be hauled 
only by trucks of 300 cu. in. piston 


displacement or more. The reason 
is simple. 


Some truckers wanted more power- 
ful units on the road to answer com- 
plaints that underpowered trucks 
were holding up long lines of traffic 
on hills. The law eliminates use in 
North Carolina of light, popular- 
make trucks which are ‘“souped up” 
to handle big payloads. If the idea 
spreads to other states, sale of big 
trucks can expect another push for- 
ward. 


Breakdown of comparative factory 
sales and production of motor trucks 
by gross vehicle weight are tabulated 
below to present an over-all picture 
of the advance of the heavy duty 
truck during recent years. It will 
be noted that figures are given for 
both factory sales and production. 
Though these figures may vary some- 
what for each year, they are propor- 
tionately similar. 





Over 50% of Domestic Oil Products Will Be 
Used for Transportation in '47, '48—ICC 


WASHINGTON—More than one- 
half of all domestic petroleum pro- 
duction will be used for transporta- 
tion purposes in 1947 and 1948, ac- 
cording to study prepared by ICC's 
Bureau of Transport Economics and 
Statistics. 

In report, “postwar levels of de- 
mand for transportation fuels com- 
pared with reserves”, bureau esti- 
mates 1948 consumption for all trans- 
portation uses, including that by mili- 
tary, at 1,109,715,000 to 2,220,301,000 
bbls., or 56.4 to 62.1% of total pro- 
duction. 

For 1947, consumption of 1,030,- 
631,000 to 1,111,972,000 bbls., or 54.3 
to 58.6¢% of production, was estimat- 
ed. 


47% Accounted for by Cars 


Of estimated transportation usage 
of products, report said about 47% 
would be accounted for by passenger 
cars, 17% by trucks, 12% by railway 
locomotives and remainder by non- 
highway, military, ships and civil 
aviation users. 


Pointing up accelerated trend of 





Production Figures 








1946 
First % 1946 1940 % 


9 Mos. Change Total Total Change 
575,249 +. 44 870,290 563,911 1. 54 
39,789 +105 67,973 39,265 - Jo 
233,348 1 15 
47,677 +178 


415,353 241,038 1 68 
454,937 322,873 + 41 
49,410 30,392 1 62 


18,563 8,873 41.109 


railroads to Diesel engines, bureau 
noted that while total consumption of 
oil products by railroads has _ in- 
creased 172% since 1932, use of 
Diesel fuel during same period rose 
961%. For 1948, bureau predicts con- 
sumption of 668 million gals. of 
Diesel fuel, as compared with an es- 
timated 580 millions gals. this year 
and 523 million gals. in 1946. 


4 Steps Recommended 


“To meet demand for transporta- 
tion and other uses of petroleum,” 
bureau says U. S. must take one of 
following four steps or continue to be 
a net oil importer: (1) increase new 
oil discovery rate, (2) develop oil 
production from coal, (3) dig even 
more deeper into domestic reserves 
to close gap between supply and de- 
mand, or (4) increase sharply the ef- 
ficiency of present internal-combus- 
tion engines. 


In summing up supply and demand 
situation for transportation fuels, bu- 
reau turned its forecact spotlight on 
petroleum prices, stating that out- 
look is for continuing moderate in- 
creases in crude petroleum prices 
until 1951. The rate of these in- 
creases, it was estimated, will be 
closely tied to cost increases—on a 
replacement bacis—of marginal do- 
mestic crude production. 


Between 1951 and 1962, bureau 
forecast that crude prices probably 
would keep going upwards, but at a 
slower rate, because, among othe! 
things, of probable developments i! 
synthetic liquid fuel production. 


NATIONAL PETROLEUM NEWS 





NC 





A el 








Committee for Economic Development Urges Cut 


In Federal Taxes as lst Step in Budget Reform 


NPN News Bureau 
WASHINGTON — To all the other 
arguments for tax reduction being 
presented to the special session of 
Congress, another has been added by 
the publication on Nov. 13 of a state- 
ment by the Committee for Economic 
Development. 


CED statement urges immediate 
tax reduction as a first step in fed- 
eral tax and budget reform. It calls 
for reduction of present initial rate 
of individual income tax (now 19% 
on first $2000) to 15.2% on first $1000 
and 16.8% on the second $1000, with 
maximums of 67.3% at $100,000 and 
82% at $1,000,000 (in place of pres- 
ent rates of 82.65% and 86.45% re- 
spectively. It calls this cut only a 
half-way step toward an eventual re- 
duction to a range of 11.5%-77.5%. 


Other Changes Urged 


Other immediate changes urged by 
CED are these: 


1. Extension to married coup- 
les in all states of the privilege 
of dividing income, deductions 
and exemptions, as now permit- 
ted in the 13 community property 
states. 

2. Complete elimination of ex- 
cise taxes on communication and 
transportation, which CED says 
affect cost of all necessities, 
hence bear unduly on lower in- 
comes. 

3. A start toward elimination 
of double-tax on dividends. 

4. Lengthen the period for 
which business losses may be 
carried forward from two years 
to five years. 


Above are temporary steps toward 
CED’s program of permanent tax 
and budgetary reform. Outstanding 
feature is fixed schedule of tax rates 
which would be left intact for at 
least five years. Uncertainty creat- 
il by annual rate changes is a burden 
m everybody, says CED, and rates 
annot be set in advance to yield a 
redetermined revenue without ac- 
irate forecasts of employment and 
rices. Present state of forecasting, 
ie committee says, does not permit 
nis 
Under the CED plan tax rates 
ould be set to support federal ex- 
nditures modestly reduced from 
resent levels (given total employ- 
ent of about 96%), and yield be- 
les about $3 billion for debt reduc- 
yn. There would be no debt reduc- 
nm except in periods of high em- 
yyment. 
Second important reform advocat- 
1 by CED is inclusion of social se- 
irity taxes as an item of federal 
venue in preparing the annual 
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will issue, can be obtained from Com- 
mittee For Economic Development, 
285 Madison Ave., New York 17, 
N. Y. The statement contains an 
analysis of the effect of high income 
tax rates on risk-taking decisions by 
individuals. 





















budget. What it calls a “consolidat- 
ed-cash” budget presents the only 
true picture of federal finances, says 
the committee, and in it should ap- 
pear all money collected by the gov- 
ernment and all money spent by the 
government, for whatever purpose. 
Full text of the CED statement, 
one of a number it has issued and 





Will Dedicate New Shell Lab 


Special to NPN 
HOUSTON — Recently completed 


Shell Oil Co. research laboratories 
will be dedicated here Dec. 5. New 
lab will increase Shell’s research acti- 
vities in exploration and production 
and will centralize these functions. 



























































ESSO AVIATION REFUELER 
Har S&) Safety Equipment 









































































































Petroleum marketers who supply fuel to private, commercial and 
military planes take every precaution to keep their fuel free from 
water and sediment. Many of them equip their aviation refuelers 
with S.&J. Internal Hydraulic Safety Valves which immediately 
stop the flow of liquid in the event of fire while unloading, or 
through accident on the highways. The S. & J. system also employs 
a water drain safety valve and a water level indicator. It is very 
efficient in operation because of the clarity of the principles in- 
volved. May we send you complete details of the S.&J. Safety 
System for Aviation Refuelers? 
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30 Million Gal. Propane Output Hike 
In East Isn't Enough, Boynton Says 


Special to NPN 
ATLANTIC CITY, N. J. — Eastern 
refineries will produce an estimated 
30,000,000 gal. more of propane in 
1948 than they will produce in 1947, 
W. W. Boynton of Socony-Vacuum 
told the Northeastern District of 
Liquefied Petroleum Gas Assn., at 
its annual meeting at Hotel Claridge 
here on Nov. 6-7. 


G. L. Brennan of Warren Petroleum 
Co., another speaker, foresaw sub- 
stantial increases in LP-gas on a na- 
tional basis within 18 months, and 
Harold Massey, assistant managing 
director of Gas Appliance Manufac- 
turers Assn., said there will be some 
increase in the appliance output, but 
that the steel supply does not look 
very encouraging. 

Mr. Boynton said 30,000,000 gal. 
increase in production of propane in 
the East is a great deal, but that it 
will not be sufficient to satisfy the 
present and continually increasing de- 
mand of the eastern market. It will 
be necessary to further increase pro- 
duction or to keep on bringing pro- 
pane in from outside areas, he said. 

Spot check of several refineries, 
which he made, shows present condi- 
tions and the outlook. One large oil 
company, he said, completed modern- 
ization of its propane plant early 
this year, so next year will produce 
only a little more propane than in 
i947. a second company is taking 
only one-third of the propane from 
its refinery still, with no increase con- 
templated now. A third big company 
anticipatescompletion bynext year of 
a plant which will recover most of the 
available propane at its refinery. An- 
other large refiner indicates he is now 
recovering only 42% of his available 
propane; still another, 40% with an 
increase being considered. A small 
refiner who extracts no propane now, 
plans to begin extraction in 1948. 
Several refineries extract no propane 
now, but are selling their refinery 
gases to utility companies, which in 
a sense serves the same purpose, Mr. 
Boynton said. Socony-Vacuum is 
selling gases direct from its refineries 
at Buffalo and Brooklyn, but is mak- 
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ing every possible effort to increase 
propane production at Paulsboro. 


Extracting Only 50% 


“From reports of the companies 
checked in preparing for this talk,” 
Mr. Boynton continued, “it appears 
that on the whole we are receiving 
not over half of the available product 
right now. Many refineries are not 
set up to extract propane, and as 
shown a moment ago, very few are 
at capacity.” 

Shortage of all petroleum products 
was given as the principal reason for 
not producing propane to the limit of 
capacity, plus lack of facilities at 
some plants. But at present prices 
the speaker believed investment in 
further production capacity would be 
profitable. Record of over the last 
few years, he said, shows that recov- 
ery of propane in the East is grow- 
ing at a much faster rate percentage- 
wise, than that of any other basic pe- 
troleum product. 


“It is hoped that we can continue 
to expect recovery to grow at this 
rate, or even faster,” Mr. Boynton 
said, ‘and over the next five years 
it seems inevitable that every east- 
ern refiner who is able to do so will 
increase his recovery to the maxi- 
mum.” 


Over 26% Use LP-Gas 


Mr. Massey declared appliance 
manufacturers are finding business 
brisk, despite discouraging predica- 
ments. During the first eight months 
of 1947, he said, unit shipments of 
domestic gas ranges were 31% great- 
er than for the same period of last 
year and manufacturers have orders 
for hundreds of thousands more on 
their books. More than 26% of all 
gas ranges now being shipped are for 
LP-gas, according to Gas Appliance 
Manufacturers Assn. records. 

Unit shipments of gas-fired water 
heaters have increased 60% for first 
eight months of this year compared 
with similar period of 1946, with LP- 
gas units about 18% of the total num- 
ber. About 40% of the heaters sold 






are 20 gal. size; 52% are 30 gal., and 
8% are 40 gal. and over. About the 
same ratio holds for shipments to city 
gas areas as to LP-gas distributors, 
according to GAMA statistics. 


“One of the goals of water heater 
manufacturers is to increase the per- 
centage of 40 gal. and larger heaters 
through educational work to dealers 
covering the factors that affect the 
size of the heater chosen,’’ Mr. Mas- 
sey said. 

The shortage of steel for line pipe, 
the speaker said, has caused a series 
of limitation orders to be issued in 
natural gas areas, and similarly, a 
shortage of gas manufacturing facili- 
ties in many manufactured gas com- 
panies, has caused a “shortage” of 
manufactured gas for home heating 
purposes. 


“Shipments of gas-fired furnaces,” 
he continued, “are down about 25% 
and the bottom has dropped out of the 
conversion burner market. They are 
off about 76% from last year. Strange- 
ly enough, shipments of gas-fired boil- 
ers are doing real well. They are 
ahead of 1946. Shipment of gas-fired 
floor furnaces, in which your southern 
group has a greater interest, are up 


30%.” 
Two Problems—Gas, Steel 


Gas appliance manufacturers in 
general have two headaches at pres- 
ent, Mr. Massey said. One is the steel 
situation and the other is the general 
unavailability of gas at the place 
where there is now the greatest de- 
mand for it, principally for building 
heating purposes. Demand for gas 
for house heating has ‘‘snowbaiied” 
in the last few years, but natural gas 
pipelines and manufactured gas plant 
facilities must be completed before 
the demand can be met. Prediction 
was that it will be 1949 or even 1950 
before the house heating demand can 
be fully accommodated. 

In meeting the competitive chal- 
lenge, Mr. Massey said that practi- 
cally every domestic appliance built 
meets certain AGA approval require 
ments, and that in keeping with th 
advancing technology and _ testing 
techniques, the association is review 
ing, simplifying and strengthening 
requirements. For instance, a nev 
set of national standards for domesti« 
LP-gas ranges for use in mobile trail 
ers is being prepared. A GAMA affil 
iate, the Pacific Coast Gas Assn.; ha 
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Get extra profits from the sale of D-X Motor Oil 
this month. Tell the D-X sales story to big- 


volume purchasers. 





You'll find that the men who buy oil for truck 
fleets, construction companies, bus lines, public 
utilities, etc., will be quick to listen to the story of 
D-X, the Premium Motor Oil that’s 7 Ways Better. 


High resistance to heat, tough film, stability, and a 5, 
resistance to the formation of carbon, sludge and 
lacquer are qualities that they demand in an oil. 
These are qualities that you can offer in D-X Motor 
Oil. And you can clinch sales by telling your 


prospects about the D-X Money-Back Guarantee! 










If you are not now a D-X Dealer and want to make 
extra profits in big-volume sales, write today for 
details of the D-X Dealership which may be open 


in your territory. 


eee conPors 
AID-CONTINENT PETROLEUM CORPORATION 


Waterloo, la. Terre Haute, Ind. TULSA, OKLA. Chicago, Ill. Omaha, Nebr. 
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LP-Gas 





produced a simple chart on the proper 
| selection of water heaters, which if 
| used by the industry, the assistant 
| managing director of GAMA said, will 
benefit manufacturers, utilities, deal- 
| ers and salesmen. The chart is to be 
| made available to LP-gas distributors 
| and will indicate the size water heat- 
| er to be selected for different size 
| homes; for instance, homes having 
one bathroom require a 30-gal. heater, 
| and for a 2-bathroom house, choose a 
40-gal. heater. 

The industry is also compiling a 
| brand new set of appliance installa- 
| tion and service manuals for most all 
| equipment. 

GAMA’s manufacturers of storage 
water heaters also have their heads 
together on a 1948 proposed com- 
prehensive promotional plan, designed 
to make America hot water conscious, 
, to sell automatic gas water heaters’ 
top performance, to grade up sales 
of quality heaters, and get plumbers, 
appliance dealers and LP-gas dealers 
to push sale of top-quality, properly 
sized heaters. 























































































Year Book Lists Foreign 
And U. S. Oil Companies 


Oil and Petroleum Year Book, 1947 edition, 
by Walter E. Skinner, $4 net, post free abroad. 

The 1947 edition of Oil and Petro- 
leum Year Book lists 625 American 
and foreign oil companies. Names of 
directors, officers, headquarters, de- 
scription of business, crude oil pro- 
duction and details of capital, divi- 
dends and financial results are also 
listed. Copies of the book, which has 
been published for 38 years can be 
obtained from the publisher, Walter 
E. Skinner, 20 Copthall Ave., Lon- 
don E.C. 2. 


RUGGED ¢ DEPENDABLE «+ QUIET 





















Years of GOOD SERVICE Bacle-7a/ 


The Roper custom of constant research and development is responsible 
for frequent improvements in design and construction that keep Roper 
Pumps a step ahead in efficiency and dependability. Ninety years of 
know-how in pump building should produce good pumps. It does! 


FEATURES THAT DO THE JOB 


Extra deep packing box with 10 with pressure setting range from 
split-ring packings insures long, 15 to 70 pounds. Heavy heat treated 
_leak-proof service. Small volume drive shaft. Removable anti-fric- 








Postpone LPG Rate Order 


WASHINGTON—Interstate Com- 
merce Commission has _ postponed 
from Dec. 22 to Jan. 22, 1948, effec- 































of liquid by-passes hydraulically 
through grooves in high lead 
bronze bearings for efficient lubri- 
cating and cooling. Standardized 
shaft diameters permits use of 
standard universal joints and drive 
shafts. New adjustable relief valve 


tion shaft and thrust bearing, 
totally sealed so that no dirt can 
enter...mo grease escape. Equal 
size semi-steel pumping gears oper- 
ate in axial hydraulic balance. Cap 
and split-type packing gland with 
ample clearance for repacking. 


WRITE FOR FREE BULLETIN:-— Sizes and models suitable for pumping Gasoline, 
Kerosene, Fuel Oil, Butane and Propane in bulk plants, refineries, tanker terminals 


and tank trucks. 
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GEO. D. ROPER CORP., 481 Blackhawk Park Ave., ROCKFORD, ILLINOIS 





tive date of its outstanding order in 
consolidated LP-gas case prescribing 
a rate for transportation of LP-gas 
110% of the gasoline rate and to be 
applied to an estimated weight of 
1.7 lbs. per gal. instead of 6.6 lbs. 


Lion Oil Completes New Movie 


Spec‘al to NPN 

EL DORADO, Ark. — “Revolution 
in the South” is the title of a 30-min- 
ute full-color movie just completed 
under supervision of the advertising 
department of Lion Oil Co. 

Picture covers the operations of 
the oil industry from the latest meth- 
ods of seismograph exploration to 
the final processing of a number of 
petroleum products. : Company’s ac- 
tivities in the agricultural world aré« 
portrayed by scenes showing results 
obtained from chemical fertilizers. 
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NPN News Bureau 

NEW YORK — Denying that oil 
burner manufacturers were receiv- 
ing a disproportionate share of avail- 
able steel supplies and affirming that 
the oil burner industry would not 
limit sales of oil burners, but would 
continue to attempt to meet the pub- 
lic demand, R. S. Bohn, president of 
Oil Heat Institute, in letter to API 
President Boyd took strong excep- 
tion last week to alleged statements 
made by Boyd and Fred Van Covern, 
API director of statistics at the Chi- 
cago meeting Nov. 10. 

At the same time that Mr. Bohn 
wrote Mr. Boyd, a bulletin was sent 
to OHI manufacturing members by 
A. E. Hess, managing director, urg- 
ing them to write directly to the API 
president and state their positions in 
the controversy. It was understood 
that no reply might be forthcoming 
from the API until feelings of repre- 
sentative oil burner manufacturers 
could be determined. 


Mr. Bohn cited some published re- 
ports that Mr. Boyd and Mr. Van 
Covern had said burner manufac- 
turers were getting “too much steel” 
in relation to oil producing and re- 
fining industry, that average burner 
or installation is obsolete, that manu- 
facturers should concentrate on re- 
placing old burners and not install 
new burners without assurance to the 
customer of fuel oil supplies. 


Says Little Steel Used 


“The equipment side of the indus- 
try has not had large amounts of 
steel,” Mr. Bohn declared in his let- 
ter, “and certainly not as much as it 
required and could have used. Allow- 
ng 50 lbs. of steel for each of the 
100,000 burners which will be manu- 
factured and shipped this year, and 
allowing 300 lbs. of steel for a stor- 
age tank to be used with 650,000 new 
burners, the total steel tonnage ap- 

oximates 120,000 tons. That is 

8th of 1% of the total steel to be 
oduced in this country this year, 
nd we are sure that, if you had 
| of it for the producing side of the 
lustry and the equipment side had 
ne of it, the producers would be 
tle further advanced than they are 
the present time.” 

Mr. Bohn denied that most present 
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Burner Makers Not Getting Too Much Steel, 
OHI Head Insists; Won't Put Curb on Sales 






oil burners were inefficient and said 
that there were seven million satis- 
fied users and two million more home 
owners who want equipment. This he 
said was “despite the fact that their 
cost of fuel has risen in excess of the 
increased costs of the average com- 
modity in which the home owner is 
interested.” 

He declared that oil burner manu. 
facturers had not “sold’’ the public 
at any time since the end of the war, 
but had tried to meet an existing de- 
mand. 

Won’t Limit Production 

“Our interest,” he said, ‘“‘will con- 
tinue to be to satisfy the public de- 
mand and not to attempt to limit 
it. In these times, when production 
is the answer to the control of in- 
flation, there should be no talk of 
limitation on production from any- 
one.” 

Mr. Bohn’s letter to Mr. Boyd con- 
cluded: “We cannot but feel that the 
remarks which have been put into 
the record as having come from 
yourself and Mr. Van Covern are 
both ill-timed and ill-chosen. They 
certainly cannot be the foundation 
for the good relations which should 
be enjoyed by every branch of the oil 
heating industry. In the interests of 
the promotion of that co-operation 
which you have solicited, we would 
indeed be most happy to know that 
you will take steps to correct the 
record.” 


4,450 Sq. Ft. More Exhibit 
Space Set for Oil Heat Expo 


NPN News Bureau 
NEW YORK—Oil-Heat Institute of 


America has contracted for an addi- 
tional 4,450 sq. ft. of net exhibit 
space at the Chicago Coliseum, for 
the Oil Heat Exposition to be held 
there April 5-8, 1948. 

Original 22,700 sq. ft. of exhibit 
space was offered to institute mem- 
bers only a month ago, according to 
A. E. Hess, managing director of 
OHI, and was immediately sold out. 
Of the additional space 40% has 
been taken. 

“Even before the addition was 
made, the space reserved was the 
largest ever contracted for an oil 
burner industry show,” Mr. Hess said. 


Annual convention of OHI will be 
held in conjunction with the exposi- 
tion, commemorating the industry’s 
Silver anniversary. 


Outlook Still Bright 
On Aluminum Tanks 
Despite Test Failure 


NPN News Bureau 
NEW YORK — Although results 
of tests made on aluminum fuel oil 
tanks in Underwriters’ Laboratories 
at Chicago Oct. 23 were not satisfac- 
tory, changes in design are expected 
to overcome difficulties. These facts 
were reported by Oil Heat Institute 
to its members and to tank manu- 
facturers. 


One day after the tests in Chicago, 
a midwestern steel tank manufacturer 
reported a successful hydrostatic test 
of an aluminum tank in his own plant 
with failure occurring at 40 Ibs. pres- 
sure—well over the minimum accep- 
tance limit of 25 Ibs. 


In the Underwriters’ tests, tanks 
submitted by three manufacturers 
were tested. Subjected to hydrostatic 
pressure test, all showed distortion 
under 2 lbs. pressure and failed at the 
welds under less than 10 lbs. pressure. 
Present at the tests were A. E. Hess, 
managing director of OHI, which rep- 
resented the industry; D. M. White, 
managing director of the Aluminum 
Assn.; J. R. Willard and J. M. Hall, 
Alcoa; R. B. Smith, Reynolds Metals; 
F. R. Carpenter, Permante Products; 
and three of the Underwriters’ engi- 
neers. 

Mr. Hess commented in the bulletin, 
“The disappointment on the result of 
these tests was general... It was felt 
that satisfactory results are entirely 
possible with aluminum but design 
characteristics must be changed to 
achieve satisfaction. Something ap- 
proaching high pressure vessel design 
is probably in order, particularly 
where the application of the heads is 
concerned.” 


OHI stressed the value of the tests 
in aiding solution of vital industry 
problem posed by acute shortage of 
steel tanks. There were indications, 
Mr. Hess said, that steel would remain 
tight in 1948, and that aluminum 
tanks, when perfected, would offer 
the best and quickest solution for com- 
pleting oil heat installations. 
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NPN News Bureau 

WASHINGTON — August ship- 
ments of kerosine, gasoline and fuel 
oil cooking stoves and ranges totaled 
35,936, off 3,555 from July, and ship- 
ments of standard and apartment 
ranges for use with liquefied petro- 


leum gas totaled 42,846, off 2,395 


from July, according to Census 
Bureau. 


Kind of Stove 


Standard ranges for LPG 

Apartment ranges for LPG ; 

Bungalow (except natural, mfrd. gas, coal) 
BOE (ERP ‘a-06o0.4:0:8:0 495.002 ae 

Combination (ex bungalow) natural & mfrd. 
gas, and oil ere 

LPG, and oil .. pont 

Others (ex natural & mfrd. gas, and coal) (2) 

Kerosine, gasoline and fuel oil ee 

Miscellaneous kerosine, gasoline, fuel oil (3) 


(1) Shipment figures for July 


however. 
(2) Figures ‘‘include data for LPG and 


tistics also include liquid fuel ranges equipped 


very small part of total. 


include data 
clude LPG and coal, and other types of bungalow 


with conversion burners. 





Shipments of Oil-Fired Domestic Stoves Rises 


Unfilled orders for former aggre- 
gated 430,563 units for month, 17,- 
088 fewer than for July, while un- 
filled orders for latter declined 8,230 
to total of 153,128. 

Census detailed information on 
domestic stoves and ranges using 
petroleum products as follows in its 
Facts for Industry series report No. 
M51E.2-87: 


Shipments Unfilled Orders 

Aug. duly Aug. duly 
36,575 38,495 114,878 122,749 
3,27 6,746 38,250 38,609 
2,363 2,556 13,026 12,947 
5,032 3,811 7,292 6,305 
173 2,023 4,868 5,016 
,922 3,957 11,381 12,634 
35,936 39,491 430,563 447,651 
379 26,272 56,899 73,769 
for LPG and coal only.’’ Figures for Aug. ‘‘in- 
ranges’ no electric and coal bungalow ranges, 


coal and electric, and all other types.’’ Sta- 
Latter, however, are 


(3) Includes trailer, gasoline pressure, camp stove, etc. 





Oil Burner Sales Methods 
Explained in New Book 


The Selling Man, W. A. Matheson, 6 x 9 
in., 259 pages, stiff cloth binding, $5.00 


The sale of oil burners has become 
so tied up with fuel oil marketing 
that many oil men can find a use for 
a new book on how to sell oil burners 
by W. A. Matheson, executive vice 
president, Eureka-Williams  Corp., 
and former president of Oil Heat In- 
stitute. Although its title “The Sell- 
ing Man” and its avowed purpose 
make it applicable to all kinds of spe- 
cialty selling, its case studies are 
drawn entirely from the oil burner 
business. 

Mr. Matheson takes it for granted 
that selling fuel oil and selling oil 
burners are now parts of the same 
business. Automatic, degree-day con- 
trolled delivery of oil is included in 
the sales arguments as one of the 
indispensable features of automatc 
oil heat. In a typical sales talk are 
references to the burner dealer’s fuel 
oil trucks. Burner salesmen should 
always mention the abundant future 
supply of oil, the author says. 

Show room prospects are a minor 
part of the oil burner business, Mr. 
Matheson maintains. Most of the 
burner sales are made in the home, 
he says, and for that reason his book 
is devoted largely to modern methods 
of locating and making sales to pros- 
pects in their homes. 

So-called “cold canvassing” as done 
by today’s expert specialty salesmen 
is not as “cold” as it used to be. The 
modern salesman knows the pros- 
pect’s name beforehand, so that he 
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can greet the lady of the house by 
name when she responds to his ring. 
He does not walk from one house to 
another. He drives up in his car, and 
at the conclusion of his visit he drives 
to a house in another part of the 
block, or in another block, thus avoid- 
ing all outward appearance of house- 
to-house selling. 


What the salesman expects to find 
behind the front door, and how he 
handles each situation, is told in nar- 
rative form, as the book unfolds the 
adventures of a typical salesman. The 
specialty salesman is not surprised 
to find a defensive attitude on his first 
approach. This is bound to be so, 
the author explains, giving these 
three reasons: 

1. People are content to tolerate 
what they have. 

2. No salesman and prospect are 
thinking along the same lines when 
they first meet. 

3. People are instinctively afraid 
of being sold something they do not 
expect to buy. 

Mr. Matheson tells how to meet 
these attitudes by winning minor con- 
cessions first. Starting with the fa- 
miliar suggestion of a ‘free heating 
survey” he relates the experience of 
his mythical salesman through the 
preliminary groundwork up to the 
final closing of the sale. He tells how 
.o analyze a prospect in order to pick 
the controlling sales arguments, with 
examples of the right and wrong way 
to do it. He tells why a sales presen- 
tation needs plenty of advance re- 
hearsal. 

A chapter is devoted to selling in 
the show room, and another tells how 


a salesman should manage his time 
A concluding chapter outlines the re 
wards of a selling career, and pre 
sents the salesman as an importan 
and valuable member of the communi 
ty. “The Selling Man” is publishe: 
by Heating Publishers, Inc., Nev 


York, N. Y. Price $5.00. 


New Tanker Terminal Has 
300,000-Bbl. Storage Tank 
NPN News Burea 

NEW YORK — Petroleum Ter 
minals Corp., a newly organized com 
pany, has opened a new tanker ter 
minal on the East River here. 

Terminal has single rectangula: 
tank, divided into four compartment 
with total capacity of 300,000 bbls 
To install it required blasting o! 
solid rock underlying site. Present 
plans call for storing 140,000 bbls 
of No. 6 and 160,000 bbls. of No. 2 
fuels. Plant was set up mainly to 
serve bulk and barge terminals of 
Metropolitan Petroleum Corp., Island 
Petroleum Corp. and Bay Oil Co. in 
this area. 


Terminal is located on 225 by 285- 
ft. site at foot of 138th St. in The 
3ronx. In addition to the tank, which 
was built by J. K. Welding Co., Yonk- 
ers, plant is equipped with 10 and 
12-in. unloading and discharging pipe- 
lines and with pumps of 3,000-bbls.- 
per-hour capacity for loading barges. 

Officers of Petroleum Terminals 
Corp. are: Harold Valentine, presi- 
dent; Kenneth MacCart, vice presi- 
dent; James Burns, treasurer; and 
Cosmos Caniglia, secretary. Mr 
Valentine is also president of Metro- 
politan, Island, and Bay Companies 
Mr. McCart is president of Petro- 
leum Heat & Power Co. 





Rail Diesel Orders Gain 


NPN News Bureau 

WASHINGTON Ninety- 
five. per cent of locomotives 
which Class I railroads had on 
order on Nov. 1 were Diesels, 
while Diesels constituted 87% 
of units on order on Nov. 1, 
1946, report by American Assn. 
of Railroads shows. 

Of 967 locomotives on order 
first of this month, 918 were 
Diesel units, 45 steam and four 
electric, compared with 500 
Diesel, 67 steam and six elec- 
tric a year ago, report said. 

In first 10 months of this 
year, it said also, Class I roads 
put in service 606 Diesel loco- 
motives, 68 steam and two elec- 
tric, to total of 676, while they 
installed 425 during corres- 
ponding period of last year 
346 Diesel and 79 steam. 
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DU PONT DULUX WHITE TANKS 


REG. U. S. PAT. OFF. 


...cCuts evaporation losses —_ 
...Stays white—cleans itself 
..-protects for years 


To reduce evaporation loss by maintaining lower interior tem- 
peratures should be one of the most important functions of a 
tank finish. Here, Du Pont DULUX White for Tanks is doing 
in outstanding job on field and bulk storage tanks all over the 
country. Despite weathering, Du Pont DULUX White for Tanks 
retains its high heat-reflecting efficiency . . . cleaning itself 
through controlled ‘“‘chalking”’ to stay white for years. 


Send for New Booklet! 
IT SHOWS THE WAY TO GREATER SAVINGS... 
FEWER MAINTENANCE PROBLEMS 


; ; ; Read how this outstanding finish has brought a twofold dividend 
I ough and durable, Du Pont DULUX White for Tanks is to the petroleum industry ... and how it can do the same for you! 


rmulated especially for the petroleum industry. Its film pro- Write today for this informative, illustrated booklet on “Du Pont 
| — ; . DULUX White for Tanks.” 
les unusual resistance to premature rusting, as well as to the 


structive action of the common fumes and gases of industrial 


is. For further information, consult your nearest Du Pont KE. I. du Pont de Nemours & Co (In 
j : Finishes Div., Wilmington 98, Delaware 
resentative. Please send, free of charve. your new illustrated booklet 
y ) ‘ ye 3 “eee “Du Pont DULUX WHITE for Tanks.’’ 
I. du Pont de Nemours & Co. (Inc.), Finishes Division, 


Imington 98, Delaware. Name. 
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Address 








COU PONT BETTER THINGS FOR BETTER LIVING 
-.- THROUGH CHEMISTRY 
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Ploeser Urges Small Business Tax 
Aids as Answer to Co-op Problem 


$25,000 Exemption for All Corporations Suggested as 
House Ways and Means Committee Hearings Near End 


NPN News Bureau 
WASHINGTON — Representative 


Ploeser (R., Mo.) suggested to the 
House Ways and Means Committee 
on Nov. 24 that the controversy over 
tax-exemption privileges of co-opera- 
tives might be settled by granting a 
$25,000 tax exemption on corporate 
income to all corporations, whether 
proprietary or co-operative. He testi- 
fied as the committee neared the end 
of its hearings on co-op tax advan- 
tages. 

Ploeser estimated that his plan 
would put fully 80% of all corpora- 
tions in U. S. on equal competitive 
basis, while leaving ‘‘an incentive for 
the distribution of cash to the stock- 
holders or owners of ‘‘the larger co- 
operative or proprietary corpora- 
tions.” 

He saw in proposed step also in- 
centive for “birth and prosperity of 
an overwhelming percentage of the 
nation’s smaller corporations” as well 
as end to quarrels between small co- 
op and small conventional corpora- 
tion over tax exemption. 

Ploeser suggested also that: 

1. All deductible reserves in 
corporations ‘‘shall be clearly de- 
fined and the definition be made 
applicable to all corporations 
alike with regard to the compu- 
tation of their net taxable in- 
come under the federal tax on 
corporate income.” 

2. All corporate income be 
treated equitably at whatever 
rate is determined by Congress 
“for all alike,” and all corpora- 
tions be permitted to deduct 
from gross income dividends paid 
in cash on stock and all patron- 
age refunds paid in cash as a re- 
sult of contractual obligations, 
provided tax code section is re- 
pealed under which co-ops quali- 
fy for complete exemption. 

3. All stock dividends and pa- 
tronage refunds paid by evidence 
of ownership or debt but not in 
cash be treated alike for tax pur- 
poses. 

Refiner Tells His Story. 

Last week the Ways and Means 
Committee got a first-hand account 
of the troubles of a small Independ- 
ent oil refiner in competing with tax- 
privileged petroleum co-ops. 

R. N. Cooper, assistant sales man- 
ager of the Derby Oil Co., of Wich- 
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ita, Kans., who said his company is 
competing directly and _ indirectly 
with co-ops, testified that if tax ad- 
vantages of co-operatives are not 
eliminated, it will result in the “‘even- 
tual elimination of independent busi- 
ness.” 

He said it has been his company’s 
observation that co-op “management 
on the whole” is about on a par with 
the management of independent busi- 
ness and that the only advantage 
possessed by the co-operatives is 
their privileges under the federal in- 
come tax structure. 

Derby Oil, Mr. Cooper said, is com- 
peting directly with co-op refineries 
and indirectly in instances where job- 
bers supplied by his company are 
in competition with local co-ops sup- 
plied by Consumers’ Co-operative 
Assn. of Kansas City, Mo., the na- 
tion’s largest oil co-op. 


Co-ops Fight Small Business 


“CCA spends time and money to 
hold meetings with the farmers and 
to put out printed matter, all aimed 
at propaganda to convince the farmer 
that small business is out to exploit 
him,” he said. ‘The Independent re- 
finer cannot afford such expense to 
build and hold business necessary 
for continued existence of the re- 
finery.” 

He said CCA and his company also 
compete directly for co-op jobber 
business, but CCA offers to the job- 
ber a refund or dividend on the year’s 
business. 

However, Mr. Cooper continued, 
the co-op jobbers are actually given 
certificates for this dividend and 
“have kept the money or profits 
made” in a so-called five-year revolv- 
ing fund to be used for further ex- 
pansion. 

He said that last October his com- 
pany lost the business of the Mun- 
den Oil Co., of Munden, Kans., which 
had been supplied for 25 years 
by Derby Oil. This was brought 
about, he declared, because a group 
of local farmers organized a co-op, 
bought out the Independent jobber 
and switched suppliers. 


Another Customer Lost 


In another instance, he said, the 
Kingsdown Co-op Oil Co., of Kings- 
down, Kans., a customer for a con- 
siderable length of time, canceled 





its petroleum products contracts with 
Derby Oil at first of this month. 


“We have been told the new sup- 
plier will be CCA,” Mr. Cooper stat- 
ed. “We started selling this co-op 
(jobber) long before CCA had a refin- 
ery or an interest in a refinery in 
this area.” 

Mr. Cooper explained that the 
Kingsdown co-op first canceled its 
contract a year ago but it was re- 
newed at that time when Derby Oil 
was “able to convince the manager 
that our service and products were 
worth more money than were CCA’s.” 


Now, he continued, “we were not 
able to substantiate the claim for 
service this year because of product 
allocations forced by diminished crude 
oil resources.” 


Mr. Cooper said that his company 
has been unable to operate its plant 
at capacity because it has not been 
able to obtain needed amounts of 
crude oil. One reason he gave for 
reductions in crude supplies was the 
purchase by co-ops during past year 
of five producing companies formerly 
supplying Derby Oil. 

These five companies, which repre- 
sented a total of 3,000 b/d to Derby 
Oil, were Bridgeport Oil Co., Wolf 
Creek Oil Co., W. L. Hartman, Black 
& Marshall, and Stelbar Oil Co. 


He added that co-ops are in posi- 
tion to pay more maney for oil prop- 
erties than the properties are actually 
worth, because the co-op “intends 
to, and does, eventually pay for these 
properties out of moneys which com- 
peting independent business pays to 
the federal government in income 
taxes.” 


WPRA Presents Program 


On the same day that Mr. Coooer 
testified, the Western Petroleum Re- 
finers Assn. submitted a memorandum 
recommending that Congress enact 
legislation to “say that any income 
that is not really and actually dis- 
tributed in cash to the buying mem- 
bership of a co-operative is subject 
to the same taxation to which a com- 
petitive corporation is subject.” 

To carry this out, WPRA said the 
following four steps should be tak- 
en: (1) Terminate the tax exemp- 
tion of co-ops and their right to ac- 
cumulate tax-free reserves for “any 
necessary purpose”; (2) define net 
income in same manner as for other 
business organizations; (3) deny to 
co-operatives the deduction of ‘“‘pat- 
ronage dividends” as nontaxable ex- 
pense, and (4) tax fully the net in- 
come of co-ops at the same ratio an 
on the same basis as competing bus 
nesses. 


The WPRA memorandum, pre- 
pared by Joseph Keller of Washing- 
ton, D. C., concluded that there is 1 
justification for placing the compet'- 
tors of co-ops in such a tax position 
that they must be ‘an unfair sha 
of the costs of government.” 
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Cities Service Common Pays First Dividend 


Since 1932; 5 Companies Issue Statements 


By NPN Staff Writers 
Cities Service Co. directors Nov. 
9 voted the first dividend on com- 
on stock since 1932. Quarterly divi- 
nd of 50c per share was voted plus 
special year-end dividend of $1 per 
hare, both payable on Dec. 19 to 
tockholders of record on Nov. 28. 
Also last week Continental Oil Co. 
ted a common stock dividend of 75c 
er share, payable Dec. 29 to stock- 
olders of record Dec. 1. 
Financial reports of five companies 
howed (reports are for third quar- 
r unless otherwise indicated): 


Net 
Net Income Per Share 
Company 1947 1946 1947 1946 
e 
ce $30,804,000 
ien 
I j 01 
il 
11 S,481 $ 8,118,795 $3.77 $2.77 


418,990,458 5.12 3. 


7,662,872 6.87 4.12 


Net earning for 10-month period ending 


31 yject to year-end adjustments. No 
rabl f ires available for 1946, but 


I l1 income for 1946 was §$27,- 
120 Corporate net income of Cities Serv- 
Co. alone for past 10 months was §39,- 


operating profits for first 
year ended Oct. 31, after provid- 
l1 income taxes and reserving 
$ 000 for possible fluctation in inventory 
| ther contingencies For same 

194¢ operating profits were $466,- 
» provision for federal income taxes 
Exciude dividend of $11,117,365 re- 
ed in Marcl 1947, from Arabian American 
‘o le provision of $667,000 for federal 
me tax thereon, or net of $10,450,365 
! nt will be included in company’s 


of income for 1947 


tatement 


W. Alton Jones, Cities Service Co. 
president, while stating that com- 
pany’s financial position was the most 
favorable in its history, emphasized 

it unprecedented demand for pe- 
troleum products increases the need 
capital expenditures and declared 
it the capital budget of Cities Serv- 
ice for 1947 would exceed $80 million. 


Selling Below Replacement Costs 


He observed that although there had 
m increase in crude and _ prod- 
prices that had not kept pace 

h replacement and _ production 
ts. “The oil industry, in effect,” he 
“is selling merchandise off the 
at a price below the cost of re- 

ing it.” 

hio Standard reported a gain of 
2 in sales for the first nine months 
0i this year as compared to the same 
od last year. W. T. Holliday, presi- 

in statement to stockholders 


Replacement and modernization 
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of operating facilities could, under 
normal conditions, be financed from 
current earnings and from provisions 
made from earnings for depreciation 
and depletion. However, apart from 
the expansion of facilities now re- 
quired, the tremendous increase in 
material and building costs has ren- 
dered such funds inadequate. It is 
fortunate, therefore, that your com- 
pany’s earnings for 1947 will be at a 
much higher level than for the years 
just prior to and during the war. The 
need for a large amount of internally 
generated funds and outside capital 
is greater today that ever before.” 


Probable Ohio ‘Gas’ Tax Law 
Change Won't Affect Amount 


CLEVELAND — Ohio’s gasoline 
tax laws probably will be overhauled, 
but there will be no change in the 
.04c a gal state tax, according to 
Hubert B. Fuller, counsel for Ohio 
Petroleum Marketers Assn. 

A special session of the legislature 
will convene early in December and 
will consider result of the anti-diver- 
sion amendment voted into effect at 
the recent general election. It is ex- 
pected to repeal a liquid fuels tax law 
under which .01c of the tax was levied, 
because of outside possibility it might 
have been invalidated by the anti- 
diversion amendment. It will be re- 
placed by a straight gasoline tax of 
like amount. 

General opinion, said Mr. Fuller, is 
that the tax will be divided equally 
between road maintenance and new 
road construction. Only effect on tax- 
payers will be that farmers can now 
get refunds for the entire .04c of the 
gasoline tax, instead of .03c as for- 
merly. The liquid fuels tax law col- 
lected .0lc a gal. on both motor car 
and gasoline fuels, with no rebate 
to farmers. It is estimated state will 
lose about $1,000,000 in tax revenue 
by the revision. 

Kerosine, fuel oil, Diesel fuel, and 
solvents are unaffected by the pro- 
posed revisions, since an amendment 
to the liquid fuels tax law exempted 
them specifically. 
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ODT Won't Revive 200-Mile Rule 
On Tank Cars; ‘Not Worth Trouble 


Sutherland of Tank Truckers Agrees That Limit 
Not Practical; Urges 24-Hour Terminal Opening 









NPN News Bureau Such a control, it was asserted, would 
WASHINGTON — The tank car not be “of much benefit” and there- 

transportation situation will improve fore not worth trouble even of en- 

little, if any, during next few months, forcing. 

a top ODT official told NATIONAL PE- 

TROLEUM NEWS last week. 

This official said elimination of 
cross-hauling is the only method 
in his opinion which could ma- 
terially improve tank car _ sup- 
plies but he was positive Jus- 
tice Department’s Antitrust Division 
would refuse to approve necessary 
agreements to wipe out cross-hauling. 

“If we could let the companies do Mr. Sutherland said truckers gen- 
a little swapping on cross-hauls, we erally, however, would support an 
certainly could get a lot more oil ODT recommendation to oil com- 
delivered to consumers,” he declared. panies and jobbers to keep their 

ODT at this time, he continued, has docks and terminals at bulk plants 
“absolutely no plans’ for reinstating cpen as many hours per day as is 
such wartime controls as_ limiting necessary for tank truckers to main- 
tank car hauls to 200 miles or more. tain round-the-clock operation. 







Sutherland Concurs 






National Tank Truck Carriers, Inc., 
takes much the same position. NTTC’s 
secretary, C. Austin Sutherland, said 
his group as a whole was not sup- 
porting such an order, which would, 
in effect, throw most of short haul 
burden on tank truckers. 


















Standard of Jersey's New 12-Barge Towboat Launched 













































































“Esso Louisiana,” Standard Oil of New Jersey's new 2,000 h.p. Diesel towboat 
slides into the Ohio River at Dravo Corp.'s Neville Island shipyard, Pittsburgh. 
Towboat replaces the “Sprague.” world’s largest sternwheeler which has been in 
service 45 years. Although not half as large as “Sprague,” new craft is expected 
to outperform her in every respect. “Esso Louisiana” will be commissioned in about 
six weeks and will be used on the Baton Rouge-Louisville run. Powered by twin 
1,000 h. p. Diesels it can handle twelve 9,000-bbl. barges. 
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He said 24-hour daily operations 
would permit for-hire tank truck- 
ers to increase deliveries by about 
one-third over present levels. 


The ODT spokesman also denied 
rumors that his agency was preparing 
to draft an order which would limit 
petroleum shippers to a 48-hour sup- 
ply of tank cars at loading points. 

“Such an order would be imprac- 
tical, to say the least,’ he declared 


Production Behind Schedule 


A solution to tank car supply prob- 
lem, he continued, would be “full- 
scale’ production of new cars, but 
present rate of production has been 
far below expectations. 

A total of 3,362 cars of all types 
(including about 1,000 butane-pro- 
pane cars) has been produced from 
first of year through Nov. 15, an av- 
erage of slightly more than 315 per 
month. Unfilled orders total 8,489 
cars. 


He said production may go higher 
in future months but impact of the 
Marshall Plan may prevent this in- 
crease. He explained that ODT was 
unsuccessful during the war and im- 
mediate postwar period in trying to 
convince War Production Board and 
Civilian Production Agency into al- 
locating more steel into new car man- 
ufacture. 

Under Marshall Plan, he declared 
ODT probably won’t have any better 
luck. 

At present, ODT has been trying to 
boost rail car production by a volun- 
tary allocation program worked out 
with steel and car producers. 

ODT now has legal authority, which 
expires on Feb. 29, 1948, to allocate 
use of rail equipment. President Tru- 
man has asked for continuance 0! 
such authority and it is opinion 
cbservers here that Congress will ¢g 
along with him. 


Pipeline Earnings Increase 


WASHINGTON — Forty-four lars 
oil pipeline companies with annua 
operating revenues of more tha 
$500,000, reported total transport 
tion revenue of $78,643,909 for tl 
third 1947 quarter as compared wil 
$70,479,709 for same quarter of 194 
according to ICC’s Bureau of Tra! 
port Economics and Statistics. Nu 
ber of barrels of oil originated 
line and received from connectio 
by these companies was 604,555,4'% 
in the 1947 quarter and 548,613,7°° 
in the 1946 quarter. 


] 








NATIONAL PETROLEUM NE‘ 5 








tne 
sour 
ban 
mee 
mest 
need 
tee | 
“— 
prod 
grov 
crea, 
beco 
tain 
tank 
forei 

Cc 
dom 
follo 
ican 
it mi 
to 2g] 
cons 
aid, | 
form 
high 


mari 
curit 
mitte 
mere 
is pr 
erate 


Wac 
Out 
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Shipping Advisors Urge 
New Tanker Building 


NPN News Breau 
WASHINGGTON — President Tru- 
an has been told by his Advisory 
‘committee on the Merchant Marine 

hat it may be necessary to subsidize 

rivately owned American tankships 

) bring Middle East oil to this coun- 
ry. 

‘The opening of new oil fields in 
he Persian Gulf area provides a 

yurce of oil that can be used to hus- 
band the country’s resources and to 
meet the demands of increased do- 

estic consumption, but introduces a 
need for large, fast tankers,’”’ commit- 
tee said in report to White House. 

“If the consumption of petroleum 
products in the U. S. continues to 
grow and cannot be met by an in- 
crease in domestic production, it may 
become necessary, in order to main- 
tain an adequate active U. S. flag 
tanker fleet, to subsidize tankships in 
foreign trade.” 

Committee said also that, while 
domestic oil companies have usually 
followed policy of keeping their Amer- 
ican flag fleets modern and efficient, 
it may likewise be necessary in future 
to grant government financial aid for 
construction of newer ships. Such 
aid, it said, could be expected to take 
form of “prototype development of 
high speed, large capacity tankers for 
naval auxiliary service.” 

In recommending large construc- 
tion program for all types of ships, 
in addition to tankers, committee 
stated that fast, modern merchant 
marine is necessary for national se- 
curity and peacetime trade. Com- 
mittee concluded that best type of 
merchant marine would be one that 
is privately owned and privately op- 
rated. 


Wage-Hour Overtime Ruled 
Out for Drivers, Mechanics 


NPN News Bureau 
WASHINGTON Motor carriers 
Supreme Court’s word for it 
they need not pay their drivers 
mechanics according to overtime 
visions of the Wage-Hour Act 
their work is subject to ICC 
even though as little as 3 or 
i©>, of the employer's services are in 
rstate commerce. 
pplication of previous decisions 
conclusion that activities of 
pany’s drivers and mechanics 
under ICC’s power to establish 
fications and maximum hours of 
and overtime requirements 
air Labor Standards Act, there- 
do not apply to them, court has 
1 in 5-to-4 decision. 
ajority opinion, written by Jus- 
Burton, asserted it is “the char- 
ac.er of the activities rather than 
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the proportion of either the employe’s 
time or of his activities that deter- 
mines the actual need for the com- 
mission’s power to establish reason- 
able requirements with respect to 
qualifications, maximum hours of 
service, safety of operation and equip- 
ment.” 

In so holding, high court overruled 
lower court’s opinion in case brought 
by wage-hour administrator of La- 
bor Department against James F. 
Morris, operator of J. F. Morris Cart- 
age Co., Detroit. 


Oil Tonnage Transported 
By Truck Up in September 


NPN News Bureau 
WASHINGTON — Tonnage of pe- 
troleum products’ transported by 
truck during September increased 
0.4% over August and 16.5% over 
September, 1946, according to Amer- 
ican Trucking Assns., Inc. 
Transportation of oil products, 
ATA said, accounted for about 9% 
of total September motor freight ton- 
nage of 2,675,324, which sent asso- 
ciation’s volume index to record high. 
Month’s tonnage was 6.7% over Au- 
gust and 23.7% over September, 1946, 
ATA added. 
Its calculations were based on re- 
ports from 274 carriers in 43 states. 


Separate Radio Channel for 
Pipelines Weighed by FTC 


NPN News Bureau 
WASHINGTON A request for 
assignment of a separate television 
channel to radio service for petro- 
leum pipeline and production stations 
alike is being considered by the Fed- 
eral Communications Commission. 
The request has been made by 
F. W. Littell, Shell Pipe Line Corp., 
Houston, on behalf of the Petroleum 
Industry Electrical Assn., comprising 
representatives of 79 oil companies, 
especially representative of industry 
production and pipeline operations. 


Mr. Littell told FCC that not only 
does the oil industry need a broaden- 
ing of communications services now 
afforded by operation of provisional 
stations in production operations, and 
extension on a more permanent basis 
than now enjoyed, but inclusion of 
pipeline stations in a new service 
would be “particularly desirable.’’ He 
pointed out that the latter stations 
now are accommodated under a “pub- 
lie utilities” classification, and con- 
sequently no satisfactory service now 
exists for those pipelines which are 
not public utilities. 

The commission has indicated it 
hopes to hand down a decision some 
time next month. 















































SALESMEN WITH A KNOWLEDGE OF 
FUNDAMENTALS AND APPLICATION 
OF FUELS AND LUBRICANTS ARE 
WELCOME, ESPECIALLY AT INDUS 
TRIAL ACCOUNTS, BECAUSE THE 
KNOWLEDGE THEY POSSESS ENABLES 
THEM TO INCREASE EFFICIENCY AND 
REDUCE THE COST OF MAINTENANCE 

A SERVICE WELCOMED BY BOTH 
BIG AND SMALL ACCOUNTS. 

A newly revised and enlarged home 
study course designed to give sales- 
men a practical training in the funca- 
mentals and application of fuels and 
lubricants is now ready for enrollments. 


Write for information. 
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DAY OR NIGHT 
VENTALARM 


means SAFE, 
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SCULLY SIGNAL COMPANY 





Cambridge 41, Massachusetts 


Canadian Licensee Empire Brass Mfg. Co., Ltd. 
London, Ontario 
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All the piping materials—from unloaders to pumps to 
GULAR storage tanks to loading racks—are available from 
Crane. All the valves and fittings, pipe and piping acces 


sories can be secured—on one single order—from your 
Crane Branch or Wholesaler. 
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You choose your exact requirements from the world’s 
FLANGES —pobbon greatest line of brass, iron, and steel equipment for all 

h : applications. Undivided responsibility simplifies buy- 
ing and guards against installation troubles. Crane 
Quality—backed by 90 years of manufacturing “know- 
how’’—keeps piping systems on the job longer, at 
lower cost. 


CRANE CO., 836 So. Michigan Ave., Chicago 5, IIL 


Branches and Wholesalers Serving All Industrial Areas 
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(Right) Crane Standard Iron 
Body Double Disc Gate Valve, 
brass mounted, recommended 

T T for general utility service in 
bulk station piping at working 

pressures up to 200 pounds 

W.0.G. See your Crane Cata- 

CHECK log, pages 128 and 129, for 

VALVES choice of patterns to fit your 
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J. P. Mosher, Jr., Market Editor, NPN and Pila't’s 
Other OILGRAM News Bureaus 
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Van Buren &t., 


Products Demand Outpaces Supply in Most Areas; 


Spot Markets Inactive Despite ‘Premium’ Offers 


Demand for refined petroleum products remained 
at all-time November peak throughout the nation the 
past week, and refiners and terminal operators in all 
areas reported increasingly difficult struggle in ob- 
taining sufficient supplies to meet delivery commit- 
ments to their regular accounts. Most marketers east 
of the Rockies said motor fuel consumption had not 
declined substantially since mid-summer, and some re- 
finers and suppliers at East Coast and inland points 
reported being already oversold for November heating 
oil deliveries. 

“Premium” offers remained with no takers in most 
open markets, according to reports, and inquiry was 
said to be particularly active from barge buyers in 
hope of obtaining last-minute shipments before win- 
ter closing of principal inland waterways. In general, 
however, suppliers reported turning down all spot 
offers and channeling all products to regular business. 

At East Coast points, Nos. 2 and 6 oils were said 
to be most heavily sought, and suppliers reported 
many spot buyers willing to pay 10c, and $3.30 per 
bbl. for the two products, respectively. Several Gulf 





ATLANTIC COAST 


‘Premium’ Offers Continue Along Coast 


Suppliers’ East Coast prices were reported unchanged 

third week in November and all products were closely 

1 in face of unusually heavy demand. “Premium” 

rs, but for most part with no takers, continued in 

n market, according to reports, and New York Har- 

suppliers reported especially active inquiry from 

Great Lakes buyers hoping to secure additional material 
before closing of barge canal for the winter. 


several leading New York Harbor marketers said 

y were still undecided over question of extending 
bunkering contracts to customers for 1948 delivery, but 
trary to long-standing tradition, majority were of 
nion that “top” selling prices would be eliminated 
; year in view of rising trend of oil prices. 
several leading suppliers at Middle Atlantic points 
Sad they anticipated gasoline demand to remain at high 
level for next two months. Meanwhile suppliers’ esti- 
mates of their ability to meet customers’ heating oil 
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suppliers reported upper Mississippi barge buyers 
were offering 10.5c for No. 2 fuel, in some cases 1.5¢ 
more than supplier was charging for regular-grade 
gasoline to old accounts. 


On other hand, several large East Coast buyers 
said they could buy only what they could sell com- 
petitively. With many export buyers unable for bal- 
ance of year to obtain licences to lift cargoes from 
U. S. Gulf, cargo of bunker “C” fuel offered at $2.50 
was said to be unsold at end of week in sharp con- 
trast to some cargoes recently priced from $2.75 to 
$2.95 per bbl. 


Meanwhile, transport facilities remained for most 
part committed, and barges for upper Mississippi haul 
or up Hudson through canal were reported most dif- 
ficult to obtain. In the Midwest, spot prices in buyer’s 
cars showed marked difference from seller’s cars, 
and on Eastern Seaboard, supplier said he had been 
offered tanker voyage from Gulf Port to East Coast 
North of Hatteras at 140% over prevailing USMC 
rates. 





needs this winter were mixed. Several at New York 
Harbor said they were already having trouble meeting 
November quotas, some adding they had borrowed No. 
2 fuel against future tanker receipts. On other hand, 
others at New York and Philadelphia said they planned 
to supply customers from 100 to 110% of last year’s 
volume through most of heating season. 

At East Coast points, buyers were reported continu- 
ing to bid “premiums” in effort to shake loose closely 
held products, with Nos. 2 and 6 oils said to be most 
heavily sought. Some prices offered by spot buyers 
were as follows: No. 2 fuel, 10-10.8c; No. 6 fuel, $3.30 per 
bbl.; kerosine llc; and from $3.40 to $3.75 per bbl. for 
0-10 pour No. 5 fuel. 

Decision to delete “top price clause” if bunkering con- 
tracts are extended was result of “bad guesses in past 
years,” one New York Harbor supplier said. He pointed 
out that price currently posted for bunker “C” at New 
York is $2.54 per bbl. as against “1947 top” of $2.02; 
Diesel price posted by most harbor suppliers for spot 
business today is $3.32 per bbl. compared with “top” of 
$2.80 in most 1947 contracts, a difference of 52c per bbl. 
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Summary of Daily Gasoline Prices (Nov. 18 through Nov. 





24) 





UO. S. Motor (ASTM octane) Monday Friday Thursday Wednesday Tuesday 
73-78.5 octane Ethyl: Nov. 24 Noy. 21 Nov. 20 Nov. 19 Nov. 138 

Oklahoma (Group 3) iene (2)9. 75-10. 25(2) (2)9.75-10.25(2) (2)9.75-10.25(2) (2)9.75-10.25(2) (2)9.75-10.25(2) 
Mid-Western (Group 3 basis) ........... (1)9.75-10.25(2) (1)9.75-10.25(2) (1)9.75-10.25(2) (1)9.75-10.25(2) (1)9.75-10.25(2) 
N. Tex. (For shpt. to Tex. & N.M. dest’ns) (1)9 875—11.6(1) (1)9.875-11.6(1) (1)9.875—11.6(1) (1)9.875-11.6(1) (1)9.875-11 6(1) 
W. Tex. (For shpt. to Tex. & N.M. dest’ns) (3)10-10.25(1) (3)10-10.25(1) (3)10-10.25(1) (3)10-10.25(1) (3) 10-10. 25(1) 
BE. Tem. CTEUCK TOAD.) ccccccccocceccecs (1)9.75-10.5(1) (1)9.75-10.5(1) (1)9.75-10.5(1) (1)9.75-10.5(1) (1)9.75-10.5(1) 
Coat. W. TE. CEPUGE TUS.) 2 cccccceces 10(3) 10(3) 10(3) 10(3) 10(3) 


73-75 octane: 


Oklahoma (Group 3) . (6)9-9 BCS) (6)9-9 .25(4) 
Mid-Western (Group 3 basis) naseasees (4)9-9 2: 5(2 (4)9-9 .25(2) 
N. Tex. (For shpt. to Tex. & N.M. dest’ns) (4)9-10 5C1) (4)9-10.5(1) 
W. Tex. (For shpt. to Tex. & N.M. dest’ns) (3)9-9.25(1) (3)9-9.25(1) 
es Bs, CEO BILD bcc cn0essbeeenes (1)8.75—-9.5(1) (1)8.75-9.5(1) 
Cont. W. ZEk. CIFUCK TOS.) occecsccces 9(3) 9(3) 


63-66 octane: 
Oklahoma (Group 3) 





Mid-Western (Group 3 basis) .......... 8 _625(1) 8.625(1) 

N. Tex. (For shpt. to Tex. & N.M. dest’ns) AER ae 

W. Tex. (For shpt. to Tex. & N.M. dest’ns) (4)8 .5-8.75(1) (1)8.5-8.75(1) 
Ie Oe CTOUER TMA) ccccccccvcscecess oe eke. 

Cent. W. Tex. (Truck Tnsp.) ....cse.es. 8.5(1) 8.5(1) 





60 octane & below: 





SE GUO caccccesnnncedeceess (1)8—-8 .625(1) (1)8-8 .625(1) 
Mid-Western (Group 3 basis) ........... (1)8-8 .875(1) (1)8-8 .875(1) 
N. Tex. (For shpt. to Tex. & N.M. dest’ns) (1)8-—-9(1) (1)8-9(1) 

W. Tex. (For shpt. to Tex. & N.M. dest’ns) (2)8.25-8.5(1) (2)8.25-8 .5(1) 
Me Ss CRUE TUM? crccccsvcsvcecoce (1)8-8 .5(2) (1)8-8.5(2) 
Cant... W. Tem. CPUS TOs.) cccscceces 8.25(3) 8.25(3) 


Motor Gasoline, 78-78.5 oct. (Ethyl) (a) 


(6)9-9 


295(4) 








(4)9-9 .2 


(4)9-10 F 


(3)9-9. 
(1)8.75 
9(3) 


25(1) 
9.5(1) 


8 .625(1) 


(1)8.5 


-8.75(1) 


8.5(1) 





(1)8-8. 
(1)8-8. 
(1)8-9( 






625(1) 
875(1) 
1) 


(2)8.25-8 .5(1) 


(1)8-8 


5(2) 


8.25(3) 


(6)9-—9 .25(4) (6)9-9 .25(4) 

(4)9-9 .25(2) (4)9-9 .25(2) 

(4)9-10.5(1) (4)9-10.5(1) 

(3)9-9 .25(1) (3) 9-9 .25(1) 

(1)8.75-9.5(1) (1)8.75-9.5(1) 
9(3) 9(3) 


§_625(1) 8 .625(1) 
(1)8.5—-8.75(1) (1)8.5-8.75(1) 
8.5(1) 8.5(1) 


(1)8-8 .625(1) (1)8-8 .625(1) 
(1)8—-8.875(1) (1)8—8.875(1) 
(1)8-9(1) (1)8-9(1) 
(2)8.25-8 .5(1) (2)8.25-8 .5(1) 
(1)8-8 .5(2) (1)8—-8 .5(2) 
8.25(3) 8.25(3) 


PE EE Seicacccrcesecees oes eee (1)10.6-12.4(1) (1)10.6-12.4(1) (1)10.6—-12.4(1) (1)10.6-12.4(1) (1)10. 6-12.4(1) 
New York harbor, reertedl Wireavease ainsi (1)10.5—11.2(1) (1)10.5—11.2(1) (1)10.5—11 .2(1) (1)10.5—11.2(1) (1)10. 5-11 .2(1) 
Philadelphia ... os cAdeoceeseasices: CRU neces) (1)11.15-12.4(1) (1)11.15-12.4(1) (1)11.15-12.4(1) (1)11.15-12.4(1) 
Philadelphia, barges rere eer ere eT ee eee (1)11.05—11.2(1) (1)11.05-11.2(1) (1)11.05-11.2(1) (1)11.05-11.2(1) (1)11. 05-11 2(1) 
BOAIMOTE 6c cece Sitacnale decadent ecocees (1)10.175—12(1) (1)10.175—-12(1) (1)10.175—12:1) (1)10.175—12(1) (1)10.175-12(1) 
SD Sa ncoc-cn.0'9'e 00. 0b4'0 66.0068 (1)10.075-10.85(1) (1)10.075-10.85(1 (1)10.075—-10.85(1 (1)10.075-10.85(1 (1)10.075-10.85(1 





Motor Gasoline 74-76 oct. 


ee ED 6 osu a wos. d 600-066b:0-0 4 410 (1)9.6-10.9(1) (1)9.6—-10.9(1) (1)9.6—-10.9(1) (1)9.6—-10.9(1) (1)9.6-10.9(1) 
New York harbor, barges .............:. (1)9.5-10.7(1) (1)9.5-10.7(1) (1)9.5-10.7(1) (1)9.5-10.7(1) (1)9.5-10.7(1) 
Philadelphia ........ $65-06.00.0006.06600008 (2)9.9-10.9(3) (2)9.9-10.9(3) (2)9.9-10.9(3) (2)9.9-10.9(3) (2)9 .9-10.9(3) 
PEE, WRENS occ. cic cc cicccceccoeses (1)9.8-10.2(1) (1)9.8-10.2(1) (1)9.8-10.2(1) (1)9.8—10.2(1) (1)9.8-10.2(1) 
EE O0tkn 5s cadbesteconses 6660604806 (1)9.175-10.5(1) (1)9.175-10.5(1) (1)9.175-10.5(1) (1)9.175-10.5(1) (1)9.175-10 5(1) 
eoccccccceccenceceocece (1)9.075-9 .6(1) (1)9 or 5-9 .6(1) (1)9.075-9 .6(1) (1)9 .075—9 .6(1) (1)9.075-9.6(1) 


Motor Gasoline: 
Western Penna., Bradford-Warren: 


Ce RRS earn (1)10.25-10.4(1) (1)10.25-10.4(1) 


MOU Gwar Gaus 6ORGte céeeenedaeue ae (2)10-10.5(3) (1)9.75-10.5¢ 





Note: Gasoline prices are reported in each day’s Platt’s OILGRAM Daily Price Service. 


panies quoting the lows & highs of the ranges. 


3) (1)9.7 


(a) Postings of one supplier at Philadelphia & Baltimore are for Min. 80 Oct. (A.8.T.M.) Ethyl. 


(1)10.25 


5—10.5(3) 


10.4(1) (1)10.25-10.4(1) (1)10.25—-10.4(1) 


(2)9.75-10.5(3) (2)9.75—-10.5(3) 


Figures shown in parentheses indicate number of com- 



































GULF COAST 
Open Spot Market Continues Inactive 


No spot cargo sales or new offerings were reported by 
suppliers at the Gulf the past week. Except for ship- 
ments under contract, activity was confined to exchanges, 
suppliers said, with object of most swaps No. 2 or bunk- 
er “C”’ fuel. Export inquiry for cargoes of all products 
was said to have tapered off somewhat because export 
quotas for balance of year were for most part exhausted. 

Some signs of product easing was reported, however, 
and, in contrast to bunker “C”’ priced recently as high 
as $2.95, one buyer said he had been offered cargo at 
$2.50 per bbl. 

Only other cargo reported available the past week was 
70-72 oct. leaded gasoline, but, in general, offerings 
continued scarce and “at high prices,” trade sources 
said. Some East Coast buyers said they were unable 
to buy and sell competitively No. 2 offered at 9.5c, and 
kerosine at 10.25c. 

Shortage of tankers for commercial liftings would 
have effect of backing up supplies at Gulf terminals, 
according to reports, were it not for large current lift- 

ings for the government. If shortage persists, one trader 
said, product will go eventually to buyer who can ar- 
range for cargo liftings, and some ship loans were said 
to be in progress with part cargo of product as com- 
pensation. 


Midwestern buyers were reported to be slightly better 
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MIDCONTINENT 
Fuel Oil Demand Rises; ‘Gas’ Call Heavy 


Grade 26-70 natural gasoline prices rose 0.25c the pe 
week, 


unchanged in 
sing demand for 
refiners generally said gasoline call continued wu 
usually high with only slight letup noted in some area 
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Delays of light oil shipments up to a week due to 
slow turnaround of tank cars and large volume of ma- 
terial moving were reported by several sources, but drop 
n demand for asphalt and road oil was said to have 
uade dirty cars more easily available for heavy fuel 
hipments. 

Two sales of motor gasoline were reported during the 
eek. North Texas refiner said he had sold five cars 
ich of Ethyl at 11c and regular-grade at 10.25c, F. O. B. 
plant, in buyer’s cars to another refiner in “Indiana- 
(llinois area,” and Oklahoma refiner reported selling 
vo cars of Ethyl at 10.25c to a jobber. 


WESTERN PENNA. 
Some Light Products Priced Higher 


Some light products prices continued to edge higher 
the past week in lower Western Penna. field with ad- 
vances in quotations reported by two refiners. Refiners 
generally said they were behind on orders for regular- 
grade gasoline, kerosine and all grades of light fuels, and 
demand for lubes and scale wax continued strong. Re- 
finers of petrolatums reported sales on increase during 
past month, and one said volume to date compared 
favorably with 1946 “which was a good year.” 

Several refiners both in Bradford-Warren district and 
lower field said they were getting increased number of 
inquiries for regular-grade gasoline from dealers in vicin- 
ity, as many dealers were reported operating on more 
stringent allocations from their regular suppliers. 

Lubes remained hard to find, according to reports. 
Refiner reported buying one car 200 vis. neutral at 40.25c 
delivered, with freight charge approximately 0.4c, but 
only occasional and scattered lots of neutrals, bright and 
cylinder stocks were reported available. Another refiner 
reported receiving offer of some bright stock provided 
he could release some gasoline in exchange, but said 
he had none to offer. 

Early in week, lower field refiner reported advanc- 
ing his prices for Stoddard solvent and 47 w.w. kerosine 
to 10.25e. Second lower field refiner increased his quo- 
tations 0.25 to 0.5c with new price of 10c for regular- 
grade, 9.75c for 45 w.w. Kerosine, and 9.5c for Nos. 2 
and 36-40 fuels. 

At end of week, lower field prices reported for 45 w.w. 
kerosine ranged upward from 9.5c, and from 9.25 to 10.5c 
for No. 2 fuel. 


MIDWESTERN (Chicago-E. St. Louis Area) 


Gasoline Demand Fails to Slacken 
\lthough stocks of gasoline at refineries were slight- 
ly higher in the Midwest, refiners “were not feeling a 
rmal seasonal slackening of demand” and were gener- 
ally hard-pressed in the pipeline area and at lake ter- 
nal points, according to reports the past week. Posted 
prices for all products were reported unchanged. 
ne refiner’s problem was to decide whether to “par- 
ly fill all his lake terminals, or completely fill some.” 
‘ther refiner, “distressed” at at least six terminals in 
Midwest, said he had “finally” located a firm offer 
Ethyl gasoline at 10.5c, Group 3, in buyer’s cars. An 
r of 10 cars of regular-grade gasoline at llc, E. 
as, in buyer’s cars was “too high,” he said. 
\ tank car marketer reported sale of 3 cars of regu- 
erade gasoline at 10.875c, Group 3, seller’s cars; an- 
‘ ra sale of 10 cars of Ethyl at 10.5c, and 2 cars of 


+ 
t 


ember 26, 1947 


OIL MARKETS 


60 oct. and below at 9c, F.O.B. Shreveport, selier’s cars. 
Other marketers said regular-grade gasoline was of- 
fered up to 11.125c, E. Texas, in seller’s cars. 

Group 3 tank car prices for regular-grade and Ethyl 
gasoline posted by Midwest refiners ranged from 9 to 
9.25c, and 9.75 to 10.25c, respectively. Refiners’ prices 
for 60 octane and below ranged from 8 to 8.875c, Group 3. 

All trade sources continued to report distillate fuels 
closely held, but two marketers cited instances of some 
jobbers in Wisconsin and Minnesota having rejected 
shipments of domestic burning oil because of full stor- 
age. 





Spot trading in distillate fuels was limited to scanty 
purchases by marketers. ‘A little’ No. 2 straw at 8.375c, 
Group 3, was purchased by one marketer, while others 
reported buying ‘a couple’ of cars of 42-44 kerosine 
at 9.25c, F.O.B. Shreveport, and 5 cars of range oil at 
10.25c, F.O.B. E. Texas. A refiner, whose last purchase 
of range oil had been at 9.5c, E. Texas, buyer's cars, said 
he “backed-off’” when supplier advanced his price for 
range oil to 10c for December delivery. Among Mid- 
west refiners, No. 2 straw was posted at 7.25 to 7.625c; 
42-44 kerosine, 7.5 to 8.25c; range oil, 7.75 to 8c, Group 3. 


CENTRAL MICHIGAN 
Light Fuel Oil ‘Imports’ Increase 


Refiners showed increased interest in out-of-state dis- 
tillate fuels, and their reports the third week in Novem- 
ber indicated light burner oils were entering the state 
in larger volume to meet a surging demand. Whether 
they liked it or not, refiners said they were under pres- 
sure to supply fuel for new burners, estimated to have 
increased 50% since the war, 30% this past summer 
in some areas. 

Laid-in cost of No. 2 straw fuel from other refinery 
areas was reported by refiners to range from 12.5 to 
15¢c, with jobbers bidding top prices to get supplies. 
In some areas, refiners said, range oil and prime white 
distillate was being sold on a “cash and carry” basis at 
service stations for 17c a gal.; kerosine at 18c. Pur- 
chase of No. 2 fuel at 8.625c, N. Texas “part in buyers’s 
cars,’ was reported by one refiner. An offer of No. 2 
fuel at 8c, buyer’s cars, F.O.B. Mississippi, also was 
reported by a refiner. 

Central Michigan refiners’ prices for distillate fuels 
ranged from 10.125 to 11.125c for range oil; 10.25 to 
10.5¢c for p.w. distillate; 10.375 to 11.625c for 46-49 
kerosine and 9.625 to 10.625c for No. 2 straw, F.O.B. 
refineries. 

Although demand from an estimated army of 300,000 
deer hunters in the state continue to keep refiners and 
jobbers “dry” of gasoline, demand is expected to drop-off 
sharply at the close of the season, Nov. 30. 

One refiner reported his present supply of gasoline to be 
1/10 of the 150,000 gals. he had at this time last year; 
another said he was working on a gasoline allocation 
plan to 1948 to be put into effect on Jan. 1. Refiners’ 
posted prices for regular-grade gasoline ranged from 
11.3 to 13c, F.O.B. refineries. 





Crude Oil Prices 


Complete tabulation of crude oil prices is 
printed on pages 58, 59. 
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OIL PRICE SECTION 


At Refineries and | 


Terminals and by 
Tank Wagon 


Prices herewith are reproduced from Platt’s 
OILGRAM Daily Oil Price Service, associated 
with National Petroleum News, whose repre- 
sentatives in all NPN-OILGRAM offices de- 
vote their time exclusively to reporting oil in- 
dustry prices everywhere. 

Prices shown in tables are sales prices or 
quotations or general offers or posted prices by 
refiners, by pipeline terminal operators, and by 
tanker terminal operators; for current sales 
and snipments; for the business day or period 
stated; except Tank Wagon prices, prices are 
for bulk lots such as tank car, truck trans- 
port, barge; prices applying to barges or car- 
goes or truck transport lots only, so desig- 
nated; FOB refineries or terminals; in cents 
per gal., except per bbl. where $ sign is 
shown; wax and petrolatums in cents per 
pound; ex all fees and taxes; for crude oil 
and its products lawfully produced and trans- 
ported; reported as received by OILGRAM and 
National Petroleum News but not guaranteed; 
for subscribers’ private use only and not for 
resale or distribution or publication. Octane 
ratings are ASTM unless otherwise noted. Par- 
enthetical figures before and after prices indi- 
cate number of companies quoting the lows 
and highs of the ranges. For further details 
of price conditions apply to any NPN—OIL- 
GRAM office or see back of any OILGRAM 
Price Service invoice. 

For complete price service delivered daily 
from nearest OILGRAM publishing office, New 
York, Cleveland and Tulsa, address Platt’s 
Price Service, Inc., 1213 West 3rd St., Cleve- 
land (13), Ohio. Annual subscription rate in 
U. 8.: $125 per year, payable in advance. 










































Refinery Gasoline 







Prices 
OKLAHOMA (Group ~“e™ 





Prices in Effect 





Nov. 2 Nov. 17 






78-78.5 Oct. 






Ethyl .....(2)9.75-10.25(2) (2)9.75-10.25(2) 
73-75 Oct. ..(6)9-9.25(4) (6)9—-9,25(4) 
63-66 Oct. 

60 Oct. & 
below .....(1)8-8.625(1) (1)8-8.625(1) 






MID-WESTERN (Group 3 basis) 
78-78.5 Oct. 







re (1)9.75-10.25(2) (1)9.75-10.25(2) 
73-75 Oct. ..(4)9-9.25(2) (4)9-9.25(2) 
63-66 Oct. 8.625(1) 8.625(1) 
60 Oct. & 

below .....(1)8-—-8.875(1) (1)8-8.875(1) 








CHICAGO—(FOB Chicago district refineries & 








p.l. terminals) | 
78-78.5 Oct. } 
Ethyl Sebi te | 
74-76 Oct are ae 
N. TEX. (For shpt. to Tex. & N.M. dest’ns.) 
: 








60 Oct.& below(2)8.25-—8.5(1) 
E. TEX. (Truck Tnspt.) 


(2)8.25-8.5 






Ethyl (1)9.875—-11.6(1) (1)9.875—-11.6(1) 
73-75 Oct. ..(4)9-10.5(1) (4)9-10.5(1 
63-66 Oct. .. eas 
| 60 Oct.& below(1)S8—9(1) (1)8-9(1) 
| W. TEX. (For shpt. to Tex. & N.M. dest’ns.) | 
| 78-78.5 Oct. 
BR cw cces (3)10-10.25(1) (3)10—-10.25(1) 
73-75 Oct. ..(3)9-9.25(1) (3)9-9.25(1) | 
| 63-66 Oct. ..(1)8.5—8.75(1) (1)8.5—8.75(1 
| 












| 78-78.5 Oct. .(1)9.75-10.5(1) (1)9.75-10.5(1) 

| 73-75 Oct. ..(1)8.75-9.5(1) (1)8.75-—-9.5(1) 
60 Oct.& below(1)8—8.5(2) (1)8—-8.5(2) 
CENT. W. TEX. (Truck Thspt.) 
78-78.5 Oct. 10(3) 10(3) 
73-75 Oct. 9(3) 9(3) 
63-66 Oct. 8.5(1) 8.5(1) | 
60 Oct.& below  8.25(3) 8.25(3) 
KANSAS (For Kansas destinations only) | 
78-78.5 Oct. 

Ethyl .....(1)10.3-11(1) (1)10.3-11(1) 

73-75 Oct. ..(2)9.3-10(1) (2)9.3-10(1) 
63-66 Oct 






60 Oct.& below(1)8.6-9.25(1)  (1)8.6-9.25(1) 
ARK, (For shipment to Ark. & La.) 
78-78.5 Oct. 










Ethyl .... 10.25(1) 10.25(1) 
73-75 Oct. . 9.25(1) 9.25(1) 
60 Oct.& below, 

unleaded .. 8.5(1) 8.5(1) 
WESTERN PENNA. 
Bradford-Warren: 
74-76 Oct. ..(1)10.25-10.4(1) (1)10.25-10.4(1) 





Other districts: 
74-76 Oct. ..(2)10-10.5(3) (2 
CENTRAL MICHIGAN (FOB Central 
an refineries.) 
. 8. Motor: 
78-78.5 
Oct. ...(1)12.125-13.5(1) (1)12.125-13.5(1) 
73-75 Oct..(1)11.3-13(2) (1)11.3-13(2) 
Str. run gaso- 
line, excl. De- 





19.75-10.5(2 


Michi- 


















troit shpt. (1)10.125-11.25(1) (1)10.125-11.25(1) 


52 





SPECIAL NOTICE ; 

Owing to present short supply of many products, some sellers are withholding 
public quotations or the posting of firm prices on some products but are giving 
OILGRAM the prices they otherwise would quote to trade in general and which 
today they confine mostly to their regular customers only. 


Nov. 17 


Ohio quotations for statewide de- 


Prices in Effect Nov. 24 
OHIO (S. O 
livery and subject to exceptions for local price 


disturbances, ) 
73-75 Oct. 

CALIFORNIA 

Los Angeles dist. : 


13.25 


80-82 Oct. 
Ethyl ...(1)11-13.35(1) 
74-76 Oct..(2)9.5—-11.35(1) 
San Fran. dist.: 
80-82 Oct. 
Ethyl ...(1)12-13.85(1) 
74-76 Oct..(1)10—-11.85(1) 


(1)11-13.35 


(2)9.5 


(1)12-13.85 
(1)10-11 


Kerosine, Gas & Fuel Oils 


OKLAHOMA (Group 3) 
41-43 w.w. 

kero. 
42-44 w.w. 
Range oil 
58 & above 


. .(4)8-8.25(6) 


«+. (2)7.75-8(2) 


- «+ + (1)7.875-8.125 (2) (1)7.875-8.125(2) 


(3) 8-8.25(6) 


(2)7.75-8(2) 





D.I. Diesel(1)7.625-8.75(1) (1)7.625—-8.75(1) 
No. 1 p.w...(1)7.375-7.875(2) (1)7.375-7.875(2) 
No. 1 straw. (2)7.875—-9(1) (2)7.875-9(1) 
No. 2 straw. (1)7.25-8.75(1) (1)7.25-8.75 
No. 3 . -(1)7.375-7.5(2) = (1)7. 

No. 6. ...(1)$2.00—-2.50(1) (1)$2.00—2.50(2) 
14-16 grav. fuel $2.20(1) $2.20(1) 


MIDWESTERN (Group 3 basis) 


41-43 w.w..(1)7.375-8.125(2) (1 


42-44 w.w...(1)7.5-8.25(2) 
Range oil ..(1)7.75—-8(1) 
58 & above 

D.I. Diesel(1)8—8.75(1) 
No. 


No. 2 straw. (1)7.25—-7.625(3) 
MO. 3 scsceos (1)7.25-7.375(1) 
ee (1) $2.00—2.35(2) 


1 p.w..(1)7.375-7.875(2) ( 


ee 


CHICAGO—(FOB Chicage district refineries & 


p.l. 
gal.) 
No 


terminals; 


1 fuel... 
No. 2 fuel... 
No. 3 fuel... 
53-57 D.I. 

Diesel 
58 & above 

D.I. Diesel. 9.75(1) 
No. 5 fuel... 7.2(1) 
No. 6 fuel...(1)6.4-6.5(1) 
N. TEX. (For shpt. to Tex. & 
41-43 w.w...(1)7.25-8(2) 


42-44 w.w...(1)7.75—8.25(2) 
OO Ghkss. .650%0 )7.5-8.75(1) 
No, 2 straw. 


No. 6 fuel... (3)$2.00-2.28(1) 











all fuel oil prices 


in cnt. per 


9.75(1) 

7.2(1) 
(1)6.4-6.5(1) 
N.M. dest’ns.) 
(1)7.25-8(2) 
(1)7.75—8.25(2) 


(1)7.5-8.75(1) 


(3)$2.00—2.28(1) 





W. Tex. (For shpt. to Tex. & N.M. dest’ns.) 
42-44 W.w... 8.5(1) 8.5(1) 
No. 1 straw. 7 (2) 7.75(2) 
No. 2 straw. (1)7-7.5(3) (1) 7-7.5(3) 
Pan.  Gtasac 7.25 7.25(1) 
No. 6 fuel. ..(1)$2.41-2.50(1) (1)$2.41-2.50(1) 
E, TEX, (Truck trnspt.) 
$1-43 w.w...(1)7.25-7.75(3) (1) 7.25—7.75(3) 
42-44 w.w...(1)7.5-8(1) (1)7.5-8(1) 
45 cetane 
diesel * 
58 & above 
D.I Diesel(1)7.25-—7.5(1) (1)7.25-7.5(1) 
U.G.I. gas oil 6.5(1) 6.5(1) 
No. 2 fuel.. 7.75(1) 7.751) 
No. 6 fuel (2)$2.00-—2.35(1) (2)$2.00-2.35(1) 
CENT. W. TEX. (Truck trnspt.) 
41-43 w.ew...(1)7.75-7.875(1) (1)7.75-7.875(1) 
52 & bel. D.I. 
Diesel ee 7.5(1) 7.5(1) 
58 & abv. D.I. 
Diesel 7.25(1) 2: 
o.G.0, 968... 6 5(1) 3 
No. 1 fuel... 7.75(1) 7.75 
No. 2 fuel... 7.5(2) 7.5(2) 
No. 3 fuel... 7.25(1) 7.25(1) 
No. 6 fuel (1)$2.10—-2.27(1) (1)$2.10-2.27(1 


KANSAS (For Kansas destinations only) 


12-44 w.w...(1)8.25-9(1) 
58 & abv. D.I 

Diesel ..(1)8.25-8.75(2) 
No. 1 fuel... (1)7.9-8.625(1) 
No. 2 fuel... (1)7.7-8.5(1) 
No. 6 fuel. ..(1)§$2.15—2.25(3) 
ARK. (For shipment to Ark. 
42-44 wW.w... 8.125(1) 


Tractor fuel. 
Diesel fuel 52 

& below .. 7.75(1) 
Diesel fuel 58 


8.5(1) 


& above 8(1) 
No. 2 fuel... 7.625(1) 
No. 3 fuel... 7.375(1) 


WESTERN PENNA, 
Bradford-Warren: 


1 wow. . (2)10—-10.25(1) 
No. 1 fuel.. 10(1) 

No. 2 fuel 9.75(2) 

No. 3 fuel.. 9.7501) 
36-40 gravity 9.5(¢1) 
Other districts: 

45 w.w .(1)9.5-10(2) 

17 W.Ww ..»-(1)9.5-10.25(1) 
No, 1 fuel (2)9.75—-10.5(1) 
No. 2 fuel (3)9.5-10.5(1) 
No. 3 fuel (1)9.5-10(1) 
36-40 gravity(3)9.5—10.5(1) 


CENTRAL MICHIGAN (FOB 
refineries. ) 
Range oil(1)10.125-11.125(1) (1 


(1)8.25-9(1) 
(1)8. 25 
(1)7.9-8.625(1) 
(1)7.7-8.5(1) 
(1)$2.15-2.25(2 
and La.) 
8.125(1) 
8.5(1) 


(2)10—10.25(1) 
10(1) 
9.75(2) 
9.7501) 
9.5(1) 


(1)9.25—-10(2) 
(1)9.5-10(2) 
(1)9.5-10.5(1) 
(1)9-10.5(1) 
(1)9.25-10(1) 
(1)9.25-10.5(1) 
Central Michigan 


)10.125-11.125(1) 








Prices in Effect Nov. 24 Nov. 17 
CENTRAL MICHIGAN 
46-49 w.w. 

kero. (1)10.375-11.625(1) (1)10.375-11.625(1) 
P.W. distillate(2)10.25—10.5(3) (2)10.25-10.5(3) 
No. 2 light 


straw ..(1)9.625-10.625(1) (1)9.625-10.625(1 
No. 3straw(1)9.375-10.375(1) (1)9.375-10.375(1) 
U.G.I. gas oil(1)9-10(1) (1)9-10(1) 
No. 5 fuel...(2)8.5-8.875(1) (3)8.5-8.875(1) 
No. 6 fuel... (4)8—-8.875(1) (4)8-8.875(1) 
OHIO (S. O. Ohio quotations for statewide 
delivery) 
Kerosine 11.4 11.4 
CALIFORNIA 
San Joaquin Valley: 
Heavy fuel a 

(PS 400)... $1.75(1) $1.75(1) 
Light fuel 

(PS 300).. 1.95(¢1) 1.95(¢1) 
Diesel fuel 

(PS 200).. 7.65(1) 7.65(1) 
Stove dist 

(PS 100).. 9.15(1) 9.15(1) 
Los Angeles: 
10-43 w.w. ..(1)8.4—-10.15¢1) (1)8.4—10.15(1) 
Heavy fuel 

(PS 400). .(1)$1.75-1.85(2) (1)$1.75-1.85(2 
Light fuel 

(PS 300). .(1)$1.95-2.05(3) (1)$1.95-2.05(3 
Diesel Fuel 

(PS 200). .(1)6.5—7.65(1) (1)6.5-7.65(1) 
Stove dist. 

(PS 100). .(1)7.25-9.15(1) (1)7.25-9.15(1) 
San Francisco: 
10-43 w.w...(1)11.55-11.65(1) (1)11.55—-11.65(1 
Heavy fuel 

(PS 400). .(1)$1.80—-1.90(1) (1)$1.80-1.90(1 
Light fuel 

(PS 300). .(1)$2.00-2.10(1) (1)$2.00-2.10(1 
Diesel fuel 

(PS 200). .(1)7.95-8.15(1) (1)7.95-8.15(1) 
Stove dist. 

(PS 100). .(1)9.45-—-9.65(1) (1)9.45—-9.65(1) 


Lubricating Oils 
WESTERN PENNA. 
Prices are for sales made, or offers reliably 
reported, to jobbers & compounders only. 


VISCOUS NEUTRALS—No. 3 col. Vis. at 70° 
F. 

200 Vis. (180 at 100°) 420-425 fi. 

DPA: ciksecn 45(1) 45(1) 
10 p.t 44(1) 44(1) 
2 See 43(1) 43(1) 
25 p.t. ......(1)39-41(1) (1)39-41(1) 
150 Vis. (143 at 100°) 400-405 fi. 

So ee eee 43(1) 43(1) 
fs a 42(1) 42(1) 
Be Pies cence 41(1) 41(1) 

/ - ? Saar (1)38-39(1) (1)38-39(1) 


CYLINDER STOCKS: 


Brt. stk., 145-155 vis. at 210°, 540-550 fl. No 
8 col. 
10 p.t. 47(1) 47(1) 
ae Th. ose eee 46(1) 46(1) 
i eee (2)42-43(2) (2)42-43(2) 
600 S.R. 

filter’ bl (2)33-34(2) (2)33-34(2) 
650 S.R. ....(2)34-35(2) (2)34-35(2) 
600 fi. (1)36-37(2) (1)36-37(2) 
Gee Be siccaes 39(2) 39(2) 
MID-CONTINENT 
Neutral Oils (Vis. at 100° F. 0 to 10 P.P.) 
Pale Oils 
Vis. Color 
60-85—No. 2.(1)10.5-—11(1) (1)10.5—-11(1) 
86-110—No. 2(1)11-11.25(2) (1)11-11.25(2 
150—No. 3 ..(2)18-18.5(1) (2)18—18.5(1) 
180—No. 3 ..(1)18.5—19(3) (1)18.5—-19(3) 
200—No. 3 (3)19-19.5(1) (3)19-19.5(1) 
250—No. 3 (2)20-20.5(2) (2)20-20.5(2) 
280—No. (2) 21-21.5(2) (2)21-21.5(2 
300—No. 3 22(3) 22(3) 
Red Oils 
200—No. 5 .. 19(2) 19(2) 
300—No. 5 21.5(1) 21.5(1) 


Bright Stock—Vis. at 210° (FOB Tulsa bas 


200 Vis. D.. 35(1) 35(1) 
150-160 Vis. D: 

0 to 10 p.p. 31(4) 31(4) 
10-25 p.p 30.5(1) 30.5(1) 
25-40 p.p. . Rie ila 
150-160 Vis. E 30(1) 30(1) 
120 Vis. D: 

0 to 10 p.p 30(4) 30(4) 
600 S.R. 

(Olive green) 21(2) 21(2) 
Black Oil 12(1) 12(1) 


SOUTH TEXAS (Neutral Oils) 
Pale Oils (Vis. at 100° F. FOB refineries, for 
domestic shpt.) 





Vis. Color 

100 1%-2%..(3)8.5-9.5(1) (3)8.5—-9.5(1) 
200 No. 3.(3)11-12.5(1) (3)11-12.5(1) 
300 No. (3)11.75—-13.5(1) (3)11.75—13.5 
900 No. 

21%4-3% ...(1)12.5-14.5(1) (1)12.5-14.5 
750 No. 3-4. .(1)13-—15.5(1) (1)13-15.5(1 
1200 No. 3-4. (1)13.75-16(1) (1)13.75-16(1 
2000 No. 4...(1)14.5-16.5(1) (1)14.5~—-16.5' 


Red Oils _ 





100 No. 5-6. .(2)8.5—9.5(1) (2)8.5-9.5(1) 
200 No. : (3)11-12.5(1) (3)11-12.501 
300 No. 3. .(3)11.75-13.5(1) (3)11.75-13.5 
500 No. 3. .(1)12.5-14.5(1) (1)12.5—14.5' 
750 No. 5-6. .(1)13-—-15.5(1) (1)13-15.5(1 
1200 No. 5-6.(1)13.75-16(1) (1)13.75—-16(1 
2000 No. 5-6.(1)14.5-16.5(1) (1)14.5-16.5( 
(Continued on next page) 





NATIONAL PETROLEUM 
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Other 
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Oil Price Section 








Prices in 


Pale Oils: 
Vis. Color 































0-85—No. 2 12.25(1) 12.25(1) 
36-100-—No. 2 12.75(1) 12.75(1) 
)0—No. 3 20(1) 20(1) 
80—No. 3 20.5(1) 20.5(1) 
00—No. 3 20.5(1) 20.5(1) 
0—-No. 3 .. 21.5(1) 21.5(1) 
Ked Oils 
. S0O—No. 5 20.5(1) 20.5(1) 
00—No. 5 20.5(1) 20.5(1) 
)0—No. 5 21.5(1) 21.5(1) 
S0O—No. 5 22.5(1) 22.5(1) 
00—No. 5 23(1) 23(1) 
Note: Viscous oils, 15 to 30 p.p. are quoted 
xc lower; 60-85 and 86-110 No. 2 non-viscous 
ls, 15 to 30 p.p. 0.25c lower. 
Unfiltered Steam Refined (Viscosity at 210°) 
0 20.5(1) my 5(1) 
21.5(1) 5(1) 

( 22.5(1) 32/51 
Bright Stocks, 160 vis. at 210° No. 8 color 
10 p.p 32(1) 32(1) 

25 p.p 31.5(1) 31.5¢1) 
to 40 p.p 31(1) 31¢1) 
2 filtered Cyl 
Stock 22.5(1) 22.5(1) 





Note: 
dd 0.5c 





Effect 


Neutral oils vis. 


Nov. 





Refinery Prices—continued 


24 Nov. 17 
CHICAGO (From Mid-Continent p.l. crude) 
at 100° F. 0 to 10 p.p 


To obtain prices delivered in Chicago 
per gal. 









BULK STORAGE TANKS _. 
and SAFWALKS 


for Your Immediate 


Needs! aio 


<= 




















BS&B 
Welded Tanks 
. horizontal f 
and vertical 
capacities up to 
34,000 gallons. 
BS & B Safwalks 
assembled 
o the site. 





Natural Gasoline 


Group 3 & 





Breckenridge prices are 
blenders on freight Basis shown below. Ship- 
ments may originate in any Mid-Continent 
manufacturing district.) 
FOB GROUP 3 

de 26-70 7.125( Quote) 
FOB BREC KENRIDGE 
6.625( Quote) 6.3 


to ee ac ama 









6.875 (Quote) 






ide 26 70 


75( Quote) 


























































LPG Prices ; 
(Of refiners, FOB refineries, in cents per gal., i 
tank onze or teanepect — iene i For complete details, write today to the 
om- = a “4 . * e- ° 
ccemcial Deatstel aaah aanen Special Products Division, Black, Sivalls & 
bly District Propane Propane Butane Butane Bryson, Inc., Power and Light Building, 
Y. Harbor 7.5(2) 7.5(1) 7.5(1) 7.5(1) Konsas City 6, Missouri 
70° idelphia 752)... ose eee of : 
. B ultimore .. 7.5(1) eese ° —_ 
Hastings, W.Va.6.75(1) ... 6(1) : FeReicm rmeureres emvite® OLE conte hadrons: BUCK, RANSAS CITY, OA 
New Orleans.. BIAS ccvc anes ee 
iuston ress re ae: BLACK. SIVALLS. & BRYSON. INC. 
Tank cars only. KANSAS CITY, MO OKLAHOMA CITY, OKLA 
Naphthas and Solvents 
FOB Group 3) 
Stoddard 
vent (1)9.375-9.625(5) (1)9.375-9.625(5) 
aan A Good Wa S 
Ne naphtha (1)9.875-10.125(4) (1)9.875-10.125(4) t t t 
vata. y to ar 
.(1)9.875-10.125(6) (1)9.875-10.125(6) 
M aL tee 
rits (1)8.875-9.125(6) (1)8.875-9.125(6) 
—z Your Day 
ng . (1)9.375-10.125 (4) (1)9.375-10.125(4) 
Lacquer 
dil. . ..(3)10.375-10.625(1) (3) 10.375-10.625(1) ; 
Benzol dil. (1)10.75-11.125 5(1) (1)10.75-11.125(1) Many oil men read OILGRAM NEWS every morning be- 
Bradford-Warren: P 
Stoddard fore they set up their plans for the day, . . Its brief, ac- 
Other Districts: . 7 
u treated Npth 10(1) 9.75(1) curate accounts of the important oil news not only start 
Stoddar F 
vent (3)10-10.25(2) 10(5) P , , 
game (®. ©. @uatations Ser ctasewile éc- you off with a feeling of confidence, but also help you make 
livery); V.M.&P. naphtha D.C. naphtha, Var- 
nolene & ; ici . mk 
eh 14.8 tight decisions—quickly. 
Rubber solvent 14 14 
E. TEXAS (Truck Trnspt.) 
Stoddard Solv. (1)9.25-9.75(1) (1)9.25-9.75(1) ” P z . 
Wax That’s why executives have Oilgram News placed on top 
WESTERN PENNA. (Bbls. C.L.) -j ine’s mail. They cet i ;' — 
White Crude Seale: of their morning’s mail. They get important oil news first 
. 124 A.m.p.(1)6.5—9.25(1) (1)6.5-9.25(1) 1 f d 
24-126 A.m.p.(1)6.5-9.25(1) (1)6.5-9.25(1) thing—tor immediate acti i ecessary 
MID-CONTINENT (C.L. FOB Refinery) 8 te action, if necessary. 
Semi-refined : 
13 134 AMP, 
CHICAGO’ (FOB’ Chicago district refinery of Why not see how Oilgram 
One refiner, in bags, carloads. Carloads, slabs 
lo 0.75¢ less Melting points are EMP . 
3 (ASTM) methods; add 3° to convert into News helps you? 
) 
refined: 
1 2 qecenge only)6.85 6.85 
25-127 , id 7.15 . ae 
127.129 Fr > FREE One month trial subscription, upon request. 
5 32-134 7.95 7.95 Please use your company letterhead. 
(1 7 8.6 8.6 
5 Petrolatums 
, WI TE RN PENNA. (Bbls., carloads; tank 
0.5¢ less. ) 
1 White. (1)6.75-8(1) (1)6.75-8(1) 
o Vhite (1)5.75-—7.25(1) (1)5.75—7.25(1) 
"1 White. (1)5.5—6.75(1) (1)5.5—6.75(1) 
‘ mbe 1 5(1) (1)4—5.5(1) 
o( (1)3.75-5.25(1) (1)8.75—-5.25(1) R 
(1)4-5.125(1) (4. 3 sett} 1213 West Third Street Cleveland 13, Ohio 
. Ny I yr O64 OAT 
NEWS nber 26, 1947 
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BAYOU STATE 
10-W, 20-W, 
PALE NEUTRALS 


Quality lubricants that 
flow instantly and lubri- 
cate fully at any tempera- 
ture to 40° below zero. 


@ FROM SELECT 
MID-CONTINENT CRUDE 
e@ HIGH FLASH AND FIRE... 
LOW CARBON 

@ SUPERIOR VISCOSITY 
CHARACTERISTICS 

@ REGULAR AND PREMIUM 
GRADES 

@ TANK CARS, DRUMS, 

CANS 





Here are oils your salesmen can sell 
with enthusiasm. Priced right for re- 
peat sales, satisfied customers, bigger 
profits to you! Write, wire or phone 
today! For the Buy words of proven 
petroleum products . . . 


ff » say... 


’ “BUY-OH” 


\BAYOU STATE 
OIL CORPORATION 


Phone 2-0739 
Shreveport 93, Louisiana 














Oil Price 


Section 





Commercial or consumer 
tank car, tank wagon, dealer 
and service station prices jor 
gasoline do not include taxes; 


they do, however, include im- 
. spection fees as shown below 
Prices Gasoline taxes, shown in sepa- 


rate column, include 1.5c fed- 
eral, anu state taxes; also city and county 
taxes as indicated in footnotes. Kerosine tank 
wagon prices also do not include taxes; kero- 
sine taxes where levied are indicated in foot- 
notes Dealer discounts are shown in foot- 
notes These prices in effect Nov. 24, 1947, as 
posted by principal marketing companies at 
their headquarters offices, but subject to later 
correction. 

Inspection fees per gal., included in both 
gasoline and kerosine prices, unless otherwise 
specified, are as follows: 

Ala. 1/40c on gasoline; Ark. 1/20c; FI! 
1/8c; Ill., 3/100c; Ind. 2/25c; Kans., 1/50c; 
La. 1/32c; Minn. 7/200c; Neb. 2/100c; Nev. 
1/20c; N. C. 1/4c; N. Da. 1/20c; Okla. 2/25c; 
S. Car. 1/8c; S. Da. 1/40c; Tenn. 2/5c; and 
Wisc. 3/100c. 

Kerosine inspection fees only: Ala. 1/2c; 
Fla. 1/8c; Iowa 3/50c; Mich. 1/5c per gal. 
Atlantic White Flash 

(Regular Grade) 





Commer- Gaso- Kero- 
cial Dealer line sine 
T.W. T.W. Taxes T.W 


Philadelphia, Pa. .. 11.9 11.9 5.5 13.8 
Pittsburgh . war 2.8 12.8 5.5 14.7 
Allentown ...... . 12.5 12.5 5.5 14.4 
Erie .. aa ea 12.8 12.8 5.5 14.7 
Scranton 12.8 12.8 5.5 14.7 
Altoona 12.8 12.8 5.5 14.7 
Emporium 12.8 12.8 5.5 14.7 
Indiana 12.8 12.8 5.5 14.7 
Uniontown 12.8 12.8 5.5 14.7 
Harrisburg 12.5 12.5 5.5 14.4 
Williamsport 12.8 12.8 5.5 14.7 
Dover, Del 12.5 iz. o.o 14.4 
Wilmington 11.9 11.9 5.5 13.8 
3oston, Mass 12.2 :.5 
Springfield 12.5 1.5 
Worcester 12.4 1.5 
Fall River . ; i2.2 4.5 
Hartford, Conn. 12.8 5.5 
New Haven 12.5 5.5 
Providence, R. I... 12.2 5.5 
Atlantic City, N. J 11.4 4.5 : he 
Camden ‘ ‘ 11.4 4.5 nT 
Trenton ; ‘ 11.4 4.5 7 
Baltimore, Md 11.5 6.5 11.6 
Hagerstown 12.5 6.5 i2.2 
Richmond, Va. . 11.3 7.5 12.1 
Wilmington, N. C 11.5 7.5 12.5 
Brunswick, Ga 13.3 7.5 12.9 
Jacksonville, Fla. . ; 12.8 8.5 12.4 
Mineral Spirits V.M.&P. 
T.W. T.W. 

Philadelphia, Pa..... 13.5 15.0 
Lancaster, Pa sae a 14.5 16.0 
Pittsburgh, Pa. ..... 16.0 17.0 

FUEL OILS—T.W. 

1 2 5 6 

Frum, BOs ccses 28 10.3 7.75 6.98 
Allentown . ‘ 12.4 10.9 
Wilmington, Del 11.8 10.3 
Springfield, Mass. ; 11.3 
Worcester . — 11.0 
Hartford, Conn. 11.0 
Taxes: 


Brunswick, Ga., kerosine price does not in- 
clude lic state tax. 
Discounts: 

Kerosine—Thru Penna. & Del., 2c off t.w. 
price on t.w. deliveries of 25 gals. or more at 
one time. 

Notes: 

Mineral Spirits prices also apply to Stoddard 
Solvent; V.M.&P. prices also apply to Light 
Cleaners Naphtha. 


Diesel 
Crown Gaso- Kero- Fuel 
Net line sine Net 
Dealer Taxes T.W. T.W. 


Covington, Ky. ... 13.5 6.5 13.6 12.9 
Lexington ........ 14.2 6.5 13.8 13.1 
Louisville ........ 13.5 6.5 13.1 12.4 
POGUCAR cccseccece 13.3 6.5 12.9 12.2 
Jackson, Miss. .... 12.9 7.5 12.5 11.8 
WIOMOOUEE ccctcscs Lae’ 7.5 12.1 11.4 
Birmingham, Ala. . 13.0 8.5 13.1 11.9 
Mobile eeerorme 9.5 12.6 11.4 
Montgomery 13.1 9.5 13.2 12.0 
Atlanta, Ga. 13.2 7.5 12.8 12.1 
Augusta 13.6 7.5 13.2 12.5 
Macon oe 13.2 7.5 12.8 12.1 
Savannnah rr ao 12.4 11.7 
Jacksonville, Fla. . 12.8 8.5 12.4 hy 
Miami ee: 8.5 12.4 5 ey 
Pensacola « 13.6 9.5 12.2 11.5 
BEER scocccrcoae Gn-8 8.5 12.4 ee 
Taxes: 


Gasoline tax column includes these city & 
county taxes: Mobile, 2c city; Birmingham, Ic 
county; Montgomery, lc city & lc county; Pen- 
sacola, lc city. Other taxes not included in 
prices: yeorgia, kerosine, 1c; Montgomery, 
kerosine & diesel, 1c; Mississippi, kerosine & 
diesel, 0.5c; Birmingham, diesel, Ic. 

Notes: 

Consumer t.w. prices are same as net dealer 

prices. 








CHEVRON 
(Regular) Av. Gaso- Ker 





Re- 80 line sine 

T.T. tail T.2. Taxes 2.11 
San Fran., Cal. 12.1 16.1 15.6 6.0 14 
Los Angeles 11.6 15.6 15.1 6.0 13 
Fresno 13.1 iz .2 16.6 6.0 15 
Phoenix, Ariz 144.7 18.7 18.2 6.5 16 
Reno, Nev 4.23 16.3 87.8 7.0 36 
Portland, Ore i2.7 16.7 16.2 6.5 26 
Seattle, Wash 12:7 16.7 i¢.2 6.5 16 
Spokane 15.3 19.3 18.8 6.5 20 
Tacoma i2.¢ 16.7 16.2 6.5 16 
soise, Idaho 16.0 : 19.5 7.5 20 
Salt Lake, U 15.6 18.5 8.5 15 

Honolulu, T. H. 13.1 17.6 16.6 7.5 15.¢ 

Fairbanks 

Alaska .. 24.2% 23.1 27.8 3.5 32 
Juneau i4.1 18.1 17.6 3.5 18 


Taxes: 

30ise 7.5c tax applies to motor fuel only 
avgas taxes are 1.5c federal, 2.5c state. Re: 
7c tax includes 1.5c county tax. Honolulu 7.! 
tax applies to motor fuel only; avgas taxes 
are 1.5c federal, 5c territorial; Hawaiian gro 
income tax also is excluded as follows: fri 
retail price 0.6c per gal., & from TT pric 
1% to resellers, 2.5% to consumers. 


Notes: 

Resale & Commercial Gasoline: T.C. price 
for Chevron (regular) and Chevron Aviati 
80 are 0.25c per gal. below posted net tar 
truck prices; Pearl Oil (kerosine) T.C. price 
3c per gal. below posted net tank truck price 

Prices for Chevron Supreme (Ethyl) are 2 
above Chevron (regular), except at Salt Lal 
& Boise where spread is oC. Prices f 
Chevron Aviation 91 are 2c above Chevr 
Aviation 80; for Chevron Aviation 100, 
above Chevron Aviation 80. 


Blue Crown (3rd Grade) 
Red Crown (Reg. Grade) 
Red Red Blue 
Cr’n. Cr’n. Cr’n. Gaso- Kero 
Cons. Dir. Dir. line sine 
T.W. T.W. T.W. Taxes T.W 


Chicago, Ill. ... 15.9 13.9 13.4 4.5 14.3 
DORBEUP cicscicee 6 14.1 136 4.8 14.0 
SORE -wcvcccncec Beceem Bee TBD 4.8 14 
PONE. ccccessess BS ME 4.5 14.0 
Evansville, Ind.. 15.8 14.3 13.8 5.5 14.2 
Indianapolis .... 16.0 14.5 5.5 14.4 
South Bend ..... 16.4 14.9 5.5 14.8 
Detroit, Mich. .. 15.3 13.8 4.5 13 
Grand Rapids .. 15.3 13.8 4.5 13 
RO sacccceos AOD EeB -s.0% 4.5 13 
Green Bay, Wisc. 16.2 14.7 14.2 5.5 14.6 
Milwaukee ..... 16.1 14.6 14.1 5.5 14.5 
La Crosse coe 10.9 14.4 183.9 5.5 14.3 
Duluth, Minn. .. 16.2 14.7 .... 5.8 14.6 
Mpls.-St. Paul .. 15.9 14.4 13.9 5.5 14.3 
Mankato coceve Ae 264 213.9 3.86 14.3 
Des Moines, Ia.. 15.3 13.8 13.3 5.5 13.7 
Mason City .. e.e «26.8 Sain 8.8 16.3 
St. Louis, Mo. 16.3 13.8 13.3 4.5 13.7 
Kansas City 14.7 13.2 12.7 5.0 13.1 
St. Joseph eae Seed seen Siw. Be 
Fargo, N. D. 16.9 15.4 14.9 5.5 15.3 
Huron, 8S. D. 16.4 14.9 14.4 5.5 14.8 
Wichita, Kans 13.3 3123.5 12.0 8.5 123.4 
Omaha, Neb. 5.3 13.8 6.5 13.7 
Stanavo Aviation Number 73 
Cons, T.W. Taxes 
Detroit, Mich, ....... 19.6 4.5 
(4 9, Ae Sere 18.9 5.5 
Se, Ge. Bs 6 ascwaed 18.4 5.5 
Indianapolis, Ind. .... 18.0 5.5 
Kansas City, Mo 16.7 5.0 
Oleum V.M.&P. Stani- 
Spirits Naphtha sol Taxes 
(Prices are base prices before discounts) 
CMIGGSO escsese AG 17.3 16.3 4.5 
EOE sccccse 2A 18.6 19.9 4.5 
Dis Siva Ses vse 28 17.5 17.0 1.5 
Bt. EOUIS .ccce 27.1 18.1 16.6 1.5 
Milwaukee ... 17.9 18.9 18.4 5.5 
Minneap’Is ... 17.7 18.7 17.0 5.5 
Fuel Oils T. W. 
Chicago 
Standard Stanolex 
Heater Oil Furnace Oil 
Ee See errr 7 : 
100-149 gals. ....... 12.8 12.1 
150 gals. & over .... 12.3 wer 
150-399 gals. ....... aes 12.1 
400 gals. & over .... ee 11.6 
Stanolex Stanolex 
Fuel A Fuel ¢ 
eM veceeeaew 9.15 8.4 
750 gals. & over .... 8.4 7.6 
Stanolex Furnace Oil 
100 gals 
1-99 gals. & ove 
Indianapolis J 13.2 12.2 
errr eee 12.9 11.9 
Milwaukee 13.2 12.2 
Minneapolis 13.1 12.1 
St. Louis .. 12.5 11.5 
Kansas City 11.9 10.9 


Taxes: 

Gasoline tax column includes these ty 
taxes: Kansas City, 1.5c; St. Joseph, & St 
Louis, 1c. Naphtha tax column includes oc 
federal & state taxes, Iowa kerosine price 
not include 4c state tax. State sales, occ 
tion, consumer & use taxes to be added w eré 
applicable. 


NATIONAL PETROLEUM NFWS 








Newa 
Baltir 
Wash: 


Fuel ¢ 
Atlan 
Newa! 
Baltin 
Washi 
Norfo! 
Peters 
Richm 
Charlc 
Hickor 
taleig 
Charle 
Colum 
Sparta 





Taxes: 
( le | 
Discou 
F S80 i 
dealer 
Kero 
Posted 
Vapl 
liveries 
gE “tl 
deliver: 
& Vas 
C 25 -¢ 
Notes: 
ffec 
if e 
t ugl 
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Tank Wagon Prices—Continued 
Mobilgas (Regular Grade) 

















Mobilgas Aircraft ; Com. Undiy. Mobilfuel MOBILHEAT 
Gasoline ont 80 Grade 91 Grade 100 Cons. Dir, Mobil Kerosine Die -_ (No, 2 Fuel) 
Raues °°S. *°R.e« *°S SD °° SF. °°. T.W. F.C. T.W. TW. TC. Yard T.W. T.C. Ww, ZH. Yard T.W. 
0 ees 17.9 11.9 12.4 12.7 11.1 ooe« eeee 10.8 
».o = 17.9 11.9 12.4 ee rer 12.7 11.1 case ee 10.5 
».d . 17.9 11.9 12.4 9.0 9.6 12.7 11.1 8.1 8.5 10.8 
.5 _ 17.9 ; 11.9 12.4 0° oes 12.7 11.1 10.5 
woe. 5.5 a 17.6 19.6 .... 11.6 12.1 8.9 9.2 12.1 — 10.9 8.0 8.4 10.7 
A ¥ 0+. 5.5 17.6 18.6 20.85 11.1 11.7 12.2 9.2 9.4 12.2 8.6 11.0 8.4 5.6 10.8 
$ 5.5 ot 12.8 13.2 13.7 11.2 11.4 14.2 ewe 12.6 10.2 10.4 2.4 
3 5.5 18.5 19.5 22.40 43.9 12.4 12.9 10.4 10.8 13.6 9.7 12.5 9.5 9.9 12.3 
5.5 = 12.4 12.6 13.1 10.2 ee 13.2 12.5 9.9 a. 12.3 
5.5 cca ° _. rr "9:9 12.8 11.2 P 8.6 11.0 
5.5 veo ofa eee 2.8 3.3 10.2 10.4 13.0 9.3 | 11.5 
lester 5.5 18.4 ’ 19.4 12.4 12.9 13.4 10.5 10.5 13.7 11.9 9.4 9.4 11.7 
racuse 5.5 18.1 19.1 12.1 7s 7? 10.3 10.7 13.5 9.4 11.7 9.2 9.4 11.5 
sridgeport Conn 2.0 se 9 2.4 9.0 9.2 see ° - 8.1 8.3 10.5 
inbury 5.5 nos cee 12.6 13.1 rr 10.2 eon a wach 9.5 115 
ce irt d 5.5 sf 11.5 12.3 12.8 9.7 9.7 o0ss 8.9 11.2 8.7 8.7 11.0 
New Haver 5.5 17.3 11.3 12.0 12.5 9.0 9.0 Ter 8.3 10.6 8.1 8.1 10.4 
ngor, Me 7.5 ; 18.4 es 11.6 12.6 13.1 9.9 oe 13.2 9.2 11.2 9.0 11.0 
tland 7.5 16.3 17.5 = 18.5 ne 11.1 11.8 12.3 9.2 ae 12.5 8.5 10.9 8.3 10.7 
ston, Mass 4.5 14.45 15.7 15.2 16.7 16.7 18.95 11.1 13..7 12.2 9.1 wane 12.6 Ss 10.9 s.2 poe 10.7 
neord, N. H 5.5 a e as : 12.9 13.4 ee 11.0 14.2 11.9 2008 9.7 11.7 
incaster 5.5 14.1 14.6 11.4 14.4 12.8 nee 10.5 12.6 
( Manchester 5.5 ws 12.6 13.1 os 10.5 13.5 swe 11.6 Re 9.5 11.4 
ovidence, R. I 5.5 16.7 7.7 a2 ..3 11.7 12.2 9.1 9.7 12.4 8.4 10.8 8.2 8.6 10.6 
ul Burlington, Vt 6.0 18.0 12.1 12.7 13.2 10.1 10.3 vr 9.5 ow 9.3 9.5 11.5 
€ Rutland . 6.0 13.1 13.6 . 10.7 12.1 ciee 9.8 11.9 
Tank Wagon Prices: Buffalo N.Y. City Rochester Syracuse Boston Hartford Providence 
ineral Spirits PE re te ee arene ea 15.0 i3 .5 16.0 14.5 16.0 15.0 
“M &P. Naphtha . 16.5 14.5 17.0 °21.0 15.5 17.0 16.5 
Taxes: N.Y.C. prices do not include "2% city sales tax applicable to price of gasoline (ex tax). 
Discounts: Diesel -0.5c per gal. for single delivery of 800 gals. or more. 
Notes: Syracuse V.M.&P. price is in steel barrels. Jamestown t.c. prices are delivered prices; all other t.c. prices are FOB bulk terminals. 
Effective Nov. 7 ° Effective Nov. 19. 
.) Esso (Regular Grade) Sohio X-70 Gasoline (N. B. Prices are Continental's 
») Consumer Gaso- Kero- (Regular Grade) CONT’L ‘‘normal’’ prices. Current sell- 
Tank Dealer line sine Con- Re- Gaso- Kero- OIL ing prices may be lower than 
0 Wagon T.W. Taxes T.W. sumer sell- line sine ‘‘normal’’ because of local com- 
ine Atlantic City, N. J. 11.4 11.9 4.5 11.4 T.W. ers S.S. Taxes T.W. petition. ) 
wv Newark .. oore Sak FES £5 Bid Ohio, Statewide. 17.0 13.75 17.5 5.5 13.0 Conoco Demand 
14 galtimore, Md. .... 11.3 11.8 6.5 11.4 Akron ..... 17.0 13.75 17.5 5.5 13.0 N-tane (3rd Gaso- Kero- 
14 Cumberland ....... 12.9 13.4 6.5 13.2 Canton 17.0 13.75 17.5 5.5 13.0 (regular) Grade) line _ sine 
14 Washington, D. C.. 11.6 12.1 5.5 11.9 Cincinnati ..... 17.0 13.75 17.5 5.5 13.0 Deev Tank Wagon Taxes T.W. 
14 Danville, Va. 11.9 12.6 7.5 2.5 Cleveland ..... 17.0 13.75 17.5 5.5 13.0 cag: Col. +++ 13.5 12.5 7.5 14.4 
14 Petersburg 11.3 12.0 7.5 12.1 Columbus ..... 17.0 13.75 17.5 5.5 13.0 Grand Junc. .... 15.4 14.4 7.5 15.7 
144 Norfolk .. 11.0 21.7 ¢.5 2-58 ee are 17.0 13.75 17.5 5.5 13.0 Pueblo ......... 14.2 13.2 7.5 14.0 
14:8 Richmond HS BO TS EMR cieacencs 200 32:90 DS BS 188 Casper, Wyo. .. 14.4 13.4 5.5 13.9 
" Roanoke «<......... 19:8 18.5 %5 12:2 Mansfield 17.0 13.75 17.5 5.5 13.0 Cheyenne ....... 14.2 13.2 6.5 14.9 
1: Charleston, W. Va.. 12.5 13.0 6.5 13.6 Marion 17.0 13.75 17.5 5.5 13.0 Billings, Mont. . 15.4 14.4 6.5 14.9 
1: Fairmont 12.6 13.1 6.5 14.2 Portsmouth | 17.0 13.75 17.5 5.5 13.0 Butte .....----- 16.5 15.5 6.5 16.5 
14 Parkersburg 12.4 12.9 6.5 13.3 Toledo ........ 17.0 13.75 17.5 5.5 13.0 Great Falls .... 15.4 14.4 65 16.5 
+ Wheeling ...... 12.4 12.9 6.5 13.9 Youngstown 17.0 13.75 17.5 5.5 13.0 Helena ......... 16.1 15.1 6.5 16.5 
+ Charlotte, N. C 12:3 12:8 7.5 12.9 Zanesville 17.0 13.75 17.5 5.5 13.0 Salt Lake U. ... 15.6 14.6 5.5 15.7 
14 Hickory 12.5 13.0 ee 13.5 Twin Falls, Ida. 18.0 17.0 7.5 18.1 
Mt. Airy 12.7 13.2 7.5 13.5 Aviation Gasoline—Statewide Albuquer., N.M.. 14.0 13.0 7.0 123.4 
+ Raleigh 12:7 13.2 7.5 12.8 r li Roswell ........ 13.4 12.4 7.0 12.8 
-. y Salisbury .. 2. 222 £ es Sh 8 T.W. Taxes Santa Fe ....... 14.3 13.3 7.5 13.7 
a Charleston, S. C. 11.6 13.1 7.5 ate a Sohio Aviation Gasoline Muskogee, Okla.. 12.4 10.4 7.0 11.3 
a3 *s Columbia S53 262 TS sas 62 Octane (Clear) .. , 24 5.5 Oklahoma _—e 12.4 10.4 7.0 11.3 
1 Spartanburg : 120 12.5 7.5 coteas Esso (Clear) Avia. Grade 80. 20.5 5.5 Tulsa .... - 12.4 10.4 7.0 11.3 
—¥ New Orleans, La... 10.7 11.2 8.5 10.4 Esso Aviation Grade 91 ..... 21.5 5.5 Taxes: 
13.1 Baton Rouge ...... 10.6 11.1 8.5 10.9 Esso Aviation Grade 100 .... 24.5 5.5 Gasoline tax column includes these _ city 
; ee Alexandria a? 292 25 we Naphtha—T.W. taxes: Albuquerque & Roswell, 0.5c; Santa 
12 4 Lake Charles . -« 00.6 Bik 6.5 2.4 Statewide Fe, 1c; Cheyenne, Ic. 
13.7 Shreveport ........ 10.6 11.1 8.5 10.0 ee, ie con ay 18.5 Notes: 
New Iberia ........ 11.6 12.1 8.5 10.6 D.C. Naphtha EN cee a 19.0 T.W. prices are to consumers & dealers. 
Knoxville, Tenn .... 12.3 12.8 8.5 13.0 Wes, SL. a ckedeseseunees 19.0 
ixes ree © 12.1 8.5 11.6 Varnolene Terre 19.0 
5 masTRROOgA bealeeie 12.2 12.7. 8.5 13.1 Sohio Solvent $1600 cee soee 19.0 
5 - — *- phason ae ; 7s os 4 ; Fuel Oils—T.W. No. 1 No. 2 No. 3 Thriftane 
o risto ee ee es ° < a. ° ° j > ° « . 
: Little Rock. Ark 123 128 80 11.2 Ohio, Statewide ... 13.0 13.0 12.0 HUMBLE Humble (3rd Grade) 
‘ Taxes: OIL (Regular) Gaso- 
( : : Effective Sept. 13, 1947, hangar operators Tank Re- Tank Re- line 
Mineral Spirits V.M.&P. can purchase aviation gasoline less 3c per gal. Wagon tail Wagon tail Taxes 
Taxes T.W T.W. State Road Tax by supporting purchase with Dallas, Tex.. 11.5 16.0 10.5 13.5 5.5 
ount Newark, N. J. ...... 13.5 15.0 State Tax Exemption Form A-10 to supplier. Ft. Worth 11.5 16.0 10.5 13.5 5.5 
4 Baltimore, Md. .... 16.0 ie Discounts: Houston ose. 11.5 16.0 10.5 13 5 5 5 
- Washington, D. C. .. 16.0 . Esso aviation—on contract to hangar opera- — a Se ae Testis ited 
- tors and resellers, 2c off consumer t.w. , 
- Fuel Oil—T.W. No. 1 No. 2 Fuel oils—Statewide prices are for t.w. & Dall: Te Sr “3. 
4 Atlantic City, N. J.. 11.4 10.0 drum deliveries of 50 gals. or more; prices for oy Ww. yy 10 8 14 ~ 
Newark re ee Te i. 11.4 10.0 deliveries of less than 50 gals. are 0.5c higher. Houst — 10 6 14 M4 
Baltimore, Md. .. 11.4 10.5 Naphthas—to contract consumers off t.w. segs yo 10 6 14 4 
' Washington, D. C. . 11.9 10.9 ee ee a gh 999 gals., 0.5c; 1000 Hany penaeed . ihe 
nolex ‘Bhi se et ee, 11.8 10.1 o 2499 gals., 0.75c; 2500 to 4999 gals., 1c; = ; 
ace Oi Pp so sp eaaaa iad 12.1 10.3 5000 or more gais., 1.5c. Lucas Gounie: Less T.W. prices are to all classes of dealers and 
1 Richmond ; 12.1 10.3 than 50 gals., tank wagon price, 50 to 249 consumers. 
4 Charlotte, N.C. 12.9 11.1 gals., 0.5c; 250 to 499 gals., 1c; 500 gals. or 
: | rar SS “ 11.4 over 1.5c. 
B.1 eae 12.8 11.6 Notes: ; 
1.6 Charleston. S. C. ... ee 10.3 Renown (third-grade) gasoline prices are Esso Gasoline 
anolex Columbia ........... Pes 11.6 same as X-70 unless otherwise noted. S.S. (Regular Grade) 
el ¢ Spartanburg ........ a 10.7 prices are at company-operated _ stations. Kero- 
2 4 eee eee ae subject to exceptions other Gasoline Gasoline sine 
7.6 Taxes: Louisiant P ' 7 é se shown oWe Taxes T.W. 
~. — — kerosine prices do not in Hamilton, Ont. .... 19.0 11.0 21.0 
0 gals Discounts: — taezaven o> - 0 11 : oH 
. = . , randon, - es Fo 9 
Ag Esso gasoline—to undivided dealers, 0.5c off TEXAS Gasoline— Dealer T.W. | Winnipeg .......... 22.5 9.0 24.5 
“a a er t.w Ore) Fire-Chief Indian Gasoline Regina Sask 24.0 10.0 26.0 
1.9 , : “ (Regular) (3rd Grade) Taxes Saskatoon . epee 10.0 28.8 
2.2 Kerosine—In South Carolina 1c per gal. off fA « Saskatoon ......... 26.8 28. 
2.3 posted t.w. price for 25 gals. or more. Dallas, Tex. se 20.5 2 Edmonton, Alta. ... 22.6 >-3 24.6 
mae - es Wee 200 02<% 11.5 10.5 5.5 Calgary 2... 2.7 9.0 22.7 
. Vaphtha—Newark t.w. prices are for de- Wichita Falls 11.5 10.5 5.5 Vancouver, B.C. ... 15.0 10.0 24.0 
ries of 200 gals. or more; less than 200 Amarillo 11.5 10.5 5.5 Montreal, Que, .... 19.0 11.0 21.0 
a's., 0.5¢ over posted t.w. prices; steel barrel ae 11.5 10.5 5.5 St. John, N.B. ..... 16.5 13.0 20.0 
se d veries, 2c over posted t.w. prices. Baltimore El Paso ..... 13.5 13.0 5.5 Halifax, N. . .. oe 13.0 20.0 
a 2 & Washington prices are for t.w. deliveries San Angelo 11.5 10.5 5.5 Taxes: 
des 5-99 gals., no discounts. er 11.5 10.5 5.5 Gasoline taxes are provincial taxes. 
rice N- tes: TS ae 11.5 10.5 5.5 Notes: 
oc ffective Oct. 30, minimum retail resale Houston 11.5 10.5 5.5 Prices are per imperial gal. which is 1.2 
dv e t of 15.4c for Esso Gasoline posted San Antonio ..... 11.5 10.5 5.5 U.S. gals. T.W. prices are to divided & un- 
t ighout New Jersey. Port Arthur 11.5 10.5 5.5 divided dealers. 
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MOTOR GASOLINE 


























+ This price correct for Nov. 17th; shown incorrectly in Nov. 19th NPN. 














Owing to present short supply of many products, some sellers are withholding public quotations 
or the posting of firm prices on some products but are giving OILGRAM the prices they otherwise 
would quote to trade in general and which today they confine mostly to their regular customers only. 


Atlantic & Eastern Gulf Coasts 


Prices are of refiners, FOB their refineries and tanker terminals, and of tanker terminal 
(operators FOB their terminals)—Prices in Effect Nov. 24 


Kerosine 
78-78.5 Oct. &/or 

District 74-76 Oct. Ethyl (a) No. 1 fuel No. 2 fuel 
N.Y. Harb.... (1)9.6-10.9(1) (1)10.6-12.4(1) (11)8.6-8.9(12) (12)7.6-8(S) 
N.Y., Harb., 

bar. ..ee-- (1)9.5-10.7(1) (1)10.5—-11.2(1) (8)8.5-8.8(12) (10)7.5-7.9(8) 
Albany ....-- 11.1(8) (2)12.1-12.6(3) (1)8.9-9.2(7) (1)8-8.4(6) 
Philadelphia (2)9.9-10.9(3) (1)11.15-12.4(1) (1)8.5-8.8(11) (1)7.7-7.8(11) 
Phil., barges.. (1)9.8—10.2(1) (1)11.05-11.2(1) (1)8.4-8.7(5) (1)7.6-7.7(5) 
Baltimore . (1)9.175-10.5(1) (1)10.175-12(1) (11)8.8~9(9) 8(12) 
Balt., barges. (1)9.075-9.6(1) (1)10.075-10.85(1 8.7(3) 7.9(4) 
Norfolk ..... (1)9.2-9.7(2) (1)10.2—-11.5(1) (5)8.7-8.95(1) (4)8-8.2(1) 
Wilm., N. C (1)9.25-9.7(1) (1)10.25-11.35(1) (S8)8.65-9(1) (7)8-8.2(1) 
Charlesten (1)9.1-10.2(1) (1)10.1-11.45(1) (5)8.8-9(1) (4)8-8.1(1) 
Savannah ... (7)10.2-10.5(1) (5)11.2-11.5(1) (7)9.4-9.6(1) 8.7(5) 
Jacksonville (8)10.2-10.5(1) (6)11.2-11.5(1) (7)9.4-9.6(1) 8.7(6) 
i eee (6)10.2-10.5(1) (6)11.2-11.5(1) (6)9.4-9.6(1) 8.7(4) 
EE. csscee (7)10.2-10.5(1) (6)11.2-11.5(1) (6)9.4-9.6(1) 8.7(6) 
Pensacola ... eee ae 8.2(1) e086 
eae (1)9.3-9.9(1) (1)10.3-10.9(1) 9.1(2) 8.5(1) 
New Orleans. (1)8.32 (1)9.2-10.05(1) (3)7.625—-8 .1(2) (4)6.95-7 .4(1) 
Portland 11.1(5) (1)12.35-12.6(3) (1)8.8-9.2(8) (1)7.9-8.3(7) 
Boston ..... (1)10-11.1(9) (1)11-12.6(4) (1)8.7-9.1(144) (1)7.8-8.2(13) 
Providence ... 11.146) (1)12.35-12.6(3) (1)8.7-9.1(9) (1)7.8-8.2(8) 
New Haven .. 11.3(4) 12.8(3) (1)8.6-9(7) (1)7.7-8.1(5) 

(a) Postings of one supplier at Philadelphia & Baltimore are for min. 80 Oct, Ethyl 
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KEROSINE & FUEL OILS 


No. 5 fuel No. 5 fuel 


(0-10 p.t.) (15-60 p.t.) 
(8)$2.92-3.25(1) $2.74(1) 
(6)2.89-3.22(1) 2.71(1) 

3.12(1) een 

see (1)2.73-2.92(1) 

(1)2.71-2.81(1) 
'68-2.71(1) 


(1)2 





(1)2.905-3.055(1) 2.4 
2.91(1) (2)2.575 


No. 6 fuel 
(6)$2.54-2.87(1) 


i) 


2 2°869(1) 
(6)2.54- 2. 


67(1) 


54 2.57(7) 


—2.53(5) 


.43(5) 


08 (4) 

2 5-2.715(2 
2. 235-2 .685(1 
2.575(3) 































































Bunker C Fuel Diesel Oil Gas House 
Ships’ bunkers Ships’ bunkers Diesel Oil Gas Oil F 
(Ex Lighterage) (Ex Lighterage) Shore Plants 28-34 Gravity Mid-Continent Lubes 
N. Y. Harbor .... (6)2.54-2.67(1) (1)3.316—-3.36(2) 8(5) (1)7.9-8.2(1) (At Gulf; in packages, FAS, New Orleans; ir 
See 2.869(1) ad (2)8.2-8.6(1) 8.6(1) b a ing 
ulk. FOB terminals) 
Philadelphia .....  (5)2.54-2.57(2) (2)3.32-3.36(4) 8(7) 7.801) > sffect N 24 
Baltimore ....... 2.54(5) (1)3.366—-3.37(2) &.2(5) 7.8(1) Prices in Effect Nov. 2 
Norfolk x 2.51(4) (1)3.326-3.33(1) (3)8-8.2(1) 7.8(1) Bright Stock Steel Drums Bulk 
Charlestown (2)2.47-2.50(1) (1)3.326-3.33(1) 8(3) aes D color, Vis. at 210° 
Savannah ....... 2.50(2) 3.23(1) 8.7(3) eet (1)50-53(1) (1)40-42(1 
— heama 2.50(4) 3.65(3) 8.7(6) sees 
err 2.40(4) 3.65(3) 8.7(6) aes : 
New Orleans .... 2.0516) 2.92(2) (1)7 7 525(1) cee Wax 
Portland .... (1)2.265-2.715(1) ies 8.5(2) 8.5(1) (Melting points are AMP, 3° higher than 
Boston ... (2)2.565-2.715(1) 3.36(1) 8.4(4) 8.4(1) EMP. Prices are FOB refinery; carloads 
Providence ...... (2)2.235-2.685(1) (1)3.15-3.36(1) (1)8.2-8.4(1) 8.3(1) scale in bags or bbls, fully refined slabs loose 
New Haven 2.575(2) ‘saw (1)8.1-8.3(1) sees Prices in Effect Nov. 24 
New Orleans N.Y. N.Y. 
G if Crude Scale Export Domestic Export 
= W 124-6 Yellow . a 7.75(1) 
U Coast New Orleans & est 124-6 White 7.7: 5(1) (1)6. 25-9.25(1) (2)7 .75-9.5(01 
(Cargo prices are FOB ship at Gulf, min. of 20,000 bbls., & are by refiners only to other refiners, Fully Refined: 
export agents, or tanker terminal operations. )—Prices in effect Nov. 24 eee (2)6.1-6.45(1) ....- 
i 
New Orleans & Lower CARGOES a, canoes 8(1) (2)6. 1- earas. ore. 7.85(1) 
Mississippi te Baton Rouge South & West of New Orleans Domestic & Export re 30.8 wha ati yS.4-6 6. yim eth 
Tank Cars Barges Tank Cars Barges all Ports 1. = «om ( } 5-8.8(1 
AVIATION GASOLINE 133-5.. 8.55(1) (2)6.95-7. 1(1) (1)8.5 (1) 
Grade 115/145 py ee 9.05(1) 7.2(2) 9.05(1) 
(AN-F-48) ; 16.5(1) 
Grade 100/130 ... Maat = Naphtha 
(AN-F-48) saa caer WAS Psa (1)14.75-15(1) Prices in Effect Nov. 24 
Grade 91/98 . . V.M.&P. Mineral 
- —_- (1)13.25-14(1) Naphtha Spirits 
ee New York 
(An-F-48) 13(1) Harbor 3.5(4) 12.5(5) 
Motor Gas, Leaded Philadelphia ; 13.5(4) 2.5(5) 
°78-78.5 Oct. Ethyl(1)9.2-9.75(1) (1)9.2-9.75(1) ee Snaciee (1)9.75—-10.25(1) Baltimore ore 12(4) 
t78-78.5 Oct. Ethyl 10.05(1) 10.05(1) (1)10.5-11.5(2).... 10.5(2) Boston ; 14(4) 13(5) 
tt78-78.5 Oct. Ethyl ‘ ESS ‘ 10.75(2) Providence ane 13(3) 
*74-76 Oct. Nesiknco@Gae 5-9(1) (1)8.325-9(1) ree (1)9-10.5(1) 
t74-76 Oct. ....... 9.05(1) 9.05(1) 9.5(3) (1)9-10.5(1) Export Prices 
70-72 Oct. ..... (1)8.5-10.5(1) Prices.in Effect Nov. 24 
* ASTM & research Octane ratings are approximately same. : ahi 
?t Research Octane rating is minimum of 5 points above ASTM rating. Mexican Guif Ports 
tt Research Octane rating is minimum of 10 points above ASTM rating. U. 8. Dollars per Bbi. 
Motor Gas, Unleaded Buamer © Diesel 
70 Oct. (Ships (Ships 
os out eecccccccce Py asee Pres cate Bunkers) Bunkers) 
SRG hienentns0 8 :075(2) 8.075(2) Bee testes ncisses: ME a 
KEROSINE & LIGHT FUELS Minatitlan ............ 2.05 2.69 
_. -43 w.w. kero....(3)7.625—-8.1(2) (2)7.625-8.1(1) (1)7.6—-9(1) (3)7.75-9(1) Pacific Coast 
42-44 w.w. kero.... sees tees beus i $2.66 3.95 
No. 2 fuel oil. eee 95-7. 4(1) 6.95(2) (1)6.8—-7.8(1) (3)6.75-8 .5(1) ee men 2 66 66 
Cc 2.66 3.50 
rewire peti _— 7.075(2) (1)6.875-8 .5(1) a All bunkers sales subject to sienieee 
ty on, Ee -(1)7.075-7.2(1) aa (1)6.875-8 .5(1) stamp tax on 1.65% ad valorem. 
Se (2)7.2-7.625(1) (1)7.05—7.8(1) (1)7-8.5(1) 7 
58 & aby. di... tte. nas 7.225(1) ni NPN Gasoline Index 
i Se 2.25 eeee ee $2.95(1)tt Dealer Tank 
ae t0-10 p.t. T.W al ar 
Cents Per G 
» Yov. 2 13.16 it 
HEAVY FUELS Ship’s Bunkers ‘in Nov. 24 ..... 3. 9 
Cargoes (Ex. Lighterage) Pacific Coast — en : 
All Ports All Ports Pies ee Nes. 26 .ClCtCi(‘(CO™;‘C‘*SNSO Se tute te oe . “ Aded”’ 
Below 28 grav. . 7 (In Ship’s Bunkers, Diesel Fuel Bunker C Fuel a ge lrg Ri Ag = undivided 
coe Guu | (w.. (2)$2.65-2.95(1) or Deep Tank Lots) (B.S. 200) —(P.S. 400) “Tank car index is weighted average of fol- 
28 & above wi — i . " lowing wholesale markets for regular-grade 
grav. diesel (1)2.90-3.05(1) _ Calif. ..... .(3)$2.68-2.90(1) (2)$1.70-1.80(1) | gasoline, FOB refineries or terminals: Ok! 
San Francisco. (3)2.89-2.95(1) (2)1.75-1.90(1) > ’ : > ar 
Bunker C Portland, Ore. .(3)3.10-3.15(1) (3)2.00-2 05 Mid-Western, W. Penna., Calif., N. Y. Ha 
fuel ..... (3)$2.00-3.00(1) (11)2.05-2.75(1) Seattle, Wash..(3)3.10-3.15(1) 1a .e ane aoe : 4 bor, Philadelphia, Jacksonville, Boston and 
< , ae oe « ”. “* wo « a he ~ ’ Gulf Coast. 
























TANKER RATES 
Approximate rates, c per bbl.; a. 
N. Atlantic, not east of N.Y. Kates 2 
5 are for vessels 14,000 DWT or over; Sf = aM aga bends Aes. 
for vessels 9000/13,999 DWT, rates are Rerosine se 
15% higher. eS CC eee 
Heavy crude & fuel, 10-19.9 grav. 43.8 ne ce aee 
Light crude, 30 — or lighter... 39 a aa ace 
Gasoline ... cocccccecees Gaee ee 2 aero 
RG Cc hietetue pie dice ws(enit-a eer ae oe. © WE isk cn 
era re wre: @ PO .40c 
This price «¢ 
























Lake Port Terminal Prices 


Prices in Effect Nov. 24 


Buffalo Cleveland Detroit 
Seeael ok || eae 12.75(1) 
11.9-12.15(1) wieeties 11.25(1) 
910.4-10.7(1) pe0es eee 
19. 7-10.9(1) 10.5(1) re 
11.25(1) 10.51) 
9.5-9.8(1) oe 10.05¢1) 
$00eee 10.5(1) 9.8(1) 
Tree 8.9(1) 9.2(1) 
17.9-8 .95(1) 8.501) 8.351) 


+ 


17th; shown incorrectly in Nov. 19tl 


NATIONAL 





} 









Toledo 
(1)9.5-10 “a 
(1)10.2-11. 

10(1) 
(1)9.2-10.5(2 

8.25(2) 

8(3) 

NPN 
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| What the Seal doesn’t show 











Of all infectious germs, the tuberculosis 


germ kills as many people as all others 


combined. ¢: Yet, the tuberculosis death 


rate has been cut 80 per cent since 1904. 





Your Christmas Seal Sale money has helped 
because it provides X-ray units, a mass 


examinations, 4)4s# 





y= Jayne) «laboratory re- 
search,y, 6) patient rehabilitation mi 


public education. @ 






=, | use Christmas Seals on all letters, cards and 


lm oh ae 






packages. fr Send in your contribution 
MERRY CHRISTMAS 


“ | today to your Tuberculosis Association fo 
-||Buy Christmas Seals 


\ ie gun ov ee ee NATIONAL PETROLEUM NEWS 
Ny ember 26, 1947 
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CRUDE OIL PRICES 


Prices in $ per bbi 





of 42 U. 8. gals. at the weil. 








Mid-Continent, Texas, New 








Mexico, Louisiana, Arkansas, Rocky 





Mountain and Other Fields 





SCHEDULE A B Cc D E I G H i J K L M N © y Q R 
Gravity 
15-15.9 $1 
16-16.9 1 
Lé-ET0 2c Ahi 1 
Below 18 .. $1.66 : 
18-18.9 1.68 1 
B9-19.9 sccc os ay ; : 1.70 ‘ ; ‘ ; 2 1 
Below 20 .. $1. $1.75 $1.60 $1.66 $1.96 $1.88 $1.98 $1.93 1.70 $1.64 $1.69 $1.71 $1.78 $1.83 $1.56 
20-20.9 ...- 1. Pa 1.62 1.68 1.98 1.90 2.00 1.95 1.72 1.66 1.72 1.73 1.80 1.85 1.58 1 
3elow 21 .. 1 ‘4 1.62 1.68 1.98 1.90 2.00 1.95 1 ee 1.66 1.71 1.73 1.80 1.85 1.58 
21-21.9 1 1.79 1.64 1.70 2.00 1.92 2.02 1.97 1.74 1.68 1.73 1.75 1.82 1.87 1.60 l 
22-22.9 1 1.81 1.66 1.72 2.02 1.94 2.04 1.99 1.76 1.70 1.75 1.77 1.84 1.89 1.62 1 
23-23.9 .... 1. 1.83 1.68 1.74 2.04 1.96 2.06 2.01 1.78 3s Bey: 1.79 1.86 1.91 1.64 1 
Below 24... .. aru Tr $2.14 2.04 1.96 : $2.11 2.01 1.78 1.72 we ys 1.79 1.86 1.91 1.64 
24-24.9 .... 1.83 1.85 1.70 1.76 2.16 2.06 1.98 2.08 2.13 2.03 1.80 1.74 1.79 1.81 1.88 1.93 1.66 1 
Below 25 1.8: 1.85 a 1.76 ale ‘ 1.82 im . . : 
25-25.9 1.85 1.87 1.72 1.78 2.18 2.08 2.00 2.10 2.15 2.05 1.82 1.7 1.81 1.83 1.90 1.95 1.68 1 
26-26.9 1.87 1.89 1.74 1.80 2.20 2.10 2.02 2.123 2.17 2.07 1.84 1.78 1.83 1.85 1.92 1.97 1.70 1 
27-27.9 1.89 1.91 1.76 1.82 2.22 2.12 2.04 2.14 2.19 2.09 1.86 1.80 1.85 1.87 1.94 1.99 1.72 1 
28-28.9 .... 1.91 1.93 1.78 1.84 a. 2% 2.14 2.06 2.16 2.21 2.11 1.88 1.82 1.87 1.89 1.96 2.01 1.74 é 1 
Below 29 ., 1.91 rea 1.78 2.14 ; sg tr = $2.00 
29-29.9 .... 1.93 1.95 1.80 1.86 2.26 2.16 2.08 2.18 2.23 2.13 1.90 1.84 1.89 1.91 1.98 2.03 1.76 2.00 1 
29 & above. .... <a 2.26 > a 1.90 : . 
30-30.9 .... 1.95 1.97 1.82 1.88 2.28 2.18 2.10 2.20 2.25 2.15 1.92 1.86 1.91 1.93 2.00 2.05 1.78 2.025 1 
30 & above. .. eo ts 2.28 ‘ ‘ 1.78 , 
Sees ccee BSF 1.99 1.84 1.90 2.20 2.12 2.22 2.27 2.17 1.94 1.88 1.93 1.95 2.02 2.07 2.05 1 
S2-02.0 .... 4.99 2.01 1.86 1.92 , 2.22 2.14 2.24 2.29 2.a% 1.96 1.90 1.95 1.97 2.04 2.09 2.075 1 
32 & above. .. a : : ‘ e's is oa 1 
BS-S8.0 «cece 2,02 2.03 1.88 1.94 2.24 2.16 2.26 2.31 2.21 1.98 1.92 1.97 1.99 2.06 2.11 2.10 
34-34.9 .... 2.03 2.05 1.90 1.96 2.26 2.18 2.28 2.33 2.23 2.00 1.94 1.99 2.01 2.08 2.13 2.125 
34 & above. . a >. 26 2.28 aig , ‘ : : - 
35-35.9 .... 2.05 2.07 1.92 1.98 2.29 2.20 2.30 2.35 2.25 2.02 1.96 2.01 2.03 2.10 2.15 2.15 
36-5 2.07 2.09 1.94 2.00 2.30 2.20 2.32 37 2 2.04 1.98 2.03 2.05 2.12 2.175 
3 2.09 ee 1.96 2.02 2.32 2.24 2.34 2.39 4 2.06 2.00 2.05 2.07 2.14 2.19 2.20 
7 2.11 2.13 1.98 2.04 2.34 2.26 2.36 2.41 2 2.08 2.02 2.07 2.09 2.16 y 4 | 2.225 
i get’ 2.15 2.00 2.06 2.36 2.28 2.38 2.43 2 2.10 2.04 2.09 yee 2.18 2.23 2.25 
40 & above. 2.15 » oe yf 2.02 2.08 2.38 2.30 2.40 2.45 2.35 3.22 > 06 et 2.13 2.20 2.25 2.275 
PRICES EFFECTIVE AS OF 7 A.M OCT Gulf Coast Vinnsboro (Gulf) 7 Schedulk 
15, EXCEPT AS NOTED. (Heyser & Others) Yates (Gulf, Humble) 
Prices are shown by general areas Details Zoboroski (Humble) 
of fields where each company buys & excep Schedule J: Continental, Humble, Magnolia 
tions to schedules as shown above will be Sur New Mexico (Sour) 
furnished on request to NPN. Texas Miscellaneous ae C: Atlantic, Continental, Gulf, H 
, le, Magnolia, Phillips, Sinclair-Prairie, St 
OKLAHOMA Agua Dulce (Republic) ..... «« $2.30 lind, Tenas rnd hillips, Sinclair-Prairie, § 
Schedule A: Carter, Continental, Gulf, Mag \lief (Pure) * ae ° roe : New Mexico 
nolia, Phillips, Shell, S.O. Indiana, Sinclair Aransas (Atlantic)—2c below Schedule P " ; 
Prairie, Texas Co 3azette (Humble) 2.15 (Fullerton & Others) 
Benavides & E. (Republic) 2.25 Schedule D: Humble, Magnolia, Pl 
KANSAS Blanconia (Pure)—2e above Schedule F Sinclair-Prairie, Texas Co. 
Schedule A: Carter, Continental, Gulf, Phillips —— (¢ pone thy . : — 
at * mone . lair.-Prai _ Re s Co sOynton imbie) : 
Shell, S.O. Indiana, Sinclair-Prairie, Texas Feauen ttn kenetiees Sitcadute 3 PENNSYLVANIA GRADE 
TEXAS Chapel Hill, Below 50 (Gulf, Sinclair)... 2.08 (Sept. 1, 1947) 
J -N . Chapel Hill, 50 & Above (Gulf, Sinclair) 2.15 
. ee Se : Charlotte (Humble) Schedule B Allegany (Seep, Tide Water) . $4 
Schedule A: Continental, Gulf, | Magnolia, Sir Clark (Humble) 2 04 Bradford (Seep, Tide Water. Valvoline) 
clair-Prairie, Stanolind, Texas Co Clay Creek (Sun) 1.90 Buckeye (O.) & Others (Seep, Valvoline) 
East Central Cleveland & N. (Magnolia) 2.16 es eae Va.) & Others (Pure, Seep 
: . ee Conroe (Humble, Sun, Texaco) : 2 33 alvoline) a : ; i 
Schedule B: Humble, Sinclair-Prairie Darst Creek (Humble, Magnolia, Texaco) 2.04 Middle (Pa ) Dist. (Valvoline, Nov. 15) 
West Central Flag Lake (Humble) ‘ 2.15 arsenal Transit (Seep, Nev. 15) 
Schedule A: H ble Hawkins (Humble) Schedule K Southwest Pa “e (Seep, Valvoline) 
Schedule A: Humble. Hilbig (Humble) Dae ai 2 04 7 iona, Pa (Valvoline) 
Panhandle Hobson (Magnolia) ..... con a6 me ee O (\ alvoline 7 ” 
Schedule A: Gulf, Humble, Magnol Phillips Hysaw (Magnolia) .. ; 2.15 li ge = Cochran, Franklin, Hamil 
Saas oe. tis a ee — Imogene (Humble) Schedule B rate may becca wee eee Pes other lower 
Xas ‘ em Ira (Continental) . ae ; 9 95 tricts range down to $4.45 per bbl. at we 
$2.15 Flat Price north Gulf Humble, Mag zoe Seen) —e—— 
2.15 F : Atl: », Gulf, imble, Mag entz ( hie) . ; 2.0 [so 
nolia, Sinclair-Prairie, Stanolind, Texas Co pe gee ne’ A ab 2 a. MICHIGAN 
West Texas (Sour) Longhorn & E. (Republic) 2.25 (Bay & Simrall Oct. 16, 1947; Others 
Schedule C: Atlantic, Gulf, Humble, Magnolia Long Lake (Sinclair) . 2.15 Oct. 15, 1947) 
Phillips, Sinclair-Prairie, Stanolind, Texas C Luling (Magnolia) 1.95 Adams & Others (Bay, Pure) s 
Lytton Springs (Magnolia) 2.07 Arenac & Othe (P ae eh 7 , 
West Texas (Sweet) Manford (Humble) 2.04 B rs a oo ure, Simrall) 
Schedule A: Atlantic, Gulf, Humble, Magnolia Manziel (Pan American) Schedule K heya en ony IRE 
= 2 or ~ 4 suckeye & Others (Bay, Simrall) 
Sinclair-Prairie, Texas Co Mariposa (Humble) Schedule B Cato & Others (Simrall. § 
, as Midway, 35 & Ab. segregated (Republic) 2.30 a Sgr Aikelage oneal onio) : 
West Texas Mt. Syiv: Humble 19 Freeman & Others (Pure, Simrall) 
(Fullerton & Others) : SYIVan (sUMoe) ; S Goodwell (Pure) 
: S58 New Hope (Gulf) Schedule A nna . a0 
Schedule D: Atlantic, Gulf, Humble, Magnolia North Vidor (Magnolia) 9 20 Grout (Simrall) Mime is 
> : 7 . . ane ‘ ee ee &.0 lland % ther nT 
Phillips, Stanolind, Texas Co. Opelika (Magnolia) 915 Midland & Others (Pure) 
ott . ee ee ~ aw Rose Lake & Others (Simrall, Sohio) 
Gulf Coast Palagana Dome (Republic) 2.209 
(Low Cold Test) Pearsall (Humble) Schedule K 
Schedule E: Gulf, Humble, Sinclair-Prairie Pickton (Gulf) Schedule A ILLINOIS-INDIANA-KENTUCKY-OHI0 
Sun, Stanolind, Texas Co. Pita (Humble) Schedule B 


Gulf Coast 
(Hastings & Others) 


Schedule F: Gulf, Humble, Sinclair-Prairie 
Stanolind, Sun, Texas Co 
Gulf Coast 
(Anahuac & Others) 
Schedule G: Gulf, Humble, Magnol Sinclair 
Prairie, Sun, Texas Co. 
Gulf Coast 
(Refugio & Others) 
Schedule H: Atlantic, Humble, Sinclair-Prairie 
Gulf Coast 
(Mirando & Others) 
Schedule I: Humble, Magnolia, Sinclair-Prairie 
Sun, Texas Co 
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Pittsburg (Gulf) Schedule A 


Plymouth, high grav. low oct. (Republic) 2.15 
Quitman (Pan American) 5c below.Schedule A 
Rooke (Republic) , ‘ 2.15 
Salt Flat (Humble) ‘ 2.04 
San Augustine (Magnolia) 2.25 
Sand Flat, Paluxy Sand (Humble).Schedule K 
Satsuma (Stanolind) . 2.30 
Segno (Gulf) 2c below Schedule G 
Southland (Republic) 2.25 
Sweden (Republic) .. , 2.25 
Talco (Humble, Magnolia) ........Schedule K 
Tenney Creek (Humble) 2.04 
Tomball (Humble, Magnolia, Stanolind) 2.33 
Tri-Cities (Magnolia) 2.15 
United (Humble) 2.04 
Van (Humble, Pure) - 1.98 
\ mar Par American) sua “ee 





Bowling Green, Ky. (Owensboro-Ashland) 
Butler Co Ky (Owensboro-Ashland) 
Cleveland, O. & Others (S. O. Ohio) 
Clinton Co., Ky. (Ashland O. & T 
Corning, O 25 


Aug. 25) 


(Seep, 


Eastern Illinois (Ohio Oil) le below.Sche 
Hitesville, Ky. & Others (Carter) 
Illinois Basin (Ashland O. & R Gulf 


Magnolia, O} Oil, Sohio, Texac 
Indiana Basin Ashland O. & R Sol 
Lima, O. (S. O. Ohio).. 

Loudon, Il Sarter) 

Mattoon Ill (Carter) 

*lymouth, Ill. (Ohio Oil) 

Ragland Grade, Ky. (Ashland O. & T 
Somerset Grade, Ky. (Ashland O. & T 
Southern Illinois (Mohawk) 


Vestern Kentucky (Sohio) 


VV 
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schec 


sche 


<che¢ 


erse 


sched 


Schec 


Schec 


Schec 


Schec 
New 


Schec 


Sun 


Sche¢ 








SCH 
Gray 
12-1: 
1 
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CRUDE OIL PRICES (Continued) Prices in $ per bbl. of 42 U. S. gals. at the well. 















LOL ISIANA-ARKANSAS Arkansas Sweet Dist. (Sandstone): Walden (Continental) . . Schedule A 
Arkansas Sour Dorcheat-Macedonia (S. O. New Jer- Wellington (Continental) 5c below. .Schedule A 
(Schuler, Jones Sand) sey) Pe TTT TT TCT Cre TCC TT TCT 
schedule L: Phillips, S. O. New Jersey. | Bayou Pigeon, La. (Republic) 2.15 MONTANA 
. Bear, La. (Continental) 2.25 Cat Creek (Continental) ..... $2.25 
Arkansas Sour ; 2 1 
S Bivens, La. (Atlantic) 2.10 Cut Bank (Carter) ....... ps 2.20 
(Magnolia- . * eceoeseveseses “- 
schedule M ¥ Secu see s. o Nee Jersey Cameron Meadows, La. (Gulf) ....Schedule H Cut Bank (Texaco) ..... : . Schedule R 
cae a a — Cotton Valley, La. Crude (S. O. New a ee) ee 2.00 
N. Louisiana-Arkansas Sweet | Jersey) PTT TT eee pe Peer , 2 Dry Creek (Ohio Oil) a Schedule A 
(Homer & Others) | Cotton Valley, La. Dist. (Ss. O. New Elk Basin Light & Others (Ohio Oil, 
chedule N: Arkansas Fuel, Gulf, S. O. New Jersey) eb e redness boaseeeabes enna . aa Stanolind) ..... ‘ Schedule A | 
rsey. eee ee ee Elk Basin Heavy & Others (Carter, Ohio | 
N. Louisiana-Arkansas Sweet Georgetown, La. (Arkansas Fuel)...... 2.29 Oil, Stanolind) ..... Schedule S | 
(Caddo & Others) Hackberry, La. (Gulf, Stanolind)...Schedule F Gage Dome (Carter) ... ceece 2.20 
Schedule A: Arkansas Fuel, Gulf, Magnolia, Haynesville, La., Smackover Lime (Ar- Kevin-Sunburst (Texaco) ..... . Schedule R 
O. New Jersey, Stanolind. Kansas Fuel) ; [wiebakek ee 2.20 | Madison (Stanolind) ... ; Schedule S | 
| Jennings, La. (Gulf, Stanolind) ...Schedule O , ar 
Northeast Louisiana | Lisbon, La. Crude (Gulf) 5c below.Schedule C WYOMING 
(Delhi & Others) | Lisbon, La. Dist. (S. O. New Jersey).. 2.35 Elk Basin Light & Others (Carter, Con- | 
Schedule A: S. O. New Jersey, Stanolind, Sun. Longwood, La. Dist. (Arkansas Fuel)... 2.30 tinent:.l, Ohio Oil, Sinclair, S. O. In- 
Dees Ae, GENES . Wi ncccccesnsessccsn Se diana, Stanolind, Texaco). : Schedule A 
Central Louisiana Smackover, Ark. (Ark. Fuel, Gulf) ... 1.83 Elk Basin Heavy & Others (Carter, 
(Holly Ridge & Others) Sweet Lake, La. (Pure) errr ae Ohio Oil, S. O. Indiana, Stanolind, 
Schedule O: S. O. New Jersey, Stanolind. | Tullos, La. (Arkansas Fuel) .......... 2.29 Texaco) ..... . . .. Schedule S 
| Urania, La. (Arkansas Fuel).......... 2.29 E. Mahoney Dome (Sinclair) 2c below 
, =" Louisiana Ville Platte, La. (Continental) ........ 2.25 eee reeeceeees . Schedule C 
Schedule P: A Ma 23 1 tary ‘ : W. Mermenteau, La. (Continental) .... 2.25 Medicine Bow (Ohio Oil) ............+. 2.375 
chedule P; Arkansas Fuel, S. O. New Jersey. Mule Creek (Carter) . ie . 1.91 
Coastal Louisiana ereeenminds Osage (Carter) . 2.25 
“oe ‘ ah Baxterville crude (Gulf) ............... 1.45 | Wertz & Others (Sinclair).... Schedule C 
(Eola & Others) " $ 
Schedule P: Continental, Magnolia, Pure, S. O. ee ee (Gut) - sesccccsese 210 
New Jersey, Stanolind, Texas Co. arthage Pt. dist., 45 & abv. (Pure)... 2.30 i i 
Carthage Pt. Sweet dist. (S. O. New Canadian Fields 
Coastal Louisiana Jersey) ....... : P Creer Yee (Oct. 28, 1947) 

(University Shallow & Others) Eucutta (S. O. New Jersey).......Schedule Q Bothwell (Imperial) .... seeeeeeees $2.90 
Schedule F: Gulf, S. O. New Jersey, Stanolind, | Fayette & others (S. O. New Jersey)Schedule O Glencoe (imperial) . paoans 2.90 
Sul Fayette Sweet dist. (S. O. New Jersey). 2.35 — ee (imperial) , > + 

Coastal Louisiana Gwinville Sweet dist. (S. O. New Jersey) 2.35 poo ong Bg ‘1 play eit > 4 
ee ~— < old Test) Heidelberg (S. O New Jersey)..... Schedule Q Turner Valley Crude (Royalite) 
chedule E: Sun, Texas Co. Pickens (C arter, Sohio) ..+++.-Schedule D Prices, FOB producer's tankage, begin with 
Sect Bestia Tinsley (Sohio) . ..seeees. Schedule D 33-33.9 at $3.02, 2c differential to 64 & over 
me d ; oe at $3.64 
Schedule O: —* Others) es : COLORADO Turner Valley Absorption Gasoline 
chedule > S. O. New Jersey, Stanolind. Canon City (Continental) ............. $1.95 | (Royalite, Apr. 1, 1947) 
ny eee —_ Peres Florence (Continental) -tiesedeses £26 | =e. 0.40 
LOUISIANA-ARKANSAS MISCELLANEOUS Ft. Collins (Continental) 5c below..Schedule A | Jsobutane ... vin . 1.45 
insas Sour Dist. (Limestone): | Iles (S. O. Indiana, Texaco).......Schedule A | Normal Butane* 0.40 
Big Creek, Calhoun, Columbia, Dor- Moffat (Texaco) . sacen eres eeees Schedule A_ | ao. B.V.2. Srosuet . oS 
cheat-Macedonia & McKa 3 | angely (S ana) a si , 
ae on nia & McKamie (S. O. sa R angely (S. oO Indiana Tere rttr.) h—=—LU tia *Exclusive of that contained in the 26-lb 
I d ) Ces ceneceenecee 2.30 Tow Creek (Texaco) , .....-SeheduleA | R.V.P.. Product 





CALIFORNIA 


sS. O. California prices effective Oct. 28, 1947. All gravities above those quoted 


take highest price offered for field specified. 
SCHEDULE l 2 3 4 5 6 7 8 











Graviee ° ‘ : 9 10 il 12 13 i4 15 16 7 
iri : Gravity 
12.9 $1. 6¢ $1.66 $1.44 $1.46 $1.49. Inte «5x OE TEA asax + $1.83 
) 1.67 1.67 1.46 1.48 1.51 , 28-28.9 .. 1.92 1.93 $1.79 1.87 | 
. 1.65 1.68 1.48 1.50 1.53 $1.58 29-29.9 ... 1.96 1.97 i 1.82 1.91 
1.69 1.69 1.49 1.51 1.54 1.60 2.00 2.00 $1.85 1.85 1.094 j 
bs 1.70 1.70 1.50 nee 1.55 1.62 2.04 2.04 1.89 $1.90 1.89 FOB 1.98 | 
1.7 iW £5 . 1.56 1.64 2.08 2.08 1.92 1.94 Ship 2.02 
1.7 1.72 1.52 aia 1.57 $1.74 3.12 2.11 1.96 1.98 $2.05 2.05 
1.73 ; 1.58 1.76 2.16 2.15 1.99 2.02 2.09 > 09 | 
$1.66 1.74 1.78 >. 02 2.06 2.13 
~ 1.67 1.75 1.80 2.06 2.10 
; 1.6S 1.76 1.82 2.09 2.14 
~ 1.69 1.85 2.12 
1.70 1.87 2.15 
1.90 2.18 $2.35 $2.38 
SCHEDULI 18 19 20 21 22 23 24 25 26 27 28 29 30 31 32 33 34 $5 36 
mravity 
$1.66 $1.66 $1.66 . $1.66 
. + wees ; 1.67 1.67 1.67 1.67 
$1.65 $1.65 $1.66 $1.68 $1.65 $1.65 $1.65 $1.65 $1.67 1.68 1.68 1.68 1.68 
1.60 1.66 1.68 1.70 1.66 1.66 1.66 1.66 1.68 1.69 1.69 1.69 1.69 
1.6% 1.6% 1.70 1.71 1.67 1.67 1.67 1.67 1.69 1.70 1.70 1.70 1.70 
- 1.69 1.68 1.72 1.73 1.68 1.68 1.68 1.68 1.70 wm i. #1.73 1.71 $1.65 
$1.67 1.71 1.69 1.74 1.74 1.69 1.69 1.69 1.69 1.71 ie L.72. ame 92 Le 1.07 
1.69 1.73 1.70 1.76 1.76 1.70 1.70 1.70 :.7@ 1.72 17) 2.88 Ae SS 1.73 1.69 
1.71 1.75 1.71 1.78 Rae 1.72 1.71 Lae Be 1.73 1.72 1.74 1.74 1.74 1.74 1.71 
L. 43 ee 1.72 cis 1.80 1.78 1.76 1.72 1.75 1.74 1.74 4% 1.73 1.75 1.75 1.75 1.75 1.73 
1.7% 1.51 1.73 $1.69 1.82 1.79 1.79 1.74 1.79 7 42.95 Sh.77. 1.38 1.76 1.76 1.76 ee 
1.50 1.84 1.75 1.74 1.85 1.82 1.82 1.78 1.82 se ££. 62.80 62.76 «63.88 1A 1.77 1.77 1.80 
1.84 1.87 1.78 1.79 1.87 1.84 1.86 1.81 1.86 1.83 1.80 1.82 1.76 1.83 1.78 1.78 $1.75 1.78 1.83 
1.58 1.91 1.82 1.83 1.90 1.87 1.89 1.84 1.89 1.86 1.83 1.85 1.77 1.87 1.81 1.80 1.78 1.81 1.87 
1.91 1.94 1.86 1.8S 1.92 1.89 1.93 1.88 1.93 1.89 1.86 1.88 1.81 1.91 1.84 1.85 1.81 1.84 1.90 
1.95 1.97 1.89 1.93 1.94 1.92 1.96 1.91 1.92 1.90 1.91 1.85 1.95 1.87 1.86 1.83 1.87 1.93 
l ) 2.01 1.93 1.97 1.96 1.95 1.99 1.94 1.93 1.94 1.89 1.09 1.89 1.8% 1.85 1.89 1.97 
02 2.04 ve 2.02 1.98 1.97 1.97 1.96 1.94 2.04 1.92 1.91 1.92 2.00 
ie 2.07 2.06 2 00 2 00 2 00 1.99 1.98 2.08 1.95 1.094 1.95 2.03 
2. 2.10 2 11 2 0 2 04 2.02 2.02 :.a3 1.97 1.98 
12 2.14 2 08 2.05 2.06 1.99 2.00 
y 2.07 2.10 2.01 2 02 
2.10 2.14 2.0 2.04 
2.13 2.18 2. 2.06 
2 OS 2.08 
2.11 2 10 
o-an 
2.14 
. 2.16 
Schedule Schedule Schedule Schedule 
6 El Segundo 20 Midway-Sunset . 31 Santa Fe Springs 10 
i ‘ 9 Elwood Terrace 14 Montalvo West 16 Santa Maria Valley . 6 
t I 31 Gato Ridge 1 Montebello 2s Seal Seach 21 } 
ot Greeley 11 Mountain View . 30 Signal Hill (Long Beach) 18 
24 Huntington Beact 22 Mt. Poso .. 1 Torrance 25 
35 Inglewood 2° Newhall : 1 Wasco 11 
11 Kern Front McKittrick 1 Newport-Anaheim Sugar Area 7 Vest Cat Canyon-Los Flores ) | 
35 Kern River 1 Newport-Other Than Anaheim West Coyote Hill 29 | 
15 Kettleman Hills 12 Sugar Area 8 Wheeler Ridge 9 
te Habra) 27 Lakeview Area 31 Olinda Brea 24 Whittier 27 
3 Leffingwell 17 Raisin City 33 Wilmingtor 19 
sl A 31 Lost Hills 32 Richfield 26 
Stevens Zone) 11 McClung ; 13 Round Mountain 1 
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CRUDE PRODUCTION AND RUNS TO STILLS 


(MILLIONS OF BARRELS DAILY) 
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RESIDUAL FUEL OIL STOCKS 


(MILLIONS OF BARRELS) 
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CRUDE OIL STOCKS 


(MILLIONS OF BARRELS) 








Daily Average, Penna. Crude 
Runs to Stills 


(Compiled by National Petroleum Assn., from 
reports of all companies refining Pennsylvania 
crude. Figures in bbls.) 

Week Ended Week Ended Week Ended 
Nov. 15, 1947 Nov. 8, 1947 Nov. 16, 1946 


59,687 58,556 60,576 





Crude Oil Stocks 


(Bureau of Mines figures in thousands of bbls.) 


Change 


from 
Nov. 8 Nov. 15 Nov. & 
Pennsylvania Grade 2,162 2,170 
Other Appalachian 1,308 ,383 
Lima-Michigan 912 S99 
Illinois-Indiana 10,75 525 
\rKansas . : 2,95 2,944 
Kansas . 1 719 
Louisiana: 60% ,766 
North 3,11 3,271 
Gulf ‘ 195 
Mississippi 2,898 2,970 
New Mexico 6, 3, 295 
Oklahoma 
Texas: 
East Texas 
West Texas 
Gulf Texas 
Other Texas 
Panhandle 3,205 3,102 
North 295 ,199 
South 5,16 5,966 
Other 355 .278 
Rocky Mountain 
California 


Foreign 


Total gasoline bear- 
ing in U. S 
Heavy in Calif 
Total located in Bu- 
reau of Mines 
East Coast District 11,854 2,698 


NATIONAL PETROENUM NEWS 



























imerican Petroleum Institute figures in 


ssands of barrels of 42 gallon each. 
ures include reported totals plus es- 


ate of unreported amounts and are 


fore on a Bureau of Mines basis.) 


Districts 


Nov. 15 


Coast 768 
palachian (Dist. 1) 8S 
palachian (Dist. 2) 58 

Ill., Ky S77 

Kans Mo 438 

ind Texas : ane 263 
xas Gulf Coast — 7% . 1,284 
uuisiana Gulf Coast. 373 
La. & Arkansas 74 
ky Mt. (Dist. 3) 12 
cky Mt. (Dist. 4) 134 
ifornia , ; oa S60 

U. S B. of M. Basis i 5,229 

B. of B 3asis, Nov 16, 1946.... 4,706 





Districts 


Nov. If 

Coast 1,486 
palachian (Dist. 1) 79 
Appalachian (Dist. 2) 90 
lll Ky 1,181 
Kans Mo 451 

ind Texas 417 
Texas Gulf Coast 1,681 
lisiana Gulf Coast 454 
a. & Arkansas 116 
cky Mt. (Dist. 3) 22 
ky Mt. (Dist. 4) 290 
fornia 2,289 

U. S B. of M 3asis : 8,556 

B. of M. Basis, Nov. 16, 1946.... 7,692 


Unfinished gasoline stocks included are: (* 





U. S. Crude Oil Production 


(American 








Petroleum Institute figures) 
WEEK ENDED 
Nov. 15 Nov. 8 
Barrels Barrels 
(Daily Average) 


York-Penna este 44,050 46,450 
da 750 950 
t Virginia 7,400 7,400 
nia 150 150 

Southeast 7,250 6,500 

Other 1,900 1,900 
na 18,050 18,350 
is 176,650 178,500 
ucky 26,250 25,650 
gar 13,500 50,500 

braska sie 250 550 
nsas ; **298,650 281,950 
homa **411,300 409,350 

rict 1 24,550 24,550 

trict 2 162,150 162,150 
t 3 186,850 486,850 
strict 4 253,750 253,750 

trict 5 41,550 41,550 
ist Texas 304,000 304,000 
her District 6 117,450 117,450 
trict 7-B 41,350 41,350 

et 7-C 11,700 41,700 
rict 8 643,400 643,400 
rict 9 133,550 133,550 

t 1° SS,100 SS,100 





338,400 400 
Lou ina 105,750 105,500 
tI Louisiana . 345,200 345,200 








150,950 700 

79,350 78,650 

ppi 106,800 107.950 

i 1,200 1,300 
Mexico-—Southeast 119,800 119,800 

VMexic« Other 100 450 
I 125,100 122,500 

24,550 24,000 

15.600 17,600 


925,500 





000 









7,100 5,239,550 


Grade crude incl 5S,S50 60,500 


i Kansas, Neb. figures are for week 
i.m Nov 13, 1947. 
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Residual 

Fuel Oil 
Production 

Week Ended 


— 


_ 


REFINERY OPERATIONS 


Crude Runs to 
Daily Average 
Week Ended 
Nov. 8 


709 
100 
65 
842 
425 
262 
,286 
388 


76 
12 
12S 
S46 
5,189 


Nov. 8 


1,528 


96 


117 


,160 


48s 
407 


811 


494 
110 
21 


240 


2,300 


8,772 


) 8,437,000 bbls.; 


% Operated 
Week Ended 
Nov. 8 Nov. 15 Nov. 8 Nov. 15 Nov. 8 





Kerosine 
Week Ended 


169 
154 
109 
304 


Gasoline 
Production at 
Refineries Inc. Kerosine 
Natural Blended Production 
Week Ended Week Ended 


92.7 2,035 1,948 237 
81.3 274 343 51 
100.0 175 236 27 
SS.7 2,989 3,181 396 
93.6 1,506 1,500 131 
90.3 1,053 1,024 143 
98.2 3,940 3,839 709 
110.2 990 1,235 285 
67.3 185 187 55 
92.3 42 41 . , 
75.3 4130 4136 17 
83.6 2.467 2,300 56 
91.5 16,086 16,270 2.107 2,089 
14,SSS 1,684 











Total Stocks Total Stocks 


Gas Oil and Residual 
Distillates Fuel Oil 
Week Ended Week Ended 








Nov. 8 Nov. 15 Nov. 8 Nov. 15 Nov. 8 Nov. 15 


8,842 18,768 19,184 9,164 9,158 18,103 
752 435 441 2,087 
256 228 265 SS5 
8,990 5,715 »,§22 
3,873 1,723 1,691 
611 741 742 
10,289 8,418 7,591 
3,529 3,010 2,890 
49 233 237 
5 22 30 33 
7 920 660 630 
4 14,383 27,470 27,872 
3 63,358 57,827 57,172 
60,186 





» §.769,000 bbls 
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GAS OIL AND DISTILLATE STOCKS 


(MILLIONS OF BARRELS) 
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GASOLINE STOCKS 


(MILLIONS OF BARRELS) 
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Stocks of 
Finished and Un- 
finished Gasoline pacity Reported 
Week Ended 
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CLASSIFIED 





For Sale 


FOR SALE: one 4000 gallon two compartment 
semi tank trailer just refinished and repainted 
complete with 1942 K-7 International tractor 
Price: $4600.00. LIQUID HEAT FUEL CoO., 
East Jefferson St., Mishawaka, Ind 


FOR SALE: New Dopp Type 75 gallon Car 
bon Steel Grease Kettle, Jacketed for 150 psi 
steam with ring for separate operation of 


side and bottom jacket, two way agitator 
complete side and bottom. scrapers Taylor 
recording thermometer bulb i” Powell cast 
steel flush bottom seating valve, two speed 


3 phase, 60 cycle 220/440 volt explosion proot 
motor drive with necessary gear reducers 
Certified manufacturers drawing available 


request. BOX 317, 





STORAGE TANKS 
Vertical and underground Underwriters 
labeled. Shipments from Philadel i 
Cleveland, 3irmingham, and Kansas 
City. 





RALPH ROBB COMPANY 
Socony-Vacuum Bldg. 
Tel.: Wabash 1632 


Chicago 5, Il. 








FOR SALE 
1946 International Truck and 1000 Gal- 
lon 5 compartment Heil Tank com 
plete metering system Very low mile- 


age. Priced to sell 
R. W. JOHNSON 


Phone 42 Auburn, Indiana 








FOR SALE 


VALVES & COCKS (Surplus) 
IRON—Brass—STEEL 
All sizes & pressures 


PROMPT SHIPMENT 
H. P. SHERMAN COMPANY 
134 Dupont St. Brooklyn 22, N. Y. 
Phone: EVergreen 9-6655 








FOR SALE 
25—35,000 BARREL STEEL STORAGE 
TANKS 


Have Available Also Various Other Ca- 
pacity Storage Tunks 


WE WELCOME ALL INQUIRIES 


WANTED 
Plants for Dismantling at any Location 


EMPIRE TANK & SALVAGE CO. 
1451 Broadway, New York 18, N. Y. 
Telephone: Lackawanna 4-5760 








STEEL STORAGE TANKS 


3— $,800-Gallon, 8’ x 26’ 
1—11,000-Gallon, 8’ x 30’ 
2— 7,800-Gallon, 7’ x 27’ 


Other Tanks Too! 


IRON & STEEL PRODUCTS, 
42 years’ experience 


NC, 


13456A S. Brainard Ave. 120 Liberty St 
Chicago 33, Ill New York 6, N. Y 
Phone: BAY 3456 Phone: BE 38-8230 


‘“‘“ANYTHING containing IRON 
or STEEL” 








For Sale 





FOR SALE 


Model 60 Wayne Computing Pumps 
$125.00 each. 


Model 70 Wayne Computing Pumps 
$145.00 each. 


Most other makes and models comput- 
ing pumps $100.00 to $145.00. Guaran- 
teed to be in good working condition 


Painted Mobilgas and Shell colors. 
Ww. C. MOORE 


Socony-Vacuum Bldg. Chicago 5, Ul. 











Wanted to Buy 





Wanted: 
CAUSTIC SODA 
Top premiums paid 

SANDERS & SLOAT, INC. 
180 Broadway 
New York 7, N. Y¥. 











Situations Open 


ONE OF THE LARGER independent oil com- 
panies requires the services of engineers capa 
ble of supervising refinery utilities, including 

neration of steam at high pressure, water 


treatment, water cooling and conditioning 
ind electrical and air distribution systems 
\pplicant should furnish outline of education 
experience, previous employers salaries re- 


ceived and photograph. BOX 315 


ONE OF THE LARGER independent oil com- 


panies requires the service of several tech- 
cally trained supervisors thoroughly familiar 
ith catalytic cracking and also having experi 

ence with the operation of distillation unit 


thermal cracking, gas recovery and polymeri- 


zation. Applicants should furnish complete 


itline of technical education experience 
previous employers salaries received, and 


photograph 30X 319 





Independent oil jobber now operating 28 
service stations in Southeast needs an 
able, aggressive young man to expand 
operations. Applicants must know mer- 
chandising and be able to train person- 
nel, Salary plus commission, to progress 
as the business expands. Write quali- 
fications including references. 
PEOPLES OIL COMPANY, INC. 


Nashville 3, Tennessee 





Position Wanted 





MR. OIL COMPANY EXECUTIVE 
Do you need a man 


Who is experienced in production, re- 
fining, transportation and marketing 

Who is a good organizer and leader 
of men 

Who is a strong personal salesman and 
with wide executive experience 

Who is a Petroleum Engineer, with an 
all around background 

Who is still young and has plenty of 
pep, ambition and ability 

Who has an outstanding War Record 

This man now holds a key position 

in marketing, but is seeking a change 

Let's get acquainted, have a visit and 

you be the judge. Available 1 January. 


BOX 316 
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New Book Helps You 
Understand Foreign Oil Operation 


Every well-informed American oil ma 
needs a good, over-all working knowledg 
of our foreign oil operations... to unde 
stand what is going on from day to day . 
to see more clearly what these develo; 
ments mean to the oil business, 


Leonard M. Fannixg’s new boo 
“AMERICAN OIL OPERATION 
ABROAD” gives the background stor 
needed for a clear understanding « 
teday’s foreign oil developments. 


It’s not a ‘dry’ historical record, but a 
interesting, fast-moving portrayal 
American oil company operations in al! 
foreign countries . . . Nearly 100 pages of 
photographs, and a liberal use of simple 
charts throughout the text, make the book 
easy to read and the facts easy to under 
stand and remember . An extensive 
Appendix provides further valuable sta 
tistics and data for reference use. 


270 pages, 514 x 8, stiff covers. Price $5.00 
(Ohio purchasers, please add 3% sales tax) 


Order your copy today from: 


NATIONAL PETROLEUM NEWS 


1213 West 3rd Street Cleveland 13, Ohio 








Classified Rates 


“For Sale,” “Wanted to Buy,” “Help 
Wanted,” “Business Opportunities,’ 
“‘Miscellaneous” classifications, set in 
type this size without border—20 cents 
a word. Minimum charge, $5.00 per in- 
sertion. 

“Position Wanted”—10 cents a word. 
Minimum charge $2.00 per insertion. 

Advertisements set in special type or 
with border—$7.00 per column inch. 

Copy must reach us not later than 
Wednesday preceding date of issue. 

All classified advertisements are pay- 
able in advance. 

No agency commission or cash dis- 
counts on classified Advertisements. 




















ADVERTISERS’ INDEX 





Bayou State Oil Corp 
Black, Sivalls & Bryson, Inc 
Brodie & Co Inc Ralph N 
‘ ‘ Inside Front C 
Butler Mfg. Co 
Crane Co 
Davisbilt Products Co 
duPont de Nemours & Co Inc E. I 
Eaton Metal Products Co 2t 
Ethyl Corp 
Fraser 
Heatway ‘ 
Mid-Continent Petroleum Corp 
National Pumps Corp Inside Back C 
National Petroleum News 
Neptune Meter Co. . 
Petroleum Educational Institute 


Reeves Bros Ine 
Rheem Mfg. Co 
Roper Corp., Geo @) 


Scully Signal Co 

Service Station Equipment Co 
Shand & Jurs Co 
Standard Oil Co. of Calif 
Standard Steel Works 
Union Pacific Railroad Co 
Warner Lewis Co 


Outside Back C 
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Mr. Johnson Mr. Wallace 


3oard of Direc- 
tors, Shamrock Oii 
& Gas Corp., Am- 
arillo, Texas, re- 
cently elected 
three new officers 
to the firm. 

Ray C. Johnson 
became vice-presi- 
dent and general 
counsel and_ will 
serve as a direc- 
tor after repre- 
senting the firm 
since 1929 as a 
private attorney. 
F. V. Wallace and B. E. Tyler, Jr., 
will serve as secretary and treasurer, 
respectively. Mr. Wallace has been 
with the firm for thirteen years in 
various capacities and Mr. Tyler, the 
ompany auditor, for 10 years. 


fey oO fe 





Mr. Tyler 


W. Schaefer, assistant comptroller, 
Standard Oil Co. (N. J.) made a hit 
with his talk on Modern Annual Cor- 
porate Reports before the Financial 
and Accounting Committee at the 
API convention. His liberal supply of 
humorous stories got a big hand from 
the audience. 

°o ° co 
Tom Hansen, district representa- 
at Ketchikan, Alaska, for Union 
Oil Co. of California, was recently 
elected and installed as president of 
he Ketchikan Rotary Club. 


2 ° a 


Fidon Young has been named 

ral attorney and Archie D. Gray 
associate general attorney for Gulf 
Oil Corp. and Gulf Refining Co., 
ctively. 30th Mr. Gray and 
Young have been in the law 
rtment of Gulf companies for 
any years. 

co ° oO 


’ 


L. Pomeroy, who was associated 
Wil! the research and development 
cep rtment of the Atlantic Refining 


N mber 26, 1947 


Co., and more recently with Ranger 
Aircraft Engines, has been appointed 
staff engineer for Thompson Prod- 
ucts Co. of Cleveland. 

Mr. Pomeroy is a member of the 
Society of Automotive Engineers and 
is chairman of the aviation fuels di- 
vision of the Coordinating Research 
Council. 


Dan McCarthy, publicity director 
for Socony-Vacuum, stopped off in 
South Bend on his way to the API 
convention in Chicago for the double 
purpose of seeing the Notre Dame- 
Army game and visiting his brother, 
Dr. James E. McCarthy, who is dean 
of the College of Commerce at Notre 
Dame University. 


Alec Crowell, oil and gas operator 
and consultant in the Ark-La-Tex. 
area, is again about after being ill 
since September. He has opened of- 
fices in the New Commercial Building 
in Shreveport, where he will repre- 


sent several independent producers of 
natural gas. 
° te} fo] 


Oil man Lional Berdou of Berdou’'s 
Esso Service, 4730 Freret St., New 
Orleans, is in the race for state rep- 
resentative, running on the Sam 
Jones democratic ticket. The general 
primary, which is equivalent to elec- 
tion in Louisiana, will be held Jan. 20. 





“Did you hear’ about?’’-— 
that familiar query heard at 
conventions—-often introduces 
the kind of information NPN 
welcomes from its readers. Tell 
us about the doings of your- 
self and your executive per- 
sonnel. Tell us about promo- 
tions, expansion programs, new 
line of merchandise added, new 
methods of operation, ete. Ad- 
dress: Herbert Taylor, About 
Oil People Editor, 1213 West 
Third St., Cleveland 13, O. 














M. J. Rathbone, president, Standard of New Jersey. was guest speaker at National 
Council of Independent Petroleum Assns. noon luncheon at Sheraton Hotel, Chi- 


cago, on Thursday. Nov. 13. 


He is shown here (center, seated) conferring with 


jobber council members W. C. Hamrick, Jr., (left) president, South Carolina Oil 
Jobbers Assn., Fred L. Whiteley, (standing) president, Missouri Petroleum Assn., 
and Jack F. Cummins, president, Tennessee Oil Men's Assn. 
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Sinclair Refining Company’s assist- 


ant to the vice president in charge 
of foreign operations, C. Stacy 
Adams, was decorated with the Le- 


gion of Merit in a recent ceremony 
in Paris. The award was made by 
the War Department in May, 1947, 
but due to circumstances the decora- 


tion was not conferred until now. 
The citation is for exceptionally 
meritorious service from April 1943 


to March 1946, during which time Mr. 
Adams served as colonel in the U.S. 
Army on active assignment in con- 
nection with petroleum in the Europ- 
ean, North African and Middle East 
theaters. He was Petroleum Officer 
in the North African Theater, and 
later during the campaign in Sicily 
and part of the campaign in Italy. 


Transferred to Cairo to be Petro- 
leum Officer there, he carried out an 
important mission on petroleum to 
the oil fields and refineries of the 
Middle East. From September of 1944 
to the end of the war he was liaison 
officer for Allied Force Headquarters 
(AFHQ) to Supreme Headquarters 
Allied “xpeditionary Forces 
(SHAEF) in France. 


Mr. Adams had been with Sinclair 
for 26 years before entering the 
Army. At that time he was president 
of Sinclair Petroleum Co. S. A.; direc- 
tor of Sinclair Petroleum Co., Ltd.; 
director of SINFINA (Sinclair of 
Holland), managing director of Deut- 
sche Sinclair and European repre- 
sentative for Sinclair Refining Co. of 
the U. S. 


Born in Mississippi, Mr. Adams 
achieved some early fame as a base- 
ball player, and went overseas with 
the first 25,000 men in the first 
World War, as a captain in the En- 
gineers Corps. After that war he 
studied engineering and chemistry 
in Brussels, and when Sinclair took 
over the old Union Petroleum Co 
properties he was placed in charge 
He made his headquarters in Paris 
when he was forced to 


up until 1940, 
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Gen. Howard 
Peckham, U.S. Ar- 
my confers Legion 
of Merit decora- 
tion on Col. C. 
Stacy Adams, of 
Sinclair Refining 
Co., in a recent 
ceremony in Par- 
is. Left to right are 
Gen. Peckham 


and Col. Adams 


leave France ahead of the German in- 
vasion. 


Rankin P. Peck, president, Nation- 
al Congress of Petroleum Retailers, 
Inc., Detroit, was principal speaker 
at the state convention of the Ala 
bama Independent Service Station 
Assn., Birmingham, Ala., on Nov. 18. 
Mr. Peck is also executive director 
of the Retail Gasoline Dealers Assn. 
of Michigan. 


On Nov. 19, Daugherty Refinery, 
division of L. Sonneborn Sons, Inc., 
New York City, honored 60% of its 
111 employes who have been asso- 
ciated with the organization for 10 
years or more with a banquet. 


The banquet marked presentation 
of service awards commemorating 
the completion of periods of employ- 
ment ranging from 10 to 40 years. 
The refinery is one of the few in the 
Pennsylvania field which has operated 
continuously throughout its 67 years 
of existence. During the depression it 
operated without a single layoff, and 
employment actually increased dur- 
ing that period. 


President of L. Sonneborn Sons is 
Rudolph G. Sonneborn. Refinery 
superintendent at Petrolia is T. M. 
Murphy. 


Though it will be some time before 
he is active, a future oil man 
ing groomed to some day step into his 
father’s footsteps at LaSalle, Ill. The 
young man was adopted this summer 
by Mr. and Mrs. Miles Schermer- 
horn, Schermerhorn Oil Co., LaSalle 
The young fellow has received a 
special invitation from Glenn Primm, 
Illinois Petroleum Marketers Assn. 
executive secretary, to attend the 
Illinois convention in February. Glenn 


is be- 





has guaranteed to furnish an oil-n 
diaper changer. 


° ° 2 


John G. Wise, for many years 
Independent oil jobber at Hanna Cj 
Ill., has opened his new “Wag 
Wheel Lodge” in Mesa, Ariz., wh 
he invites oil men to visit him wh 
in that vicinity. 


bd ° ° 


J. O. Pfeifer has been appoint. d 
division manager for Southern Ca 
fornia of the marketing department 


of General Petroleum Corp., Los 
Angeles. J. C. Sample is’ general 
manager of the company’s mark 


ing division. 
° o o 


Sinclair Refining Co. has appointed 
Dr. Robert L. Smith to supervise the 
project evaluation division of its 
search and development department 
at the company’s East Chicago plant 
His new assignment was made in 
conjunction with the scheduled ex- 
pansion of research activities to 
carried out at the new laboratories in 
Harvey, Ill., and involves planning 
of research programs, project evalu- 
ation, data correlations and develop- 
ment of design methods. 

Dr. Smith is author of eight tech- 
nical petroleum publications on PVT 
and thermodynamic relations of gases, 
methods of design for fractional dis- 
tillation and absorption, and general- 
ized properties of hydrocarbon mix- 
tures. 


° 2 ° 


Edwin C. Paige has been appointed 
head of the fleet section of the tech- 
nical service division of Ethyl C 
He succeeds Errol J. Gay, who has 


resigned to open a Detroit office as 
private consultant 
to automotive an 
aad petroleum compa 
, «+ nies. 


Mr. Paige joined 
Ethyl in 1930, two 
years after his 
graduation f1 





the University 

Maryland with a 

civil engineerin; 

degree. He was ~ 

first a field r | 

sentative and the! “f 
Mr. Paige fleet enginee — 

the Ethyl offi ond 


3altimore. In 1935 he was transf‘ 
to the former New York division 
headquarters in Elizabeth, N. J 
1940 he was assigned to the 
section of technical service at Det 

The technical service division 
tions as part of the Ethyl Res 
Laboratories in Detroit, and s S 
as a liaison group between the 
oratories and the petroleum, 
motive, and agricultural mach 
industries. 
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glasses that will withstand 


all natural breakage hazards. 


In either the National 


National A-38H (hose 


tension) you also get 


mechanical advantages. 


Write today for details. 





realizes the drawing power 


will easily see your brand 
name when you install a 
National A-38 or A-38H 
with the wide curved glass 
top that allows so much 


space for your brand name 


and trade mark. 
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NATIONAL PUMPS CORPORATION 


General Offices: CINCINNATI 23, OHIO 
Factory. Dayton 1, Ohio 


Pacific Coast Division Office: 1190 28th St., OAKLAND, CAL. 
Branch Office. 3605 East Olympic Boulevard, Los Angeles 23, Cal 








When this truck tank pulls into the farmer’s yard, or on to the service 
station drive, you are bringing a complete bulk plant display and dispens- 
ing unit, right to the point of sale. 


When you deliver gasoline and kerosene, you sell and deliver at the same 
time, your entire line of products. Display and dispensing of package goods, 
drums of oil, grease, transmission oil, tires, batteries, automotive accessories, 
and many other long-profit items can be carried along with your normal 
liquid payload. 


Four hundred pounds lighter than any similar type unit, a Payloader gives 
you over 200 cubic feet of package goods space—37% more than any other 
type of truck tank for displaying and dispensing your line of merchandise. 


Why not plan now, how you can make each and every stop more profit- 
able by selling your long-profit items—a small amount of extra effort will 
produce greater volume—greater profit. 


Other Products: Custom Built Truck Tanks, Refuelers, 
Single Axle—Tandem Axle—Four Wheeler Transports. 
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Standar 


Steel Works 


ansas City, Mo. 





YOU MAKE MORE 


PROFIT! 








Note how every inch of the 
large capacity rear bucket 
box can be utilized—you 
can put in meter and reel 
epuipment of any type, 
or if a gravity unit suits 
your operation better, 
this space can also be 
used for package goods. 








